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Wonderful New Finish 


which will never tarnish 


SPEAKMAN 
CHROMIUM PLATE 


Not affected by time. on 


| SPEAKMAN SHOWERS 


and FIXTURES 
at the 











Saves the labor and cost of 
polishing. 





Master Plumbers Convention 








rs WAM 

i : n _ In appearance is like jewelry 

Proof Line acids and Ju ai 21 24 or aasennie— hie a rich, 
cooking fumes, 


silver-platinum lustre. 
MINNEAPOLIS 








re see the new H2490 Pop-Up 
»” Bath Waste and H2352 Bath 


and Shower Combination to- 


gether with other new combi- 
nations and lavatory fixtures in china and all 
metal trim—Chromium plated. 


I,’ Ak af pa To & 
Will never tarnish and re SPEAKMAN COMPANY Not affected by salt air, 
quires wiping off only. or salt water. 
Wilmington, Delaware 


SPEAKMAN SHOWERS 


oa and FIXTURES 
Speakman Showers, 
bath, lavatory and 
sink fixtures can 
be furnished in 
“nickel or 
SPEAKMAN 
CHROMIUM 
PLATE 





This new folder describes Speakman 
Chromium Plate —its features and 
advantages and tells something about 
the wonderful metal Chromium which 
made Speakman Chromium Plate 
possible. Copies for your customers 


imprinted with your name if desired. 
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When Flag Day comes around, we are 
well into the warm weather season—the 


season for big profits for the plumber 
handling VYQGEL Frost Proof Hydrants 


and Closets. 





Installing Y@GEL products in summer 
homes, gas stations, roadhouses, farm 
buildings and private garages is making 
fortunes for many far-sighted plumbers 
—why don’t you get your share of 


VYQGEL profits? 


Write now for full details of | 
this year-round profit line. 


Jos. A. Vogel Co. 


I> Wilmington, Del. St. Louis, Mo. 
y 


dlalog 


Mention Domestic ENcInEERING when writing advertisers. 





ary eee”? 


OOH. 


eee” eee >-— 


Advertisers This 


American Manganese 

Bronze Co. 
American Sanitary Mfg. Co. 97 
American Saw & Mfg. Co..116 
Armstrong Bros. Tool Co.. 86 


Week 


Balmer Co., J. H. 
Baltimore Valve 
3ead Chain Mfg. 
Beaton & Cadwell Mfg. Co. 81 
Bell & Gossett Co 

Boosey Mfg. Co., Norman. 123 
Borden Co. 

Breakers Hotel, 

Bridgeport 

Bryan Steam Corp 

Bullard Specialty Co 
Burnham Boiler Corp 


.Back Cover 


Capitol Brass Wks 

Central Brass Mfg. Co.... 96 

Chicago Automatic Electric 
3oiler Co. 

Chicago F< 

Clow & Sons, Jas. 

Cohoes Rolling Mill Co.... 

Combustion Service Corp.. 

Conemaugh Iron Works...125 

Continental Heater Co.... 89 

Continental Scale Works. .128 

Crampton-Farley Brass Co.121 

Crane Co 

Curtin Valve 


Dail Steel Products Co.... 
Dayton Pump & Mfg. Co.. 
Decatur Pump Co 
Deming Co. , 
Detroit Torch & Mfg. Se. 
Devlin Mfg. Co., Thos..... 
.68 and 69 
Donnelly Mfg. 
Double Blast 
Dunham Co. 
Duriron Co 
Eagle-Picher Lead Co....100 
astern Foundry Co 
Economy Pumping Machin- 
ery Co. 
Enterprise Brass 
Estabrook’s Sons, 
EverHot 


Works. 


Heater Co 
Ft. Wayne Eng. 
Flannery Mfg. 
Fretz, Jr., & Co., S. 


& Mfg. €Co.103 


Goulds Pumps, 
Mfe. 


Haven 


Grabler 
Grand 
Graver 
Gurney 


Brass Fdy.. 
Corp. 
Heater Mfg. 
Haas Co., Philip 
Hall Will, Ine 
Hart & Cooley 
Healy-Ruff Co. 
Hoffman 

a. “eee & 


Mite. Co.... 


Billings Mfg. 
121 


sicaemiians Heating Spe- 
cialties Co. 

Hotel Hollenden 

Hotel Pennsylvania 

Hotstream Heater Co 

Hudson Brass Wks., 

Hughes Corp., 

Humphrey Co. 

Imperial Brass Mfe. 

Indiana Brass Co 


Jenkins Mfg. Co 
Johns-Manville Corp. 
Judd Corp., 


PPD ap ppl 


RA ARRAN eaeaeaeer5u<co5u ede eee eee” PPP OP pp tap ppd POPP gp ppp 


DOMESTIC ENGINEERING 


“The Plumbing and Heating Vee kly 
Established 1889 


Published Every Saturday by 
Domestic Engineering Company 
1900 Prairie Avenue, Chicago 


Address all Correspondence to Chicago Office 
Long Distance Telephone: Calumet 4680 
New York Office, Room 906, 110 East 42nd Street 
Telephone: Ashland 8111 and 8112 
Cleveland Office, Builders’ Exchange 
Telephone: Main 4000 
Philadelphia Office, Room 1507, Finance Bldg. 
Telephone: Rittenhouse 2285 


Pittsburgh Ota, Room 604, Chamber of ‘ed Bldg. 
Bell Phone: Grant 8741-8745 


Chicago, June 11, 1927 
Vol. 119, No. 11 Whole No. 1800 


EDITORIAL STAFF 
F, P. Keeney, Epitor 
R. V. SawuiLt, ManacinG Epitor 
R. Herwov, L. B. Sparrorp, Cuas. E. Price, 
L. W. Britton, W. H. Oxrson, 
L. H. Gray, G. R. Stearns, Jas. E. Ramace, 
Associate Editors Ahm 
ADVERTISING REPRESENTATIVES 
E. DeForest Wi1NnsLow O. T. Carson F. S. Kine 
E. G. ae R. Payne WETTSTEIN WALLACE J. OsBoRN 
. J. Carr D.M. Kenney’ Ropsert A. Jack 


TERMS OF SUBSCRIPTION 
United States and Possessions, $2.00 per year. 
Current copies, 10c each. Back numbers, 25c each. 
Canada, $2.00 per year. Foreign, $3.00 per year. 


Fntered as Second Class Matter on February 20, 1893, 
at the Post Office at Chicago, Illinois, Under the Act of 
March 3, 1879. 


Copyright 1927, by 


Domestic Engineering Company. 


Member of Audit Bureau of Circulations. 
Member of Associated Business Papers, Inc. 





More than 19,000 Copies 
of This Issue Are Being 
Printed and Distributed 











Leading Articles in This Issue 
Making the Oil Burner Stay Sold. By Byron K. 
Eaton. Page 26. 
The Thirty-eighth Annual Meeting of the Heat- 
ing and Piping Contractors National Associ- 
ation. Page 30 


Plumbing Problem. Page 38. 


The Second Annual Convention of the National 
Association of Plumbing and Heating Sales- 
men. Page 40. 

The Annual Convention of the Master Plumb- 
ers’ Association of the State of Washington. 
Page 43. 

Special Departments 

Between Ourselves. Page 23. 

Editorials. Page 25. 

Advertising Editorial No. 273.—‘‘The Morning 
Shower.” Page 42. 

Questions and Answers. Page 62. 

Markets—Business Conditions in Leading Job- 
bing Centers. Page 65 

This Week—Among Manufacturers, Wholesal- 
ers and Their Salesmen. Page 87. 

Convention Dates. Page 104. 

The Trade With Master Plumbers and Heating 
Contractors. Page 


Plumbing and Heating Patents. Page 129. 


June 11, 1927 


Advertisers This Week 


Kennedy Valve Mfg. Co... 96 
Kewanee Boiler Co..... 
King Union Co 
Kohler Co. 

Lavin & Sons, 
Lawson Mfe. 

Lenk Mfg. Co 
Leonard-Rooke Co. 
Maddock’s Sons Co. 
Mast, Foos & Co 
McDonnell & Miller Co... .111 
Mears-Kane-Ofeldt, Inc... 7 
Merrell Mfg. Co 

Milwaukee Flush Valve Co.104 
Milwaukee Valve Co...... 16 


Minneapolis Heat Regula- 
tor Co. 


Motor Improvements, Inc.. 
Mueller Furnace Co., L. J.. 56 
Myers & Bro. Co., F. E....101 


National Radiator Co 
National Regulator Co.... 
Nelson Corp., Herman 
Neptune Meter Co 

Never Split Seat Co 

Novelty Steam Boiler Wks.115 
Nye Tool & Machine Works 13 


Ohio Brass Co., The 
Ohio Heater Co 
Oster Mfg. C 
Pacific Steel 
of Lilinois 
Peck Bros. 
Penberthy Injector Co 
Phoenix Brass Fdy 
Pierce, Butler & Pierce 
Mfg. Co. 
Powers Regulator Co 
Prier Co., Walter H 
Providence Fittings 
Rathbun Co., 
Ravena Iron Co 
Raymond Lead 
Reed Mfz. 
Richardson & Boynton Co. 56 
Richmond Fdy. & Mfg. Co., 
RNG, 6vesand390005005500 00 
Richmond Radiator Co....110 
Lidge Tool Co 
Robertshaw Thermostat 
Co. 


Thos. 94 


Soiler Corp. 


WOrks...5 


Rundle Mfg. 

Sanitary Co. of America.. 

Scott Valve Mfg. Co 

Shoe-Letcher Co. 

Simplex Mfg. 

Sloan Valve C 

Somerville lron Wks... 

Speakman Co. 
In Front Cover 

Spencer Heater Co 

Sterling Engineering 

Stringer Bros. Co 


Taber Pump Co.........+: 96 
Thrush & Co., H. A... 
Inside Back 

Toledo P ipe Threading Ma- 
chine Co. 24 
Trenton Brass & Mach. €o.103 
Trenton Potteries Co. .... 20 


Cover 


Union Radiator Co......-. 59 
United-Oberndorf Corp.... 66 
U. S. Radiator Corp 

U. S. Rubber Co 

Utica Heater 

Vanderman Co. 

Vogel Co., Jos. 


Warren Webster & Co.... 
14 

Wise, Inc., 

Zeolite Engineering (0 100 

zurn Mfg. Co., J. A.60 and 61 


ew’ 


——aeeenerrses eee 











leek 


- 96 
. 68 
» 99 
d 55 
“129 
.130 
.116 
3. 94 
129 
111 


117 
».104 
- 16 
bes 

- 98 


66 
101 
2 
9% 
. 83 
- 48 
- 63 


8.115 
$s 13 


. 86 


. 96 
122 
.118 
121 
1 77 

48 
over 
.100 
.123 
i 
. 96 
yver 


24 
».103 
. 20 


. 59 


118 
127 
, 82 
124 


- at 
a 


oo 


100 
1 61 
































June 11, 1927 DOMESTIC ENGINEERING 5 « 


QUALITY 
cyerbiot 





WATER HEATER : 


Series “C” 
CONSIDER THESE FEATURES: 


THERMOSTAT—Simple, sturdy, graduated thermostat at least fifty 
times as fast as any other graduated thermostat heretofore made. The 
burner runs full until water is within less than 1 degree of final temperature 
and then closes to pilot in a few seconds. A big step forward in thermostats! 


2 LEAKAGE BY-PASS—Heater will burn at pilot in spite of dribbling \ 
faucets. A new feature not found on any other heater made. We esti- ' 
mate it will cut gas bills 10% to 15%. 


3 GAS FILTER—Another new feature not found on any other heater 

made. Every EverHot Heater Series ‘“‘C’’ is equipped with a real gas 
filter containing the best known filtering material. No dirt or impurities can 
reach thermostat and the filter will, of course, eliminate all stoppage of the 
pilot orifices. 


NO NIPPLES—There is not a nipple in the heater. The thermostat, 
drain cock, cold water inlet and hot water outlet fittings screw directly 
into the boiler. All these fittings as well as the gas cock are nickel plated. 


S CAST-IRON PRACTICALLY ELIMINATED—The top, base, legs, 


fire door assembly and draft governor are all of heavy pressed steel. 


NEW INNER SHELL—This is one piece 18 gauge American Bessemer 
Copper Steel, the seam spot welded and the whole assembly heavily 
galvanized after being made up. It is absolutely rust proof and permits of a 
considerably thicker jacket of rock wool around the combustion chamber. 


INSULATION—This is of rock wool, the merits of which have long 
been demonstrated. It is one of the best insulators known and has a 
high heat refractory value. 


8 COLD WATER INLET—This, together with the hot water outlet, is 

at the top of the heater. Cold water enters the heater through a zinc ‘ 
drop tube. This eliminates draining of heater when main water supply is 
turned off and the new arrangement of inlet and outlet permits placing the 


vent in the exact center of the heater. 





FINISH—The finish is finer than ever. All stampings have two coats 

of black enamel baked on. Jacket finish is of four coats, satin silver 
Duco automobile lacquer. The best automobiles have no more than five 
coats of this finish. Every heater is a display heater. 


THE BOILER 


The boiler is revolutionary in storage water heater construction. It is triple extra heavy and 

every one is tested to 500 pounds per square inch hydrostatic pressure. The heads are . 
3-16-inch copper steel and the shells 10 gauge copper steel. The boiler before being gal- +. 
vanized is blasted with a steel abrasive blast inside and out. It is galvanized by a special * 
process inside and out in such a way that we get a very deep alloy of zinc and steel as well 

as an extremely heavy coat of pure zinc on the surface. We use three times as much zinc 

spelter on each boiler as is recommended by the United States Bureau of Standards as a 

good commercial coating. 


We Sell Through Plumbers—Not Around Them 


{yerHot Heater Company 


5211 Wesson Avenue 33 Detroit, Michigan 
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Service Saved =“ 
is Money Earned 


If the service wagon must follow the fuel 
truck, good business men will not act as 
dealers. They can’t make money. 


Purolator not only removes tank residue 
agitated by the entrance of new oil, but 
takes out all grit and particles held in sus- 
pension. Purolator is more than a strainer 
—it is a filter. 

Cut down the service cost and you will 
have your pick of dealers. 





Write for full information. 


Easily Installed 
Quickly Cleaned MOTOR IMPROVEMENTS, INC. 


353 Frelinghuysen Ave. Newark, N. J. 


PU ROLATOR 


THE OIL 
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Bear This in Mind 


What Heating Contractors Require in Factory 
Co-Operation, They Get from 
Mears-Kane-Ofeldt 

















A complete line of satisfaction-giving Gas 
Fired Boilers and Water Heaters is not 
the end of Mears-Kane-Ofeldt, Inc. service 
to heating contractors. 

When you tie up with Mears-Kane- 
Ofeldt, you have placed at your disposal, 
complete factory co-operation. Technical 
information covering any problems you 
might encounter is always available. 

You never go out single-handed to your 
prospects when you have Mears-Kane- 
Ofeldt backing the product you are selling. 


Write for Mears-Kane-Ofeldt lit- 
erature—no obligation, whatever. 


MEARS-KANE-OFELDT, INC. 


Manafacturers of 


GAS FIRED BOILERS AND WATER HEATERS 
1903-1915 EAST HAGERT STREET PHILADELPHIA 
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COHOES ROLLING MILL CO., INC. 


COHOES, NEW YORK 
Branch Offices: 


Philadelphia 


Los Angeles 


Cohoes puddling process for making 
genuine wrought-iron pipe has demon- 
strated for over 72 years that it keeps 
free from corrosion and rust. 


Minneapolis 


Cleveland Kansas City Fort Worth 


Cohoes Pipe 


in Detroit--- 


The bigger the building the more it 
becomes necessary to use Cohoes Pipe. 
Replacements and repairs must be kept 
down to a minimum. 


Maccabee Temple 
Detroit, Mich. 
Albert Kahn, Architect 


Figkelly Company. 
Plumbing Contractor 


























New York Boston Norfolk 
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Interchangeable “ Interchangeable 


Removable strainer 
interchangeable 
with 
rubber stopper 


This rubber stopper 
was designed especially 
for our interchangea- 
ble plug. It has three 


P : ints of contact 

1X or 1%-in. that. 
absolu - 
Tail Pieces olutely pre 


vent water leakage. 
All Exposed Parts a 
Any gauge or length Leather washers and 


3-in. Diameter Face in the Sink where _ a oy ake 
deh pou Jetioen acid conditions 
are most severe on 
plated metal 
are 


Benedict Nickel 


Ask your jobber 





Some people in New York state thought that turpentine and lump sugar would cure 
typhoid. They learned after several of the family had died that the master plumber is 
the real angel of life so far as typhoid is concerned. 

The master plumber should be on every board of health. And there willbe more 
master plumbers on health boards in years to come. But the plumber is helpless unless 
he is supported by plumbing goods that are dependable. Good plumbing goods in the 

. hands of good plumbers is the first line of defense against disease.—T he Oul. 








NEW YORK W S CHICAGO 
PHILADELPHIA J. B. I E, Inc. LOS ANGELES 


ST. PETERSBURG WATERTOWN, N. Y. SEATTLE 


le — * 
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Combustion Space 
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A thimble placed over wick ex 
tinguishes flame i diatel 


Small glass placed over flame 
causes it to die down. Mini- 
mum amount of heat given off. 
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Greater combustion space is one of the factors responsible for the 
remarkable efficiency of Pacific boilers. 

Observe the illustrations at the left. They explain why maximum 
combustion space is so vital to satisfactory boiler performance. 
The large illustration (showing Ford car standing in fire box of a 
Pacific Boiler) gives some idea of the tremendous combustion 
space as compared with the complete boiler. The result is maxi- 
mum heat generated from fuel consumed—real heating economy. 


The firebox in all Pacific Boilers extends full length of boiler, afford- 
ing the greatest possible combustion space and direct heating surface. 


Large water glass permits freer 
combustion but causes smoke. 


This is only one of many Pacific features. Let us send you complete information. 


PACIFIC 


= STEEL HEATING BOILERS 


a by placing pail over flame - WAUKEGAN, ILLINOIS BRISTOL, PA. 
uae tee tein 
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One in a series of advertisements outlining the early eve development of plumbing ideas. 
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Plan of latrine described in 
“The Palace of Minos at Knossos’’ 
by Arthur Evans. 








Vented Toilets in Use 4,000 Years Ago 


N 2000 B.C. while Greece and Rome were 
yet savage states and when the civiliza- 
tions of even Egypt and Babylon were young, 
there flourished on the Island of Crete, ‘a 
thousand populous cities of which the chief was 


Knossos. Here the great King Minos had 
erected an amazing palace, the remains of 
which indicate a luxury and refinement un- 
matched by any ancient civilization. 


The domestic wing of the palace consisted 
of at least three stories. Water 
was supplied thru terra cotta 6 
pipes, so tapered as to give the 
water a shooting motion, thus 
preventing the accumulation of 
sediment. 


room. Two latrines on the upper floor were 
provided with small wooden seats. Outside 
the door-way a semi-circular hole in the floor 
led into a small duct toward which the stone 
floor sloped. This was for flushing purposes. 
A curious projection on the toilet drain is 
believed to have served as a balance flap to 
shut off escape of sewer gas. 


Remarkably modern as this was from a 
plumbing standpoint, no civilization ‘has ever 
reached the high point in sanita- 

$9 tion represented by today’s devel- 

opments in the United States. 

The last word in flushing devices 

—the Bridgeport-Keating Flush 


A complete folio of this plumbing history witl be sent on request. 


Wi ia wer 5 TT + 


Bridgeport Brass Co., 


The waste lines, large enough 
for a man to pass through, were 
ventilated by air shafts accessible 
thru manholes. Adjoining the 
queen’s apartment was a bath- 


B 


PIPE FITTINGS 


Bridgeport, Conn. 


Plumrite Brass Pipe 
Traps¢Tank Bends 
Basiné Bath moe lies 

Tank Supplies¢Strai¢ht Wastes 
Patented Sink Plués 
B,O.Plugs § Flanges 
Flat Sink Strainers 
Sink Connections 
Connec'’d Wastesoflow 
Flush Valves and Fittings 


New York - 


Philadelphia 


Valve, Bridgeport’s line of drawn 
brass traps, Plumrite (the stand- 
ard brass pipe), and the new 
line of yellow brass fittings, are 
all worthy heirs of four thousand 


years of plumbing progress. 


RIDGEPORT BRASS 


FLUSH VALVES TUBULAR PLUMBING GOODS 


Chicago - Detroit + Cleveland 





XCEL 


UNIONS 


And a Complete Line 
of Specials 


We are now prepared to offer you 
a complete line of Specials such 
as male and female unions, 


elbows and tees. 





(iiuudiainiy 


The male and female union will, 
in most cases, take the place of 
an all-female union and a nipple 
—saving one joint and consider- 
able time, making a much 
shorter connection. 


An all-female elbow will take the 
place of a straight union nipple 
and an elbow—more satisfactory 
than the old method, a neater 
job at considerably less cost by 
saving time and two pipe joints. 


All EXCEL Specials are made to 
the same high standard of qual- 
ity that has made EXCEL Unions 


the favored of all careful workers. 


Providence Fittings Co. 


7 Water Street Boston, Mass. 
New York Office: 210 E. 45th St. 


Listed as Standard by Underwriter’s Laboratories 


Union Tee 
with Union 
on the Run 


Female 
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Nye Drop Forged 
Pipe Cutters 


No. 1-A Yeto 1%4”..... $2.25 net 
No. 2A %to2’....... 3.00 net 
Se eee 5.00 net 


tt! 


Nye Saunders Pipe 


Cutters 
EE re ey $ 1.80 net 
Rs iercsesvesiede 2.70 net 
cc seeeneseeseeee 6.60 net 
iséveandiness6 oe 10.80 net 
| ee er ee 16.80 net 





Die Stock 


Complete with %, 1%, % 
and 1-inch Dies. 


Net Price........... $12.25 





Nye Three-Way 
Armstrong Pattern 
Die Stock 
Complete with 14, 34 and 

Linch Dies. 
Net Price............$12.34 








Nye Self-Locking Vise 
No. 00 % to 2”........ $2.82 net 
No. 10 % to 2%4”...... 3.34 net 
No. 20 %{ to 314”...... 5.00 net 
No. 30 14 t0 414"...... 7.33 net 
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A Letter from Harry G. Nye 


June 11, 1927 


To the Plumbers and Steamfitters of the 
UU. os Ay: 


Friends: 


There seems to be a good deal going on in 
China now-a-days, or going off, but I don't 
know what it's all about. All I know about 
Canton is that it is where the flannel came from before we got 
too proud to wear flannel, and all I know about Peking is 


that, if they call that a dog, they ought to be ashamed of 
themselves. 


Personally, if China wants to have a war, and shoot up a few 
laundries, it's all right with me, as long as they keep their 
war at home. I believe in China for the Chinese, as far as 
war is concerned. I believe if any nation anywhere wants to 
start a war, they ought to be made to start it at home, and 


keep it there. 


Europe had a war once, and before they got through with it the 
Kellys and Koskowskis and the Baumbergers and the Benedettis 
were all at it. They made Furope look like a park after a 
picnic. When it comes to destruction, troops are almost as 


bad as tourists. 


Finally we had to go over and stop it, or they would have had 


us broke. Every time they fired one of those big guns it 
cost $4,211.39 of our money. Europe is just that liberal. 
They'll fight a war anytime, if America will pay for it. We 
yelled, "Give us liberty or give us death!" and jumped in, 
but all they gave us was some bum notes. 


So, seeing the war in China is in China, I don't expect to 


take a hand in.it. If China wants to get on the front page 
bad enough to have a war, it is all right with me. Every 

time they blow up a Chinese village it makes the geography 
just that much easier to read. I just say to China, "Go 
ahead and have a war if you want to"—— and they are doing that 


very thing. 


But now they've started calling names; and if you hear of a 
stranger with a slight limp and a bum lamp breaking up a chop 
suey joint on Clark street, you'll know the reason. As long 
as they left us Americans alone, it was all right. They 
could go right on with their little old war. But I want to 
tell them one thing: we Americans are all Americans, no 
matter what country we came from. And, when they start to 
calling us Americans "foreigners," they are going to hear 
something from 

Yours truly, 


Sint: Fp 


P. S. Maybe this whole trouble in China was started by the 
Chinese Plumbers because they couldn't get enough Nye tools. 
If anyone ever took Nye tools away from the American Plumbers, 
they would certainly start a revolution. 


Copyright 1927 by Harry G. Nye. 
All rights reserved. 


OTHERWISE KNOWN AS 
THE NYE TOOL & MACHINE WORKS 
MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 Fullerton Avenue Chicago, Illinois 
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You can buy WILLIE WILLIAMS 
paying only $100 down! 


Never before has a machine tool in this class— 
the highest grade portable threading machine 


built—been offered on such liberal terms, and 
with such a small down payment. 





Now, no plumber or steamfitter need go without 
this modern machine for pipe threading, cutting 
and reaming. The price need not stand in the way 
of using the most economical working method. 


Here’s a special plan that has been arranged for 
your convenience: 





You simply pay $100 down, and the WILLIE 
WILLIAMS is put in your shop, where it soon 
pays for itself. The balance in 12 monthly 
payments—and the extra earnings you make 


with the WILLIE take care of the payments 
several times over. 


You will find that the WILLIE WILLIAMS returns 
your original payment inside of a month, and will 
continue to pay for itself easily with about one- 
third of the profit it makes you. 


This isn’t a guess, but is based on the reports of 
other plumbers and steamfitters who have kept 
their WILLIE WILLIAMS machines reasonably busy. 


Now the WILLIE WILLIAMS is easier to own than 
ever before! And it is built to exactly the same 
high quality standard as before—the ideal tool for 
plumbing and steamfitting work. COUPON 


WILLIAMS TOOL CORPORATION, 


Mail back the coupon for full details of this new ae 5. 


Gentlemen: 


plan—no obligation. Would like you to tell me the details 


about your new sales plan on the WILLIE 
WILLIAMS machine. 


WILLIAMS TOOL CORPORATION, ERIE, PA. 


Wit Eq Wi [LEAMS 


PORTABLE POWER PIPE MACHINE 
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OPENING 
FOR FILLING 
EXPANSION TANK 


EXPANSION TANK 





AUTOMATIC 
AIR VENT 


Requires ee 


ELECTRODES 
OR HEATING 
ELEMENTS 


little ano NSeHATON 
servic in 4 sroRhEE FROM 










COIL CONNECTED 
TO HOT WATER 
STORAGE TANK 


PIPE FOR PASSAGE 
OF WATER FROM 
HEATING TANK TO 
EXPANSION TANK 


















The Chicago electric hot water heater any desired temperature from 110° to 
is positively automatic in action, yet 180°. 


imple i ion: . , 
FePe SS ORETEINee The Chicago heater can be installed 
It has no moving parts to wear or with the assurance that it will give an 


aeroee, abundance of water at the desired tem- 
The automatic featureis not dependent  Perature and will require little or no 
upon a complicated thermostat. servicing. 


There is no point where intense heat Approved by the National Board of 
is applied which causes scaling and Fire Underwriters, Chicago. 


corrosion. Send in the coupon. Let us tell you 


A regulating valve produces water at more of its advantages. 


Chicago Automatic Electric Boiler Company 
1966 Southport Ave., Chicago, III. 


Chicago — 


=AUTOMATIC ELECTRIC 


oe HEATER 


Chicago Automatic Electric Boiler Co. 
1966 Southport Ave., Chicago 


Gentlemen: 


l 
) 
i 
Send me prices, discounts and data sheets for com- ! 
puting costs on electric heaters. ! 
’ 
1 
| 
| 
| 


RNS Bag. Goda oot, 0. Gao alee SM she ea eRe bw 


Street and Number............... 


ROR a i See Son 


1 
i 
1 
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I 
1 
l 
| 
| 
L 


DE6-11 Gray 






















DOMESTIC ENGINEERING 
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Packless Radiator Valve 





THOUSANDS 








Milvaco Thermostatic Trap 








OF-SUCCESSFUL 
INSTALLATIONS: ATTEST 


THE-ADAPTABILITY-AND 
EFFICIENCY:OF MILVACO 


HEATING:SPECIALTIES 


R many years we have been meeting 
the double test of heating equipment 
Supremacy—supremacy of quality—suprem- 
acy of service. Into great hotels, office build- 
ings, industrial plants and thousands of 
homes MILVACO Heating Equipment is 
giving uninterrupted service year in and 
year out. 


Standard Valves: 


Packed Type Radiator Valves 
Gate Valves 
Globe Valves Angle Valves 


Check Valves 





It is this type of service that spells satis- 
faction for Milwaukee Valve dealers. It 
enables them to offer heating equipment 
that they know will fully meet the test of 
supremacy. 

For over a quarter of a century, manufac- 
turers of standard valves and heating spe- 
cialties. 

Heating Specialties: 

Milvaco Traps 


Dole Milvaco Packless Valves—all types 
Air Vents Air Eliminators Blast Traps 


Direct Return Traps 


Literature covering any of our products cheerfully sent on request 


MILWAUKEE VALVE COMPANY 
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D¥Covernnzation of the heat- 
ing system in the Endicott 
Hote’ ~ +w York, was an in- 
vestment in economy—-saving 
fuel costs . . . saving costs of 
redecorating ceilings and walls 
damaged by leaking radiators 
. . . saving cost of air valves, 
which required frequent re- 
placements. 


An _ eight-story, U-shaped 
corner structure, the Endi- 
cott was always difficult to 
heat. When first installed, the 
two-pipe gravity system was 
considered satisfactory, but 
with the development of the 
art of heating, the system was 
rapidly becoming obsolete and 
proving a handicap. 


Three boilers were required 
to maintain any degree of 
comfort in outside rooms dur- 
ing cold weather . . . Even 
with a pressure of from five 
to seven lbs. the farthest 
rooms were not well heated. 
Complaints of insufficient heat 
and demands for more pres 
sure made careful firing im- 
possible, increasing the diff- 
culty and waste in operating 
the boiler plant. Radiators 
were a source of constant an- 
noyance to guests and expense 
to the house, due to noise and 
leakage. 


In 1923, after an investiga- 
tion by the Chief Engineer, 
the two-pipe gravity system 
was supplanted by a Webster 
Vacuum System of Steam 
Heating. 


Now—the cold weather load 
is easily carried on one large 
boiler instead of three . . . 
Steam is generated at ten Ibs. 
and reduced to about one lb. 
for distribution through the 
mains. Water does not accu- 
mulate in the radiators and 
does not leak out of the 
system. : 


Each guest is now able to 
regulate the heat in his own 
room . . . Complaints of in- 
sufficient heat are eliminated 
—for the same temperature is 
easily maintained in all 480 
rooms. The modernization 
was an investment in economy 
and a builder of good will. . . 
a hotel's greatest asset. 


The many sources of waste 
through continuing in opera- 
tion obsolete and faulty heat- 
ing systems is truly amazing. 
Let us give you the facts. 
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. The Park Central Hotel 


7th Ave. and 56th St., New York City 





—another great building equipped 
with 
A-M-B BRAsS PIPE FITTINGS 


a} 3 


Samana ieee eee 
rE eTICLLLL a a yt 
Cy a eS ha Re ee 


wot be LLL ELLE - 6} 


é 
Co piglet 
— 


i‘ nee aounaneaghea 
PARRA Wass eA 








Renan ae eee 


‘Plumbing Contractor —John Weil Plumbing Co., 
New York, N. Y. 


Supply House —Jones-McKee, Inc., New 
York, N. Y. 


The following large buildings are also 


equipped with A-M-B Brass Fittings 


Apartment House—812 Park Ave., S. W. Cor. 75th St. Hotel Park Royal—23 W. 73rd Street 
& Park Ave., N. Y. Plumbing Contractor—Ludins & Company 
Plumbing Contractor—J. L. Murphy, New York, N. Y. Supply House —Jones-McKee, Inc., New York, N. Y. 


Si ly H —Sa 1G b N Yi 
ea Sage shiny peaanessonseesnagsiiniperedaiatledy Navarro Apartment Hotel—112 W. 59th St., New York, 
ae Plymouth—15 Central Park West, New York, . 

i Bs 


Plumbing Contractor—Samuel Minskoff 
Plumbing Contractor—Guaranteed Plumbing Supply Co. € 
Supply House —Jones-McKee, lnc., New York. N. Y. Supply House —Jones-McKee, Inc., New York, N. Y. 


Transportation Building—Broadway & Barclay St., New Sonamnget House—Riverside Drive & 87th St., New York, 
York, N. Y. + - 

Plumbing Contractor—Jarcho Brothers ; Plumbing Contractor—Joseph W. Rowan Plumbing Corp. 

Supply House —Jones-McKee, Inc., New York, N. Y. Supply House —Jones-McKee. Inc., New York, N. Y. 


AND FIFTEEN OTHERS IN NEW YORK 


“‘There must be a reason’’ 


NOTE: We manufacture regularly and in quantity, Red Brass, Flat Band Fit- 
tings, Flanges and Flanged Unions—standard and extra heavy, for use with Steam, 
Water, Gas and Oil, also Hydraulic Bronze Fittings, 250 pounds to 1500 pounds 
pressure at 500 degrees F. 


‘“‘This Mark on every Fitting”’ 


AMERICAN MANGANESE BRONZE CO. 


Founders and Metallurgical Engineers 


Holmesburg—Philadelphia 
Pittsburgh Cleveland New Orleans New York 





ed 
——— 
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“This is the ONLY 


that Ill need!”’ 


when you’re using the REED Ratchet Stock 


Cut threads of any pitch, right hand or left, all sizes from 
¥4-inch to 2-inches—with this handy REED Ratchet Stock. 


The REED is not restricted to any one thread pitch—it has no 
lead-screw. It can cut threads of any size or any pitch—either 
night or left hand—within its range. 


The saving in time and labor is obvious. Your men don’t have 
to pack along several stocks to take care of the threading that one 
stock can do. They don’t have to take one stock to cut threads 
from 1 inch to 2 inch, another stock for 14 inch and 34 inch, and two 
More stocks to cut left hand, extra stocks for bolts, etc. 

Your own supply house can probably give you some first-hand 
teports from users of this handiest and simplest of Ratchet Stocks. 
Drop us a line and we will give you the address of the nearest jobber 
Who has Reep Ratchets in stock. In writing give us the name of 
your own supply house. 


REED 


POR LOLE BREAD PELE LIL OE LG LG POSE SLO LTE 














And the work goes faster — 


You'll be surprised to see how much 
more your men can get done with the 
REED. It starts and cuts so easily that 
you hardly know the pipe is being 
threaded. 


This Ratchet Stock without a 
lead-screw has one adjustable guide for 
all sizes— 

So all you do is slip the stock onto 
the pipe, and throw over a small cam 
which instantly centers the stock on the 
pipe. Then the patented dies, with 
double threaded throats, take hold of the 
pipe at once and draw the tool right 
ahead—burr or no burr. 




















STOCKS and DIES, 
VISES, ETC. 


REED MANUFACTURING COMPANY, ERIE, PA. 
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When Te-pe-co Is Specified 
Does It Do to Permit Substitution? 


ENTON DOTTERIES CO, Tremon. NJ.UNA 








E-PE-CO advertising policies are not built on 
promises of future efforts but upon the solid 
rock of past and present performances. 


For sixteen solid years—month in and month out 
—we have been telling the American public what 
“Te-pe-co” All-Clay Plumbing Fixtures are. Maga- 
zines of national circulation have been consistently 
employed. We believe we are reaching practically 
every worth while family in the country. 





Past, present and future, “Te-pe-co” publicity 
means more to you than possibly you imagine. First, 
it means we are teaching the public the value of bet- 
ter plumbing and more of it. Second, we have taught 
the public that “Te-pe-co” is better plumbing. 





You can sell “Te-pe-co” with the assurance that 
your way is well paved. 


THE TRENTON POTTERIES COMPANY 
Trenton, New Jersey, U. S. A. 
World’s Largest Makers of All-Clay Plumbing Fixtures 


E-CO_ 


ALL-CLAY PLUMBING FIXTURES 
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PERMANENCE WITH PORTABILITY 


Sta-6nh 

An adaptation of the wall 
hanger principle used for 
hanging heavy plumbing 
fixtures. Simply fasten 
hanger to wall—hang fix- 
ture, level, insert bottom 
screw and cap. 

To remove, simply reverse 
this procedure. 


Can be hung as quickly and 
as easily as any other fix- 
ture and when in place will 
hang firmly rigid, per- 
manently or it can be taken 
down with equal ease. 








HUGHES 


_ Sta-on 


DISTINCTIVE BATHROOM FIXTURES 


of all tiled-in china bathroom fixtures—to provide a 
truly fine line of fixtures, in PORTABLE TYPE— 
embodying all the brilliant beauty of genuine glazed 
china, modeled into designs that reflect a sense of 
distinguished elegance, and combining, as well, the 
characteristic details of practicality for convenience 
and usage, such as have hitherto been obtainable only 
in the higher priced all tiled-in types. 








Permanent  - Portable 
Interchangeable 


Easily hung — Easily removed 


— Hangs rigidly firm and can't 
be accidentally “knocked” off. 


W. R. HUGHES CORPORATION 
TRENTON, NEW JERSEY 


W.R. HUGHES CORPORATION, 


WPM e525 hd se 


CR nS 
Ship to 


Name. . 


METAL HANGER 


— 


BRASS SCREW 
AND CAP 


wereet....... 


of eae 


Please enter order for one Sta-on Display Board 


tao 
DISPLAY BOARD 


is the most attractive ever 


offered by any bathroom 


fixture manufacturer — in 


keeping with the fine charac- 
ter and quality of the line. 
The price of the Board is 
$25.00, COMPLETE, and 
may be obtained thru any 
Plumbing Jobber, or it will 
be sent direct, and invoiced 
thru any Jobber you may 
select. 


Plumbers will find this line 
a means of greatly increas- 
ing their sales and profits. 


Trenton, N. J 


Bill thru 
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The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


dealers have for some time been criticised for 

their methods of selling and servicing oil burn- 
ers. The common complaint is that a dealer may hire a 
group of salesmen who are very proficient in the art of 
selling sewing machines or silk hose, but who are en- 
tirely unfamiliar with the workings of an oil burner. 
These salesmen are often said to misrepresent the abili- 
ties of their burners, just for the sake of the actual sale 
at the time. The selling of an oil burner on promises, 
which no burner could make good, is one of the things 
which is bringing the industry into 


QO: BURNER MANUFACTURERS AND 


Association convention held in West Baden, and the 
convention of the National Association of Plumbing and 
Heating Salesmen held in Newark, N. J. To come are 
the reports of the National Association of Master Plumb- 
ers, the American Society of Heating and Ventilating 
Engineers, and the American Society of Sanitary En- 
gineering conventions. As a means of keeping in touch 
with our industry’s progress, I would suggest not only 
reading carefully every National convention report, but 
also keeping that issue in which it appears. The im- 
portant developments in every branch of our industry 

will be discussed at these conventions, 





disrepute in some quarters. The fact 
is recognized by the American Oil 
Burner Association, and that body 
is taking steps to eliminate any false 
statements by makers or salesmen of 


Do You 


Know— 
1.—Who was the 


and reported in “Domestic Engineer- 
ing.” A file of these reports will help 
materially in looking back to see what 


first happened during the year. 


oil burners. With an idea of building 
the industry for the future, the asso- 
dation is making an effort to have 
every oil burner stay sold for years 
after it has first been put into opera- 
tion. From a paper read at the re- 
cent annual convention of that asso- 
dation by Byron K. Eaton, we are 
publishing the article, “Making the 
Oil Burner Stay Sold.” The story 
shows how proper servicing methods, 
combined with good selling methods 


president of the Central Sup- 
ply Association? 

2.—Theoretically, how 
high can water be raised by 
suction? 

3.—What force is exerted 
by frost? 

4.—What appliances 
should be used on every hot 
water heating system? 

5.—In, what way does 
evaporation affect a plumb- 
ing system? 

6.—When and where was 


SOMETIMES WONDER IF 

you men are taking advantage of 
the services we are able to give you. 
It is surprising, for instance, how 
few master plumbers and heating 
contractors do any advertising. 
Every time I leave the office and go 
to another city for a short stay,,I in- 
stinctively pick up a newspaper to 
see if any plumber is advertising. 
More often than not I am distinctly 
disappointed. It cannot be that the 
master plumber doesn’t believe in ad- 





can keep the oil burner customer 


sold on that kind of heating equip- the first municipal water 
works constructed in the 


ment. For the heating contractor 
who handles oil burners a wealth of 
interesting and instructive material 


can be picked up by reading the 
story. 


U. S.? 


page 104. 





Answers will be found on 


vertising. He must see how the other 
merchants in his community are reap- 
ing profits frem.. advertising what 
they have for sale. Why can’t the 
master plumber and heating contrac- 
tor reap sales from advertising? 








IVE MONTHS AGO THE FIRST CONVEN- 

tion report of the year was published in “Your 
Weekly,” and at frequent intervals other reports have 
appeared. The convention season is almost over now, 
only two more state conventions, the Virginia and Cali- 
fornia, are yet to be reported. During the season, many 
interesting subjects have come up for discussion and 
action, and, as usual, the plumbing and heating industry 
has shown more of that progress which has characterized 
it for the past few years. With the state convention 
list practically exhausted, the time for National con- 
ventions has arrived, and this week we are publishing 
reports of the Heating and Piping Contractors National 


They do! Our advertising editorial 
service is increasing sales for any number of them, and 
they can do the same thing for you. A number of plumb- 
ers feel that advertising the plumbing business in the 
newspaper is useless, as people never think of the 
plumber except when in trouble. The fallacy of that 
feeling has been proven many times over, and you can 
prove it to yourself by trying a few ads in your local 


Your Lalilor 


paper. 
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IT’S HERE! 


The Biggest, Most Surprising Improvement in 
Pipe Tools Since the First ‘“‘TOLEDO” in 1901 


THE NEW 


“TOLEDO” No. 40 AUTOMATIC PIPE CUTTER 


Capacity 2-inch to 4-inch Pipe 


| Fast cutting. 
Mail us the Coupon 
now for further 


information on Quick return of knives. 
this remark- “ 
shies tool. Centers with one screw. 


Operates by hand with a ratchet 
handle or the ‘‘TOLEDO”’ power 


drive. 


Net Price— 
Net Price do POO:20 


Automatic feed. 





THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 
New York Office: 75 Lafayette St. 
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The plumbing and heating industry’s 


Profits Are 
record for volume has been much 
Needed better than its record for profit— 


and it does not deserve much praise for that. It 
beautiful, well-made 
products. It is in the hands of high-caliber business men. 
Yet, in its selling activities, it gives concessions, rebates 


is turning out comfort-giving, 


and special services which can not possibly leave a profit 
in the price which it receives for its goods. 

This condition has been particularly noticeable through- 
out the recent years of large volume. Manufacturing ef- 
ficiency has been improved and everything possible done 
to tune the industry up, in production, to take care of 
six billion dollar building years. But enlightened, sensible 
selling has not, in every case, attended enlightened manu- 
facturing, or enlightened wholesaling, or enlightened con- 
tracting. Price appeal has been the selling argument 
which has resulted from greatly expanded production, 
and it has meant steadily declining prices, with corre- 
sponding shrinking of profits. 

Plumbing and heating need a good, profitable year. 
A period in which sound selling policies were followed 
by every branch of the industry would prove that the 
price appeal is not entirely necessary to move goods. 
Let everyone apply to his selling activities the same 
business sense which has made the production side of 
manufacturing, wholesaling and contracting so efficient. 


Vy « y . ala 
The Bath a Probably the most familiar slogan 
in the plumbing and heating indus- 
Day Idea 


every way.” 


try is “A bath a day keeps you fit 
It is the slogan of a sales-help campaign 
inaugurated in 1920 and 
which the industry has used in publicity propaganda in 
a variety of forms. Schools have adopted “The Story of 


, 


which “Domestic Engineering’ 


the Bath” for study. This same interesting booklet has 
been given out at Rotary, Kiwanis, Lions and other 
The public has seen the “Bath 
a Day” sign on windows, trucks, letterheads, buttons, 
stickers and posters. Master plumbers and salesmen 


civic and business clubs. 


have used material developed in the campaign for 
speeches and sales arguments. They have broadcast the 
idea of a bath a day over the radio. It has been a most 
effective promotional effort. 


The idea behind the campaign has been that the in- 
dustry is not selling bath tubs, boilers and radiators and 
items of that sort but is selling cleanliness, health, com- 
fort and convenience. The latter is by far the more 
effective appeal to the purchasing public’s dollar. 
The average person does not know much about grades 
of enameled ware or brass goods but he does know what 
comfort means. The wise salesman talks the prospect’s 
language. 

While the campaign is aimed at the public by the 
plumbing and heating contractor, it has played an im- 
portant part, too, in selling within the industry. Sales- 
men for manufacturers and wholesalers have found in 
it a means to enlarge their sales stories and have applied 
it to their products in selling them to wholesaler or re- 
tailer. 

It is the whole industry’s help, therefore. Everyone, 
manufacturer, wholesaler or retailer, has a merchandising 
job to which the “Bath a Day” campaign offers aid. And 
the more it is used by everyone, just so much more effect 
will its repetition have on every prospective purchaser 
of plumbing and heating. It is that kind of effort which 
makes the industry progress, and progress of the in- 
dustry means better times for those in the industry. 


Heating The heating and piping contractors 

have met for the thirty-eighth time. 
Advances At West Baden, Indiana, last week a 
large crowd of men interested in all phases of heating 
attended the annual convention of the Heating and Pip- 
ing Contractors National Association. A review of the 
accomplishments and discussions there, which appears 
in this issue, clearly indicates that the science of heat- 
ing, the sale of heating and the manufacture of heating 
equipment have been marching steadily forward. There 
was much to consider, for the heating industry has been 
going through some remarkable changes in the last 
year. It is gratifying that such capable men as attended 
this convention have the vision and ability to keep their 
industry constantly in the line of progress; for there are 
more developments to follow. This particular convention 
represented a pause for checking up on how things were 
going and for making plans to keep them going right 
in the future. 





Making the Oil Burner 


NY mechanical com- 
A modity is subject to a 

necessity for service. 
Oil burning equipment is no 
exception. We find, in gen- 
eral, three divergent atti- 
tudes on the part of oil 
burner builders toward this 
subject, service. One group 
claims that there can be no 
service demands with their 
product. If they discover a 
few burners that have op- 


—Stay Sold— 


The conservative manufacturer, building 
burners not for a day, but creating a busi- 
ness with a future as full of possibilities as 
was the automotive industry fifteen years 
ago, recognizes what ‘‘service’’ really means. 
The following material was presented at the 
fourth annual convention of the A. O. B. A., 


profits. It must, therefore, 
be sensibly and surely han- 
dled. The manufacturer 
should study service espe- 
cially in all its ramifications, 
He must be prepared to 
knowingly co-operate with 
his dealers in the conquest 
and domination of this 
problem. 

The best way is through 
concentration in a given ter- 
ritory for an adequate period 


erated for a season without by Byron K. Eaton. 








before any dealer organiza- 
tion is built. This will tell a 











failure they quickly con- — 





clude that they are “out of 
the woods.”’ They are not only deceiving themselves but 
their dealers and users as well. They ignore a recog- 
nized law that where there is any mechanism in which 
the human element appears in any considerable degree, 
there will be occasional requirement for attention, ad- 
justment or correction. 

A second group realizes service necessity, but big- 





MAIL OUT EACH MONDAY 


Service Call Report Week Ending 
(To be filled out by Service Manager) 





story which should be later 
amplified and supplemented by the co-operation of every 
dealer in reporting every week on service. Such reports 
should be on forms submitted by the manufacturer, who 
seeks co-operation in this vital problem. Each report 
should show the number of burners in use, the number 
of service calls, and the reason for each call. See Fig. 1. 
Such a dealer-report study during the winter of 1924- 
1925 resulted in our classification of service in two divi- 
sions; essential and non-essential. 
Essential service is what we might call the lowest 
common denominator of the industry. Fuses will blow 
out. Gas may drop in pressure or be unwittingly turned 








Number of burners in service. 
Gas___ Junior. Electric 
Number of service calls for week 
Reason for greatest number of calls. 


Industrial 











Reason for next greatest number of calls. 











Signed__ 
(Name of Dealer) 


Address 
(Be consistent in filling out this report.) 








(Service Manager) 





City or Town State 











Fig. 1—Weekly report on service. Size of form, 6x7 inches, 
white paper 


heartedly proclaims that forever and a day all service 
shall be freely given by their dealers. In this case it is 
not the “woman who pays,”’ but the dealer foots the bill 
and holds the bag. This manufacturer tells his dealers 
that ‘‘Service spells sales.’’ Like many half truths, it has 
just enough basis of truth to make it look like the “‘whole”’ 
truth. 

The conservative manufacturer, building burners not 
for a day, but creating a business with a future as full of 
possibilities as was the automotive industry fifteen years 
ago, recognizes what “‘service’’ really means. 

“‘Service’’ contemplates that the manufacturer and his 
dealer will co-operate to avoid, in advance, as many as 
possible of the elements that lead to a necessity for service, 
so that when calls do come they will be handled promptly 
and properly. 

The old saying, “An ounce of prevention is worth a 
pound of cure,” is very apropos. Service is vital to buyer, 
dealer and manufacturer. It can be made a valuable 
asset in the creation of sales. It can throttle a dealer's 
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QUESTIONNAIRE 


Owner 
Address 








Concrete 0 


Stucco 0 Brick Oo 


Size____No. of rooms_____approx. Sq. ft. floor space 
Ist floor? 2nd floor?_____3rd floor?_____ 
‘Window protection Weather Strips? 0 

Storm Windows? 0 


System of heating? Hot waterO Steam 0 Vapor 0 
Hot air 0 


Location of boiler 

Number of boiler and Mfr’s. name 

Number of years in use? 

Covering on boiler? 

Covering on mains? 

Condition of covering? 

Dimensions of fire pot. 
Height?____ 

Size of ash pit doorway? 

Regulation of boiler? 

Size and condition of chimney? 

Other connections 

Kind of coal used? 

Amount used last winter? __Tons 


Have you been able to heat all rooms sufficiently in 
coldest weather with coal?__ 


Frame 0 
Type of Building 




















Length?___ Width?_ 











Total radiation (express in feet or number of radiator 
sections with sizes) 











Boiler rating (in feet) = 
Current available volt, cycle, AC or DC?__— 


Is gas available for pilot light?_____ (Furnished with 
Gas Pilot or Electric Ignition). 














Fig. 2.—Size 54%4x8% inches, white paper 
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out. ‘Motor brushes may require replacement. Commuta- 
tors will get dirty. Subnormal oil will be delivered. The 
points of a spark plug will corrode. A magneto or coil 
pox may fail. The oil tank may run dry. Voltage may 
vary. Such are the elements of essential service. They 





SALESMAN’S REPORT ON NEW INSTALLATION 

















Name: City: _ 
Res. Address: Res. Phone: _____ 
Bus. Address: Bus. Phone:_____ 
Business Name: Bes Vittles 
Burner Equipment: Tank a 


Location: 
Special Equipment: = 
Installation Instructions: 53 




















Description of Building: 
Is It Under Construction: 
Description of Heating Plant: 














Difficulties to be overcome. 
Burner: 








Tank: 


Renee: = ae 

















Date Oe ee 





Sales Engineer. 





Tank Sketch on reverse side. 
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Fig. 3—The dealer makes a careful inspection of every heat- 
ing plant where he proposes that an oil burner be installed, 
and reports on this form. Size 542x8% inches, white paper 





can and must be so handled as to be not only inexpensive, 
but eventually profitable. 

Non-essential service is caused by conditions within the 
control of the dealer or manufacturer, conditions that can 
be entirely eliminated. Non-essential service may be oc- 
casioned by— 

1. Improper factory inspection. 

2. Transportation damage. 

3. Installation in a heating plant either unsuited or 

defective. 

4. Poor installation. 

5. Improper selling. 

1. The manufacturer solely is responsible for the build- 
ing of the equipment and for its inspection at the factory. 
It behooves every manufacturer to put his own house in 
order so that his equipment will not only be properly 
built, but so rigidly inspected at the factory as to eliminate 
defects. This is a vital truth no manufacturer can afford 
to ignore. 

2. It is impossible for shipments via rail or water or 
truck to move without possibility of damage. This im- 
Poses a responsibility upon the manufacturer to study the 
best methods of crating to offset the roughest handling. 
Various universities have co-operated with the government 
in holding schools for this study. The results have been 
gratifying from the standpoint of enabling equipment to 
leave the factory in perfect condition, and to withstand 
even extraordinary transportation handling. The dealer 
can help by critically inspecting incoming shipments for 
such damage. 

While these two problems have been placed upon the 
shoulders of the manufacturer, the well organized dealer 
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will arrange for the careful inspection of every burner 
before delivery, not only to guard against transportation 
damage but to determine that the factory inspectors have 
not slipped up on their jobs and that each burner is ready 
to function perfectly when installed. 

3. There are hundreds of different styles and types 
of boilers and furnaces. There are thousands of heating 
plants inadequate in capacity or improperly assembled, 
defective from the standpoint of heating engineering. It 
is folly to install a burner in such heating plants. The 
blame, though the trouble is purely a heating plant diffi- 
culty, will be laid upon the newest equipment, the oil 
burner. Therefore, the dealer should make a careful in- 
spection of every heating plant before an order is accepted. 
(See Figs. 2 and 3.) 


THE DAY OF OIL BURNER BUNKUM HAS PASSED 
HE INSPECTOR should investigate the condition of 
the chimney. Is the flue large enough? The com- 

bustion gases from an oil burner, just as any other com- 
bustion gases, need an adequate outlet. Some five years 
ago a certain oil burner put on display a burner and 
boiler without any chimney connection. Naturally they 
made the correct oil and air adjustment for ‘‘no smoke.” 
The lecturer, however, made the astonishing statement 
that his burner had such combustion perfection that posi- 
tively no combustion gases were produced; hence, no chim- 
ney was used. 

That day of oil burner bunkum has passed. 

flue high enough? 


Is the 
Flue height and area are so obviously 


important to you that we really hesitate to tell of a 
personal experience with two excellent architects some 
ten or twelve years ago on the Pacific Coast. 








TANK COMPLETION SLIP 


Order No. Date > 











This is to Certify That my tank was installed to my 
satisfaction. Excess dirt hauled away and my yard 
left in a satisfactory condition. 





Signed 


Address 


Tank foreman to have customer sign and hand into office 














Fig. 4.—Size 5x8% inches 


Two jobs—boilers identical in make and size—closely 
parallel specifications called for a 12x12 in. flue for each 
boiler. Both jobs went in and neither boiler would func- 
tion properly. Upon investigation it was discovered that 
the Whittier, Calif., job had a 24x24 in. flue and the 
Santa Ana, Calif., job had a 20x4 in. flue. 

One was corrected by a 12-in. stack inside the flue (the 
owners would not permit an extension and contraction 
of the flue), while the Santa Ana job was connected by 
a fifty-foot horizontal run to the nearest possible place 
where a 12-in. round flue could be built. 

Is the flue tight? Does any other heater use the same 
flue? The boiler, its type, size, design and suitability 
for the burner should be studied. It should be known 
whether the radiation is properly proportioned, and that 
the circulation of the heating medium to and from the 
radiators is correct. The inspector should quiz the serv- 
ants as to which rooms are the slowest to heat, and which 
radiators do not get thoroughly warmed, thus familiarizing 
himself with the practical operation of the plant. This 
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questionnaire, when intelligently filled out, will not only 
determine the proper burner to install, but will be of 
service value later, as will be hereafter pointed out. 

This thorougii study of each heating plant will go 
further to eliminate non-essential service than any other 
one thing. 

Some service calls have arisen that are hard to classify; 
for instance, six evenings running a service call came in 
from a home at exactly seven o’clock, that the safety 
pan had fallen from no apparent cause. The seventh 
evening the service man apparently conceiving that some- 
thing was wrong, decided to camp on the job and play 
detective. At six-thirty he was there; at seven a scraping 
of chairs indicated that dinner was over, a slammed door, 











Se 
NAME ini aa lanai 
ADDRESS eee 
10 Size NT ALLIED 
| mene . ‘ . 
REMARKS : ; neo 


DATE BILLED SIGNED 











Fig. 5.—Size 5x8% inches, on pink paper, a further check to 
make sure that all work has been finished satisfactorily 





soft footsteps on the stairs, then a cat walked up to the 
burner, played with the trip pan with his paw and the 
damage was done. 

On a gravity job where a hand pump was used to re- 
plenish a small inside tank burner, trouble was reported 
every time the hand pump was_ used. Investigation 
showed that the houseman, who was used to the old- 
fashioned kitchen pump, was priming the hand pump with 
water. 

4. The dealer’s mechanical department must be on a 
sound engineering basis. Installations of oil burning 
equipment should be made in strict accordance with in- 
structions issued by the manufacturer. It has been dem- 
onstrated that good engineering practice in installing a 
burner aids materially in eliminating service. 

The first month a burner is in operation usually calls 
for abnormal service. During those first thirty days the 
dealer must see that the equipment is functioning perfectly 
and that the owner is fully instructed in its operation. It 
is during this period that most of the non-essential service 
calls will be received. 

Carelessness in installation, leaky joints, faulty equip- 
ment, improper adjustments will all quickly show up. 
This emphasizes the necessity of such an original handling 
of the installation as to reduce these non-essentials to a 
minimum, because regardless of how promptly or care- 
fully they are corrected, the fact will impress itself upon 
the buyer that there has been negligence or ignorance in 
the installation of his burner. A dealer who has been in 
the heating industry knows that a leaky steam connection 
will “‘take up,’ but an oil leak remains an oil leak until 
corrected. Litharge and boiled oil or litharge and 
glycerine make excellent pipe dopes. Many dealers use 
LePage’s glue and declare it the finest pipe dope for oil. 
Incidentally, should a boiler be set up with an incorrect 
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section assemblage, back draft or high stack temperatures 
(dependent upon the nature of the error) it will be dis- 
covered during the early operation period. Dirty, greasy 
water in a steam boiler must be taken care of through 
surface blow-off during this time. 

A dealer embarking upon the distribution of oil burning 
equipment, recognizing the ever-present service angle, 
should avail himself of the opportunities offered by prac- 
tically every manufacturer for the proper education and 
training of the members of his mechanical organization, 

Most companies provide either a residence course at 
their factory or a correspondence course covering a period 
of many months, during which the particular requirements 
of their product are carefully studied. A combination of 
these methods is desirable. Naturally, the dealer will 
insist upon his mechanics attending every session held by 
the manufacturers’ field representatives to discuss me- 
chanical problems pertaining both to installation and to 
service. 

The manufacturer will naturally be equipped at his 
factory not only to conduct thorough burner and boiler 
tests, but to study in his laboratory the problems pre- 
sented by the reports of his field engineers, as they cover 
the country co-operating with their dealers. Draft gauges, 
orsats and temperature indicators are as essential in the 
laboratory as they are in the field, but, of course, the 
laboratory equipment will be complete. 

It is well for a dealer to employ young mechanics who 
naturally have open minds for instruction and who pref- 








COMPLETION SLIP 


Order No. Date 75? 














This is to Certify that the installation of the equip- 
ment at! sie Se 
has been completed and demonstrated to my entire 
satisfaction, this date. 








Buyer 








Company Engineer 











Fig. 6.—Size 5x8% inches 


erably have had automobile experience. Such men as a 
rule learn quickly and can reach the heart of a difficulty 
with accuracy and despatch. 

5. The relationship of sales to service should be differ- 
entiated from the relation of service to sales. The sales- 
men should follow the policies of the manufacturer in the 
sales presentation. Promises impossible of fulfillment 
and claims of accomplishments beyond the scope of the 
burner, lead the buyer to expect something he cannot get. 
High pressure, never-expect-to-return-salesmanship has no 
place in this industry. Strings tied to orders and verbal 
promises have been a big factor in creating non-essential 
but expensive service. 

Assume that a dealer has arranged for the exclusive dis- 
tribution of what he considers the burner most suited 
for his community, a burner built by a manufacturer 
whose interests are wrapped up in the product and whose 
policies are fair to both dealer and consumer. Assume fur- 
ther, that the dealer has surrounded himself with a meé- 
chanical department that is willing to accept the training 
proffered by the parent company. The dealer must then 
establish a definite basis for installation and _ service 
operations, 
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The extent to which service is segregated from installa- 
tion will be determined largely by the size of the com- 


munity. 


In smaller cities the installation department will be 
called upon to handle all service. If a rule is established 
that the installation mechanic must service every burner 
he installs, it will tend to greater carefulness in installa- 
tion and here lies a great responsibility for non-essential 


service demands. 


In larger cities it is well to have one department ex- 
clusively installing, each man trained to do his particular 
work quickly, efficiently and on a regular schedule. 
separate department should handle service, the personnel 
of this department being mechanics who are quick to 
analyze difficulties, prompt to apply the proper remedy, 
and who have the personality to so handle themselves in 
the presence of their customers (regardless of social dis- 
tinctions) as to impress them with the fact that their 
burner is the best burner; that it is rarely out of com- 
mission, and is quickly and permanently taken care of 
without any display of superior skill. It is the failing of 
many mechanics to show off their own alleged ability 
rather than to reflect a high degree of mechanical su- 


premacy to the equipment they are serving. 


Regardless of whether service is handled by a separate 
department there will be someone who has at his finger 


tips all information relative to every job. 


The preliminary report previously mentioned should 
show the location of the oil tank, what special equipment 
is to be supplied, and definite installation instructions 
covering the location of the thermostat, electrical equip- 
ment, and even the installation of the burner itself. 
instance, an order for the installation of an oil burner in 
a house, the basement of which was to be entirely trans- 
formed into a dance floor, showed that it was necessary 
to swing the boiler base through an angle of about 125 
degrees in order to enable the entry of the burner at such 
an angle as not to interfere in any way with the maximum 
floor space. Such a notation on the face of the report 
resulted in the proper installation without argument or 


delay, 


SERVICE ORDER 





MATERIAL USED 


__ SERVICE MAN 


CUSTOMER 


Fig. 7—To take care of service calls. Size of form, 5x8'% 


inches, on yellow paper 


Another portion of this report calls specific attention to 
difficulties to be overcome either as to the installation of 
the burner equipment or as to the oil storage tank. 
the reverse side of the report blank is room for a sketch 
showing approximate location of the tank, so as to put in 
the hands of the installation superintendent all data he 


may require for proper handling. 


When the installation is completed the crew foreman 
should make a final report, giving the kind of heating 
lant, boiler, name, number, size of burner and its serial 
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number. These two reports—the preliminary and the 
final—-should be at the disposal of the service superin- 
tendent, so that he will be in possession of complete data 
on every job. 

It is good practice, where a dealer is operating in a ter- 
ritory which warrants the use of a number of installation 
crews, to have a supervisor follow up each crew upon com- 
pletion of an installation. He should check the job care- 
fully and see that everything has been taken care of as 
promised and in accordance with good engineering prac- 
tice. He should then turn the burner on and see that it 
functions properly and follow this up with a demonstra- 
tion of the burner to the owner, securing the latter’s sig- 
nature on burner and tank completion slips. (See Figs. 4, 
5 and 6.) 


1922.23 TEMPERATURE AND FUEL CHART CHICAGO 





Yj AW 


























Shaded portion shows fuel demend for 1922-3 Season, 
Dotted lines indicate the NOKMAL season fuel demand, 


Fig. 8—To show customer proportion of total consumption 

of oil used in each month, and to show him that a large con- 

sumption of oil may be expected in February. Size 8%x11 
inches 


THE CLEARING HOUSE FOR CALLS 
HEN a call comes it should be given to someone ap- 
pointed to act as a clearing house for such calls. He 
should have a sufficient mechanical knowledge of the 
burner so that he can secure information about the re- 
quirement for service, and often be able to suggest a sim- 
ple remedy over the telephone. (See Fig. 7.) 

This is important. He may learn that it is simply a 
case of no oil; that a fuse has blown or the gas has gone 
out. Regardless of what he learns, the information is val- 
uable because he can either suggest a remedy the owner 
may apply, eliminating an expensive call, or he may give 
the service man information so that no time will be lost 
when he reaches the job. 

Once in a while the owner will resent the questioning, 
which has for its object a determination of what the diffi- 
culty is and how it can be best corrected; but a courteous 
explanation that the inquiry is to enable the quickest rem- 
edy rather than to avoid the necessity for sending a me- 
chanic, is always successful in counteracting this feeling. 

The service superintendent should have at hand a tem- 
perature and fuel chart showing the average temperature 
for each month of the heating season and the actual tem- 
peratures of those same months during the previous heat- 
ing season. When an owner complains that the fuel con- 
sumption is excessive and that the burner needs adjusting, 
he can accurately determine whether the owner’s com- 
plaint is justified. (See Fig. 8.) 

While the owner is making his complaint he is studying 
the reports on that job. He can tell from the amount of 


(Continued on Page 75) 





Thirty-Eight Years 


of Heating Progress 


Heating and Piping Contractors National Association at thirty-eighth annual con- 
vention moves a step forward in the study of boiler ratings, apprenticeship, 


deferred payments, certified heating and in the science of heating 


OR thirty - eight 

years the efforts 

of the Heating 
and Piping Contract- 
ors’ National Asso- 
ciation have _ been 
devoted to human 
comfort, health and 
welfare through the 
production of heat. 
That is something for 
the writers on the 
romance of business 
to ponder over. 

On June 1, 3 
and 4, this body, 
which thirty-eight 
years ago was merely 
a small group of men 
with a vision of the 
great future of the 
heating industry, 
gathered at West 
Baden, Ind.,_ fre- 
quently spoken of as the Carlsbad of America, for their 
thirty-eighth annual meeting. They came by rail- 
road trains that waded through water, by automo- 
bile over the rain-soaked roads of Southern Indi- 
ana, with some accidents and several narrow escapes from 
accidents due to the slippery roads, and one delegate had 
to resort to a row boat to reach his destination. They 
came over 500 strong to add another timber to the struc- 
ture that this organization has been building for thirty- 
eight years—the development of the industry of steam 
and hot water heating, ventilating, sprinkler and other 
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Harry M. Hart 


Walter Klie 


Henry B. Gombers 


pipefitting; standardization of materials and methods used 
in the industry and improving of the character of the 
work done and labor used, and by better public service 
to advance the industry of heating and piping construc- 
tion in these branches. 


The first day was a day of preparation—a meeting of 
the board of directors, registration of members and guests, 
the old guard dinner attended by presidents of the asgo- 
ciation present and past, golf in the afternoon and a get- 
together party with an old fiddlers’ contest and barn 
dance in the evening. 

The second day was devoted to a study of the labor 
situation, apprentice training, merchandising, the de 
ferred payment plan of selling heating systems and other 
subjects pertaining to the business side of the industry 


THE PRESIDENT’S ADDRESS 
O ASSOCIATIONS pay?’’ was the question asked 
by President Harry M. Hart in his address at the 
opening session of the convention. ‘‘That,” he said, “is 
like asking the question, ‘Does your business pay?’ Today 
trade associations are such an intimate part of the in- 
dustry in which they operate that it is difficult to imagine 
any industry being successful without a trade association. 

“Trade associations are now recognized as just as im- 
portant to industry as the telephone or telegraph.” 

Mr. Hart made a strong plea for a stronger organiza- 
tion, ‘‘For that,” he said, ‘will result in better business.” 
Mr. Hart believed that the real competitor of each mem- 
ber is not some other member but rather such industries 
as those making and selling automobiles, phonographs, 
radios, pianos, refrigerators, washing machines, household 
furniture, etc. 

All of these products are sold on the partial payment 
plan and he believed that by far the largest amount of 
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W. L. Fleisher 


sales in any one of them is on that plan, while in the 
heating industry, the partial payment plan is almost un- 
heard of. 

It is not so long ago, Mr. Hart explained, that we did 
not consider the hot air furnace as a competitor, but since 
the hot air people have organized themselves, they have 
been making themselves very prominent in the small home 
heating field and are now real competitors in that field. 
This demonstrates, he said, the importance of trade asso- 
ciations and what such associations mean to their 
members. 


LET’S HAVE MORE AND BETTER THINKING 


R. HART believes that there is much to think about 
M in the heating industry, but that there is too little 
thinking and too much dreaming. 

“Our commissioner of health in the city of Chicago,”’ 
he said, ‘thas some very interesting slogans which have 
been printed and hung in street cars from time to time. 
One of these reads as follows: ‘Eat right, sleep right, 
think right and you will be right.’ Rather a broad state- 
ment for a doctor of medicine to make, but it shows that 
people are beginning to realize the importance of right 
thinking, even in connection with one’s health. 

“All of our actions are the result of thought, and it is 
therefore quite logical to assume that if we think right 


we will act right, and if we thing wrong we will probably - 


act wrong. And so it is most important that we form 
the habit of thinking right in connection with our busi- 
hess as well as in our eating and sleeping.”’ 

After giving some apt illustrations of how a man’s 
mind wanders from business, he quoted the slogan that 
hangs in the research laboratory of the General Motors 
Co. which reads as follows: “This problem, when solved, 
will be simple.” 

“And so, my friends,” he continued, “do more and 
better thinking, and always remember that the problems, 
when solved, will be simple.’ 

He expressed appreciation of the privilege of serving as 
president, of the whole-hearted co-operation of Secretary 


Gombers and his able staff as well as that of the board of 


directors and various committees. 

“It has been my good fortune,” he said, “to be quite 
active in our trade association work for a number of 
years, and I have never had the feeling that time devoted 
to this work was wasted, because such work has always 
been a liberal education to me, whether it was of any 


benefit to the industry or not.” 

Accompanied by fitting epigrams he presented various 
Problems of the association, for instance, in speaking of 
Co-operation: ‘‘The man who tries to fight alone is fool- 
ish,” and in reflecting upon boiler ratings and other prob- 


H, A. Snow 
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lems he quoted again, ‘‘These problems, when solved, will 
be simple.” . 

The affairs of the coming year will be carried on by Mr. 
Hart, who succeeded himself in the presidential office. 
Walter Klie of Cleveland was elected vice president and 
Horace W. Jones of Rochester succeeded himself in the 
office of treasurer. The board of directors for the coming 
year will be Harry M. Hart, Wm. M. Anderson of Phila- 
delphia and Horace W. Jones. 

The first work taken up was a report of the appren- 
ticeship committee. At the request of the National Trade 
Extension Bureau, the president of the Heating and Pip- 
ing Contractors’ National Association appointed a com- 
mittee on apprenticeship to work with and advise the ap- 
prenticeship service department of the Bureau with ref- 
erence to a national program of training young men for 
the heating industry and the preparation of test material 
for instructional purposes. One of the outstanding -fea- 
tures of this report is that the committee unanimously 
agrees that steamfitting is a “two-man trade’’—that is, 
that every journeyman must have a helper. While the 
helper system is common throughout the country, in some 
of the larger cities this plan is replaced by the apprentice 
System and the committee suggests that in communities 
where the helper system prevails that a certain number of 
young men be selected who are particularly fitted, as to 
education, mechanical inclination, physical ability and 
habits, to become capable and efficient journeymen, the 
number to be such as the trade can properly absorb and 
to be designated by the local joint apprenticeship com- 
mittee. These young men are to be distinguished from 
helpers by speaking of them as apprentices. 


STEAMFITTING A TWO-MAN TRADE 


fp report covered recommendations relative to ap- 
prentices who are to become journeymen mechanics. 
The committee then outlined methods for carrying out the 
work as adopted by the association, to train young men 
to become journeymen steamfitters. The proposed na- 
tional training program which was recommended involves 


a national joint apprenticeship commission on which the 


Heating and Piping Contractors National Association, the 
United Association of Journeyman Steamfitters and the 
public schools should be represented. This commission 
would act in an advisory capacity with the apprenticeship 
service department of the National Trade Extension Bu- 
reau. 


The association is also to have an apprenticeship com- 
mittee of its own, which would be represented in the 
joint commission. It was recommended that the United 
Association of Journeyman Steamfitters appoint a similar 
committee. The Heating and Piping Contractors National 
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Top row: J. A. Ziesse of Grand Rapids, Mich.; J. G. Hayes 
of Indianapolis, Ind.—Middle row: J. A. Swan of the Rome 
Brass Radiator Corp., Rome, N. Y.; W. B. Philipbar of Brook- 
lyn, N. Y¥.; W. D. Emery, past president of the New York 
City association.—Bottom row: John S. Jung, National direc- 
tor, Milwaukee, Wis.; L. G. Kirk of New York City; J. B. 
Walker, secretary of the Pittsburgh association 


Association would also have state and local apprentice- 
ship committees wherever expedient. The program of 
training would be under the control of the local board of 
education. Apprentices would be required to have a 
grammar school education, should be mechanically in- 
clined and of good reputation; ages for apprentices be- 
tween 18 and 21, except under special conditions. In the 
report, the plan of indenture, probation, application and 
registration, advanced standing, term of apprenticeship, 
supervision of apprentices, the issuing of certificates, ex- 
aminations and many other features of the apprenticeship 
problem were covered. 

Various points of view regarding the report were pre- 
sented by members of the association in the discussion 
that followed. Some did not like the word ‘‘apprentice”’ 
at all. It was contended that the committee states that 
heating and piping is a two-man industry, and then evolves 
a scheme which defeats that principle. 

Many came to the convention largely for the purpose 
of discussing the apprenticeship question and it was dis- 
cussed at length in this and the first and in succeeding 
sessions. One member from an Eastern city, in which 
the American plan is in operation, stated that the plan 
would not be applicable to the conditions in his city. How- 
ever, this matter, which has been under discussion for 
over twenty years, now seems to be nearer solution than 
at any previous time. 

There is a movement throughout the United States to 
educate young men in different trades, but it is claimed 
that there is a lack of suitable material for instruction in 
steamfitting. The question is what shall be taught and 
how. 
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The National Trade Extension Bureau has compiled a 
textbook for the steamfitter learner, similar to the text- 
books now in use in teaching plumbing. 

It was voted, eventually, to put the matter in the hands 


of the board of directors. 


DEFERRED PAYMENT SELLING 
HE heating industry did not get even a feeble smell 
of the six billion dollars installment business that 
was done in 1926, said M. J. Beirn of the American Ra- 
diator Co., in his address on the ‘“‘easy payment’’ plan of 
selling. He made a strong plea for installment payment 


selling, stating it as within his knowledge that the risk 
involved in selling on notes to selected home owners was 
no greater than the risks of the open accounts held by 
heating contractors all over the country. He believes 
that the risk is so small that the heating contractors are 
overlooking an enormous outlet for business if they do 
not study and imitate the methods employed by large 
numbers of concerns that sell by means of deferred pay- 
ments. 

The problem is not so much a problem of installment 
buying, he said, for the American people, with a greater 
amount of money than ever before in their pockets, will 
continue to buy on the installment plan, but the problem 
is on the side of the heating contractor and is a problem 
of installment selling—wearing out shoe leather, using 
gasoline and oil in making the personal acquaintance of 
buyers. It involves advertising, direct by mail campaigns 
and other modern methods that have increased the sale 
of refrigerators and many other household devices to such 
a remarkable extent. 

It was contended by some that in many states at least 
a refrigerator and a heating plant do not have similar 
risks so far as payment is concerned, for the heating plant 
becomes a part of the house and cannot be removed if it 
is not paid for, whereas the refrigerator, player piano, phe 
nograph or radio, not being attached to the house, can be 
removed if not paid for. Neither can the labor of in- 
stalling a heating plant be recovered in such instances. 

This was not a sound objection, in the opinion of Mr. 
Beirn, who pointed out again that, in actual instances 
where it had been tried, the losses were very small and 
as small or smaller than those attending the open ac- 
counts now on the books of heating contractors. 


Top picture: J. E. Bryon, E. N. Hansen and M. T. Reddy, all 
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In automobiles, practically 80 per cent, in washing ma- 
chines and musical instruments about 65 per cent are 
bought on the easy payment plan. In 1926, 450 million 
dollars worth of merchandise was sold in this way, but 
very little of it went to the heating industry. 

Mr. Beirn advocated the use of the “easy payment” 
plan not in new homes especially, not in large projects, 
not in apartment buildings, hotels, etc., but he advocated 
the use of the deferred payment plan for selling heating 
equipment to those established in their own homes. 

There are, he said, 350 to 400 thousand homes built 
each year in this country, but there are 40 to 50 times that 
number of homes that are not new and to a large number 
of which the partial payment plan of selling can be ap- 
plied. The whole trouble, he said, is that the average 
contractor holds before his eyes the possibility of loss 
and holds it so close to his eyes that he can not see the 
possibilities for profit. 

What is necessary? How can the contractor apply this 
method? The buyer wants to know, Mr. Beirn explained, 
that he can buy heating merchandise from the heating 
contractor on the easy payment plan and do it without 
embarrassment, so the first thing to do is to give the plan 
proper publicity. Then apply the slogan of the National 
Trade Extension Bureau, ‘‘Ask them to buy.’’ Advertis- 
ing alone is not sufficient. ‘“‘Ask them to buy’ means per- 
sonal as well as printed solicitation. 

There was a great deal of discussion of the possible risk 
in operating the deferred payment plan, but each time 
Mr. Beirn brought the discussion back to the focal points 
of his presentation, which were that there is a lot of 
money waiting to go into the pockets of the heating con- 
tractor if he will adopt this method of selling, and that the 
tisk is no greater than the risks the average contractor 
carries every day in his ledger. 


A. S. H. V. E. REPRESENTED 

. Council of the American Society of Heating and 

Ventilating Engineers took this occasion to get to- 
gether and to discuss society matters. Those attending the 
meeting were Dean F. Paul Anderson, president of the 
society, Thornton Lewis, A. C. Willard, C. V. Haynes, H. 
Lee Moore, F. C. Houghten, Samuel R. Lewis, John 
Howatt, and the secretary of the society, A. V. Hutchin- 
son. One result of this and other meetings will be the 
presentation at the mid-summer meeting of the society of 
a recommended code for rating boilers. 

This and other matters were explained by Samuel R. 
Lewis, chairman of the committee on research of the 
A. S. H. V. E., in his address. He also explained to the 
members of H. and P. C. N. A., how the money which 
they contributed to the laboratory at the Bureau of Mines, 
Pittsburgh, is being spent. 

The oldest research subject is temperature, humidity 
and air motion, and their physiological effects. He told 
of the remarkable weighing scale which the society had 
Procured—so delicately balanced that it can be demon- 
strated a person is never the same for two seconds in 
succession. The purpose of the scale is to determine, in 
terms of weight, the physiological reactions to various 
temperatures, humidities and conditions of air motion and 
combinations thereof. He stated that the average person 
loses between meals at the rate of about the weight of 
two grains of corn every minute and the weight goes up, 
of course, when food or water is taken into the system. 

The committee on research is interested not only in the 
Work of the A. 8. H. V. E. laboratory at Pittsburgh, but 
also in all heating and ventilating research, and it pro- 
Poses to correlate the work done at various universities 
and to encourage heating and ventilating research at cer- 
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tain centers of learning. The plan is for the society to 
provide $1,000 and the university to provide $1,000, or 
each provide like amounts for research. Arrangements 
of this kind have been made with the Universities of 
Wisconsin and Minnesota and Carnegie Institute of Tech- 
nology. 

Another project in which the society is interested is the 
testing of heat loss and infiltration of buildings. Heat 
loss tests have been conducted on the walls of a hotel in 
Pittsburgh and now the society is conducting tests on 
infiltration in the windows of the Bell Telephone building 
of St. Louis. It is expected that this will bring out data 
of much value and interest to the heating contractor and 
engineer. ° 

F. C. Houghten, director of research at the laboratory 
of the A. S. H. and V. E., at Pittsburgh, explained with 
the assistance of stereopticon slides, the character of the 
research work that is being conducted at the laboratory. 
A summary of the various committee reports will be pre- 
sented in this and succeeding issues of ‘“‘Domestic Engi- 
neering.”’ 

“Heating and ventilating,” said Mr. Houghten, ‘‘should 
be regarded as a single branch of the engineering profes- 
sion. The time will come when we shall not think of 
heating and ventilating apart from each other, for heating 
and ventilating are both air-conditioning, although heating 
is the most important factor in the science of air condi- 
tioning. 

“There are three major that affect human 
health and welfare, food, water and air. The first two 
are the most important but atmospheric condition is a 
close third. Our industry is charged with the responsi- 
bility of producing atmospheric conditions comparable to 


factors 





DOMESTIC ENGINEERING 


Top picture: N. W. Lunda of Memphis, Tenn.; John D. Stiles 

of Jenkins Bros., New York City; W. R. Eaton of the Richard- 

son & Boynton Co—Middle row: F. W. Lamb of Chicago; 

John F. Hale of the Aerofin Corp.—Bottom picture: John 

Keliner and Albert Clegg, both of Louisville, Ky.; T. A. S. 
Hall of the Utica Heater Co., Utica, N. Y. 


those that have been brought about in pure food and pure 
water.” ‘ 


In the second session the reports of the board of di- 
rectors, secretary and treasurer and various committees 
were presented,—the auditing committee, credential com- 
mittee, committee on certified heating, committee on 
standardization, boiler output committee and member- 
ship committee. 


TO ENCOURAGE HEATING HOMES BY GAS 


REETINGS and expressions of good will were brought 
* from the American Gas Association to the conven- 
tion by Lee Whitelaw, vice president of the American Gas 
Association, who presented a paper prepared by the 
president of that organization. 

“We meet,” he said, “on common ground and we have 
a common interest in the sale of gas heating appliances. 
The question is one of service. The remarkable advance- 
ment of many of the great public utilities of our country 
has been the result of service rendered. 

“In the heating industry, we burn our fuels wastefully. 
Heating has not made progress comparable to that in 


other great utilities. Gas is over one hundred years old, 
but the service it can render is just beginning to be ap- 
preciated. Demand for gas heating is springing up in all 
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quarters. We are on the eve of a great extension of 
heating by gas. In those territories where only manu- 
factured gas is available, not less than 15,000 heating 
plants will go into gas heated homes this year. Lach 
year sees a doubling of the number of gas heating in- 
stallations.”’ 

The American Gas Association, Mr Whitelaw explained, 
has recently established a laboratory in which gas ap- 
pliances are tested. He urged each member of the H. P. 
C. N. A. to take advantage of the assistance the American 
yas Association can give and to bring to it problems of 
harmonizing the interests of the two associations for, he 
said, ‘“‘The American Gas Association is striving to co- 
operate with you.’’ 

The H. P. C. N. A. has an active trade relations com- 
mittee a report from which was read by Walter Klie of 
Cleveland. He mentioned the extension of gas heating, 
stating that there are now only two or three large gas 
companies that have not made special rates for house 
heating. 

All fuels with the exception of gas have increased in 
price during the past hundred years; gas is now within 
the reach of a large proportion of home owners. The gas- 
fired boilers sold in 1927 will exceed the number soid in 
the previous fifteen years, it was stated in the discussion 
that followed the report. 

It was believed by one speaker that if gas heating is 
not taken up by the heating contractor that this omission 
will force the gas companies into the heating business. In 
most instances the contractor is relieved of servicing 
which is under the jurisdiction of the gas company. 
“This,’”’ the speaker stated, ‘“‘is the biggest market that 
has ever been opened to us.” 


A BOILER YARD STICK 


HIS association has been seeking, for many years, 

what many have termed “a boiler yardstick.”’ Ths 
matter has been prominently before the association for 
three years. George M. Getschow of Chicago, as chairman 
of the ‘‘Boiler Output’? committee presented the commit- 
tee report. It was in a measure a summary of the reports 
on this subject presented at the thirty-sixth and thirty- 
seventh annual conventions. Various conferences have 
been held with boiler manufacturers, hoping that they 
would devise a plan so that the contractor could measure 
capacities of all boilers with the same “yardstick.’’ The 
manufacturers are evidently willing to allow the contrac- 
tors to make a “yardstick” of their own, which, in the 
opinion of many, is the better plan, so it was proposed 
and decided that the work of preparing a standard system 
for measuring boiler output would be the future work of 
the standardization committee and that this committee 
be increased from six to nine members so that the pro- 
posed boiler standards might be completed within a rea- 
sonable time. 

The standardization committee, represented by W. L. 
Fleisher of New York, chairman, reported that the major 
work of the past year was on pipe sizes for low pressure 
heating systems, with particular attention to critical 
velocities. F. C. Houghten has been working on this 
subject for about two years. These data will not be re 
leased for some time because changes will be made. The 
laboratory data is scientifically correct under idea! condi- 
tions but the standardization committee must take into 
consideration factors that do not enter into the prepara 


tion of scientific data. The laboratory data will be used 
as a basis, however. The laboratory data will be regarded 


as the standard, while the data prepared by the committee 
will be the practical application of the laboratory work. 
The committee did not submit additional information 
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on insulation, because all the data in the hands of the 
committee were from laboratory tests. But in practical 
application of such data, the method of installing, thick- 
ness, breaks, and the way the insulation is put around 
windows must be taken into consideration. But within 
the next six months the committee expects to have data 
on insulation that it feels the members would be safe in 
using. The committee is also undertaking to prepare the 
roughing-in standards for new types of radiators that are 


coming on the market. 


CERTIFIED HEATING 

HE committee on certified heating has done a good 
( pes Under the chairmanship of H. A. Snow of 
Boston (who wishes most credit given to J. C. Fitts, asso- 
ciate editor of the official bulletin), the committee has 
made such progress as to enthuse the members of the old 
guard who have been hoping for some such action for a 
long time. 

The function of the committee was to draft a code of 
practice with reference to certified heating,—how to ad- 
vertise certified heating, what mediums to use, to whom 
to advertise, cost of advertising, recommended advertise- 
ments, how the expense may be met, etc. This is in the 
form of a manual available only to those affiliated with 
the association. 

The visual results of certified heating are a metal plate 
on the boiler, bearing the name of the contractor, names 
of the local and the national associations, and a certificate 
which is given to the owner in whose home the certified 
plant is installed. 

This ‘‘crusade,’’ as it has been referred to, is now in 
very successful operation in a number of cities, notably 
in Chicago, where Louis T. Braun, secretary of the Chi- 
cago local, first advocated it and with the assistance of 
the one hundred and thirty-nine members of the Chicago 
organization first put it into successful operation. Much 
credit is given Mr. Braun by the national body, not only 
for demonstrating the practical application of methods 





Top picture: E. M. Harrigan and J. W. Partlan, both of 

eet Mich.—Bottom picture, back row: J. Sheehan, Wil- 

iam Sodermann, Thomas Hester and Fred L, English; front 

‘w: E. T. Hanlon, Jules E. Strong, J. L. DeNeille, president, 
W. M. Smith, all of the St. Louis, Mo., association 


DOMESTIC ENGINEERING 


Top row: J. C. Fitts, assistant to the secretary of the Na- 

tional Association; Fred W. Herendeen, secretary of the Na- 

tional Boiler and Radiator Association—Bottom row: William 

J. Olvany of New York City; A. A. Kiewitz of New York City, 
chairman of the entertainment committee 


that will be of inestimable value to the association but 
also for releasing the advertising plates used in the Chi- 
cago advertising matter for use by the National Associa- 
tion and local organizations. 

Certified heating was an outstanding feature of the con- 
vention and a special dinner was arranged to provide a 
time and place for additional discussion outside of the 
convention hall. 

Various secretaries and delegates from local associa- 
tions in cities where certified heating is advertised, report 
that their locals are enthusiastically and unanimously in 
favor of certified heating. Certified heating has been in 
successful operation in Chicago for a number of years. It 
protects the home owner, eliminates cut-throat price com- 
petition, lends prestige to the industry, results in more 
good will between the home owner and the contractor 
and is a profitable investment, 

Delegates to the convention were urged to go back 
home and sell the idea to their local organizations. It 
was believed that nothing should be done to make this 
mandatory upon the locals, but that each local should go 
into it as strongly or as moderately as it saw fit. 

An insignia has been designed and is protected for the 
use of members alone. A certified heating seal is placed 
on proposals, which, according to the statement of an 
enthusiastic Chicago member, had a decided influence 
in awarding of contracts. 

The recommendation of the committee is that, for the 
present at least, certified heating be confined to living 
abodes not more than three stories in height, while it 
was felt that any local might go farther than this if it 
so desired. It was the consensus that for various reasons, 
the national body should not recommend going beyond 
the three-story limit. 

It was proposed to follow the lead of the Chicago 
association and to mail folders to selected lists informing 
them of the advantages of radiator heat and the protec- 
tion afforded by certified heating. This, it is believed, 
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will give the members a power that be had in no 
other way. 

It was believed that the ideal plan would be to sell 
the idea of certified heating to the general public but 
that, in the beginning it would be better to try to reach 
only a selected few. 

The cost of this method of certifying heating is usually 
borne by a pro rata charge, based in some instances on 
the number of square feet of radiation installed, in others 
on a percentage of the contract price and ranges in vari- 
ous cities from a small fraction of one per cent to three 
per cent of the contract price under special conditions 
where it is found expedient to raise a substantial sum of 
money to cover advertising for an extended period of 
time. It was hoped that the impetus given to certified 
heating during the convention would induce everyone to 
bring its benefits forcibly to the attention of the members 
back home. 

The report presented by the chairman of the certified 
heating committee, Herbert A. Snow of Boston and con- 
curred in by the other members of the committee, Louis 
T. Braun of Chicago, Wm. D. Emery of New York, E, M. 
Harrigan of Detroit, Thomas Gale of St. Louis and A. R. 
Herske of Cleveland, stated the recommendations specif- 
ically as follows: 


can 


A. The establishment of general principles of certified 
heating. 
The adoption of a slogan and insignia. 
The legal protection for use of slogan and insignia. 
The preparation of a form of agreement between 
the National Association and local associations, in- 
cluding forms for certified heating certificate and 
certified heating supplement. 
The publication of pamphlets for the guidance of 
local association managers, 
the general spread of the knowledge to all who 
should become interested in certified heating. 


associations, and for 


The committee believes that the experience of the past 
few years warrants them in stating that the observance 
of these principles is fundamental to the successful initia- 
tion and continuance of certified heating by local associa- 
tions. 

Henry B. Gombers, secretary of the association, re- 
iterated his oft-repeated belief that heating and plumbing 
are two separate industries and that they should be kept 
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separate. This was reflected in the certified heating re. 
port, and in it laid down as a first principle that, ‘‘there 
should be a separate organization of those engaged in 
the heating and piping industry.” : 

The standardization committee has urged that the engi- 
neering standards for figuring radiation be accepted by 
all local associations. These calculations, they state, 
have stood the test of time, and having been practically 
accepted by all authorities and all associations throughout 
the country, it is felt only just and proper that local 
associations, which were actually using the details of meth- 
ods and charts presented by the committee on standardi- 
zation, should at least agree to accept them as a standard 
and to abide by the results obtained in case of dispute 
or arbitration. This has been done in a general way and 
is the biggest forward step of the committee on stand- 
ardization since the 1926 convention. 

This committee also imposes upon itself the task of 
providing additional information for any group of mem- 
bers requiring it, such as additional base temperatures 
for those cities and localities not already covered, factors 
for insulation, and rechecking figures and notifying those 
locals and members who have complaints against any of 
the factors developed by the committee. 

The committee has presented to the research laboratory 
of the A. S. H. V. E. at Pittsburgh a number of problems, 
the satisfactory answering of which should be of great 
value to the association. These problems relate prin- 
cipally to the time period and its effect on heat trans- 
mission through various types of materials. 

The committee on publicity recommended a greater 
dissemination of news of the association mentioning par- 
ticularly the trade press. 

W. K. Glen of Crane Co., Chicago, presented the pur- 
poses and aims of the National Trade Extension Bureau. 
In these days the luxuries of life are claiming an unwar- 

(Continued on Page 79) 
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out at this point and are returned to the scrap pile for 
future melting. 

It has taken the world thousands of years to develop 
the modern types of faucets. Many primitive types are 
shown in this series, which would indicate that the human 


the spigot came into use. This is shown at the upper left 
of this page. After a while the ground key faucet was in- 
vented and, in fact, is still used in many places, among 
others for shut-offs in waterworks and in shops and for 
underground work, in addition to their use as drinking 
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of the page. The fuller faucet is fitted with an eccentric and rubber ball 
on the end of a handle which is moved by the eccentric, the rubber 
ball as it is moved closing or opening the passageway for the water. 
The fuller faucet was patented in 1860 and was the leading type of 


faucet up to 1900, when other types came into use. At the lower right 
is shown the well known compression type, in which there is a great 
variety of designs. In this connection the self-closing faucet should 
not be forgotten, nor the many de luxe faucets beautiful to behold 
and efficient to the last degree, that are now on the market. 

One can scarcely realize, until he has studied the primitive types of 
yarren faucets shown in this series of picture-stories, how far the science of 
uston, faucet making has advanced. To future generations the degree of 
oo efficiency and refinement reached in the manufacture of the modern 
1 faucet will be one of the chief evidences of the great advancement of 

sanitation during the twentieth century. 
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Plumbing Problem 


ORKING out one of these drawing problems is 
\ not quite like installing the work, as far as prac- 

tical experience is concerned, but if careful, pains- 
taking work is done, a very great amount of good can 
be derived. The work that you will be asked to do on 
this problem may perhaps be a bit more difficult than we 
have been doing on most of the preceding problems, but 
don’t let that scare you at all. Do your very best, and 
we are sure you will be the gainer accordingly. 

In the accompanying drawings we give the first, second 
and third floor plans of a part of a public building. 

Generally we have given the cellar plan also, but we 
are not doing so in this instance, and therefore there 
will be nothing for you to do in the way of showing 
the stacks connected to the horizontal lines in the base- 
ment. 

The three floor plans show the plumbing fixtures to be 
installed, but no stack locations are given. 

You are to design the drainage and vent system to fit 
the fixture layout we show on the plans. By this we 
mean that you are first to locate the stacks that are to 
serve these fixtures. Having done that, we want you 
to draw an elevation of the various stacks and the vent 
and drainage connections into them. 

No doubt the easiest and best way will be to give a 
letter to each stack, as A, B, C, etc., and then to make 
a separate elevation of each stack with all its connections. 

| You are going to run into difficulty in the large toilet 
rgems. Give serious thought as to how you are going 
to handle the long lines of water closets, urinals and 
lavatories. Make up your mind whether continuous or 
circuit venting will make the best job. As a matter of 
fact, on the large toilet rooms there is an excellent op- 
portunity for circuit vent work. 

If a hundred drawings come to us in answer to this 
problem, we fully believe that there will be one hundred 
different layouts, and that will be very interesting. Be 
sure you think the thing over so carefully that yours 
will be one of the best,—one that will be entirely prac- 
tical. When we use the word practical, one of the things 
we mean is that you are to take the matter of cost into 
account. It is an easy thing to locate a stack on a 
drawing, and very inexpensive, but it means heavy ex- 
pense when the stack you have indicated is installed. 
Therefore, do not be over-generous with stacks,—use 
them as sparingly as you would if you had to settle the 
bill for them. 

If you can work this problem out in an isometric 
drawing, you are fortunate, for we have seldom seen a 
layout that could prove the worth of isometric as this 
one can. In the two large toilet rooms on the first floor, 
isometric certainly is the thing to bring the work out 
clearly,—and nothing else that we know of can do it 
as well. 

With isometric you can show the entire job, the big 
toilet rooms and all, in one elevation. Every twist and 
turn in the piping will stand out “like a barn in a fog,” 
if your work is done correctly. 

The big idea back of a plumbing elevation is to convey 
as much knowledge concerning the work as possible, and 
it would be perfectly legitimate to use any kind of an 
elevation that will describe the work most clearly. There- 
fore, in working this problem out, you can use isometric 
on part of the work, and regular mechanical drawing 
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on the rest of it, if that would seem to help you out. 
We might say also, that perhaps you might find it a good 
plan to work out each section of the work in isometric 
rather than to show everything in one elevation. 

Think it all over, and after you have a good reason for 
going ahead, do so; and we would be glad to have a 
litthe note accompanying your drawing, giving your rea- 
sons for doing whatever may seem to you somewhat out 
of the regular course. 


Rudolph Zimmer, class member, New York City 


We hardly need to say that you will have the most 
difficulty in showing on your elevations the long lines of 
fixtures, for if you take an end view of such a line, one 
fixture will be behind another, and that of course would 


not show each of the fixtures in the line. This situation 
is overcome if isometric is used, but if you do not under- 
stand isometric drawing, and for some good reason do not 
feel like studying the subject, then this difficulty has to 
be handled in another way. We think the best way will 
be to make a separate front elevation of each long line 
of fixtures, with the waste, soil, and vent stack connec- 
tions shown as fully as possible. Then, by lettering the 
stacks on this elevation, to correspond with the lettering 
of the stacks on the floor plans, the drawing would be 
shown with sufficient clearness to work from. 

This is probably the most difficult problem we have 
ever published; we want each one to send in his work, 
and then we can tell you how you can handle the next 
hard problem to better advantage. 
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Salesmen’s National Association 
Increases Membership 


Holds second annual convention in Newark, N. J. 


some constructive work for the industries with 

which we are connected.’”” Thus William G. 
Boales of Detroit, president of the National Association of 
Plumbing and Heating Salesmen, sounded the keynote of 
the second annual convention of that body when the mem- 
bers convened May 26 in the Robert Treat Hotel in New- 
ark, N. J. And few of those, who attended the sessions 
during the three days the convention lasted, will deny 
that the members did everything in their power to live up 
to the hopes of their leader. 

An almost unsurpassed record of growth since the first 
gathering in Detroit, held a year ago, was outlined, with 
14 chapters now being affiliated with the body, which had 
only two locals a year and a half ago. Representatives of 
most of these chapters were on hand, with one delegate 
coming from San Francisco, and Oakland, the other Pacific 
Coast chapter, being represented by proxy. 

Speakers of national reputation took up a good share of 
the time allotted to business. These included William G. 
Bergner, secretary of the National Trade Extension 
Bureau, Milton L. Lissberger, president of Marks Liss- 
berger & Son, Inc., Joseph A. Sprouls, past state president 
of the New Jersey State Association of Master Plumbers, 
Samuel Wetzler, president of the Blue Seal Chemical Co., 
C. W. Farrar, president of Excelso Products Corporation, 
Philip J, Faherty, president of the Eastern Supply Asso- 
ciation, A. M. Maddock, president of Thomas Maddock’s 
Sons Co., and Samuel F. Wilson, past national president 


and director of the National Association of Master Plumb- 
ers. 


OW ARE here for a purpose, and that is to do 


THE MOST IMPORTANT RESOLUTIONS 
ESOLUTIONS which passed showed the members’ 
interest in the work. One, for instance, called, for 

the renewal of the members’ allegiance to the association, 
with a pledge of support to the officers and the association 
policies for the coming year. Another voted the thanks of 








the body to retiring President 
William G. Boales, who was 
also presented with a beauti- 
ful traveling bag by his grate- 
ful friends. It was also 
decided, in a resolution, to 
continue the policy of num- 
bering chapters, with the fur- 
ther provision that new 
chapters be required to apply 
to the National board of gov- 
ernors for the proper number 
for their local bodies. The 
wearing of the official button 
was also recommended, the 
national secretary being au- 
thorized to write all chapters, 
urging all members to wear 
the A. P. H. S. insignia at 
all times. The program of 
the National Trade Extension Bureau was endorsed, and it 
was suggested that local chapters appoint conference com- 
mittees to work with master plumbers’ organizations to 
further the work of the bureau. Another resolution alung 
the same lines pledged the support of the salesmen to tue 
bureau in its work for the improvement of the plumbing 
and heating fields. The body also decided to help carry 
the burden sustained by the secretary, voting $600 a year 


toward the employment of an assistant. 








William F. Weber 


OFFICERS ELECTED 
ILLIAM F. WEBER of the Ideal Sales Co., New 
York City, former secretary, was honored with the 


presidency of the association, Norman Farlow, of Hol- 
brook, Merrill & Stetson, San Francisco, was named first 
vice president, R. J. Maggi, of the Anchor Sanitary Sup- 
ply Co., Pittsburgh, was elected second vice president, 


Photograph of delegates and guests at the annual banquet of the National Association of Plumbing and Heating Salesme™ 
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William E. Kreuger, New Jersey representative for Hart 
& Crouse Co., was named secretary, and C. W. Cope, 
Philadelphia manager for the Trenton Potteries Co., was 
again selected as treasurer. Directors are Porter West 


of Detroit, with the Chicago Faucet Co., and Frank Mur- 
phy, manufacturers’ agent, of Cleveland. 


HOW THE MEETING WAS OPENED 

VERYONE present rose and introduced himself to 
E start the convention. Following this ‘‘America’’ was 
sung, and the deliberations were on, the Reverend W. G. 
Purdy, of Montclair, N. J., pronouncing the invocation. In 
the unavoidable absence, because of sickness, of W. E. Car- 
michael, president of the New Jersey chapter, the dele- 
gates were welsomed by Vice President H. A. Under- 
wood, of Newa¢, who was followed to the rostrum by 
Harry Homer, “general chairman in charge of arrange- 
ments. 

The directors, the president and the delegates, all had a 
hand in selecting the nominating committee, the board 
naming Harold*Taylor of Detroit, the president naming 
Edward M. Robinson of New Jersey, and the delegates 
R. J. Maggi of ‘ittsburgh. President Boales thereupon 
introduced William G. Bergner, secretary of the National 
Trade Extension Pureau. 

“T wonder if you men realize the importance of sales- 
men in the industry,’’ Mr. Bergner began his talk, em- 
phasizing the good work that can be done by this division 
of the trade in building up the plumbing and heating 
industries. Comparing the salesman to Aviator Lindbergh, 
both of whom are venturing into new fields, the speaker 














Top row: William G. Boales of Detroit, retiring president; 
William E. Kreuger of New Jersey, newly elected secretary; 
Norman W. Farlow of San Francisco, newly elected first vice 
President.—Bottom row: W. E. Carmichael of Newark, retir- 
ing vice president; R. J. Maggi of Pittsburgh, newly elected 
"teond vice president; Harry Homer of Newark, chairman 
*f the general convention committee; Frank Boyd of Newark; 
William G. Bergner, secretary of the National Trade Exten- 
sion Bureau 


stressed the necessity of salesmen making a very careful 
study of the work assigned to them. Telling of the 
bureau’s plans, the secretary asked for the co-operation 
of the salesmen, pointing out the fact that the success of 
the contractor means more success for salesmen. ‘There 
is great need of building up the plumbing and heating 
flds,” he stated. ‘We need all hands in different locali- 


ties digging up work, ferreting out new business. We 
have not given enough attention to old structures or 
though to getting as much equipment as should be in new 























Top row: L. R. Jacobus of Newark and Joseph Cleary of 

Philadelphia.—Middle row: W. Harold Mitchell, president of 

the Philadelphia association; C. W. Cope of Philadelphia, 

re-elected treasurer; J. E. Willetts, past Philadelphia presi- 

dent.—Bottom row: C. B. Wynne of Newark, Harry Olsen of 

New York, Walter Hepling of Pittsburgh, and Harry LaCroix 
of New York 


buildings. This is part of the salesmen’s responsibility. 
Make constructive criticisms to master plumbers. If you 
are tactful, they will appreciate it.” 

Samuel F. Wilson paid his own compliments and those 
of the city he represents, and spoke briefly of the ability 
of the salesmen to help put over the new trade extension 
program, both by selling master plumbers on the idea and 
by letting their own employers know of what the bureau is 
doing. 


SAN FRANCISCO CAMPAIGNS FOR: CONVENTION 
HE San Francisco chapter, represented by Mr. Far- 
low, conducted a vigorous campaign for the 192 8tgon- 

vention, part of this campaign taking the form of a 
bombardment of telegrams from civic associations and 
other bodies of that city, read at the beginning of the 
Thursday afternoon session. This, incidentally, was re- 
peated the following day, with a deluge of night letters 
setting forth the desirability of the western city as a meet- 
ing place. Another part of the movement was the sending 
of roses by air mail from California, fresh bouquets being 


received both mornings. The western city later compro- 


mised on 1929, the 1928 convention going to Pittsburgh, 
which also was actively in the field. 


MILTON LISSBERGER ON SALESMANSHIP 

ELEGRAMS and messages of good will over, the 
- voted to send flowers to Mrs. W. E. Car- 
michael, wife of the National vice president, who has been 
ill, then Milton Lissberger, who is an honorary member of 
the New York chapter, took as his subject ‘“‘Salesmen, Ped- 
dlers and Order Takers.’’ The manufacturer warned the 
body against sacrificing quality to quantity in membership, 
telling them: “If you cannot sell your organization to the 


right kind of salesmen, get out of business.” Salesmen 
are in large measure to blame for the present conditions 


(Continued on Page 57) 












































Advertising Editorial QG4LES LETTER 


One a Week—No. 110 
A NEW ONE EVERY WEEK—No. 273 





With the warm weather coming on, the 


bathroom is going to be used to a greater 


extent. Added bathroom facilities will be in 
line for selling. Send the following letter. 








"lm ik )\) \ ‘ JOHN BROWN 


Bay \ \\ Plumbing : Heating 
(4 te ial , 
| Allies ; Two Rivers, N. Y., 
a . : ARN June 11, 1927, 


Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

There is something about a _ morning 
shower which it is difficult to put into words, 
The simple fact is that it does produce an 
invigorating effect. It adds zest to the ap- 
petite for breakfast, to the will to do the 
day’s work. At the end of the day,-a shower 
will do much to dispel fatigue. During the 
heat of the summer one needs something of 


the kind to steady frayed nerves. 

There is the additional advantage, too, of 
speeding up the bathing process. If two or 
three in the family must leave at a certain 
time in the morning, a shower will make 


« possible the morning bath for each, without 
The Morning Shower interfering with the others. It needs but a 
few minutes added to the morning toilet to 

° ° < enjoy the advantages of a shower. 
invigorating, refreshing We invite you cordially to see our displays. 


We have many types of shower equipment. 
UST as the summer shower seems to clear We can add a shower to your present bathing 


the air—so the morning shower will clear facilities, or we can plan to install a shower 
; hick ii f separately from the present bathroom. _Jf 
away the fatigue which may linger trom ats Mill Satadilen auth te dled to ottd ¢ 























the work of the day before. Refreshing, in- man to talk the matter over with you. 
vigorating, it adds zest to the appetite for break- Very truly yours, 
fast and to the will to face the day’s work. We : JOHN BROWN. 


have many types of shower equipment here. We 
can install a shower with your present bathroom 


Phone and , ey eee 7 ms 
ask for @ equipment, or plan a separate shower for you. We Adlet 
free copy of suggest that you drop in and look over our dis- 

“The Story : 


of the Bath.” play, or let us send a man to see just how shower ONE A WEEK—No. 129 


Humorous, equipment may be added to your present facilities. 
factful read- 








*q7HE Advertising Editorial, the Sales Letter 

and the Adlet form a week’s advertising 
ing — inter- ' N effort. Used in sequence, each is the stronger 
oetiag & (In this space your Name, in its effectiveness because it is part of a gel 


ae coe Telephone, and eral plan. You can commence on Monday and 
er o e ere g i n 

) x week conduct a campaign 0 
family. Address ) throughout the wee re) 


one product—this week, for instance, on showers 
—and you will find that the several efforts, 
dovetailed as is the material on this page, Will 
be more effective than a single effort. Copy out 
the Adlet below and hand it to your local paper. 


For Your Use . — 


| 

















| . 
HE COPY which appears on this page is for your use—without A Viorning Shower 
charge. The only charge made is when you want to use the Adver- 
tising Editorial copy with an illustration. Then we furnish you with Like a summer shower, clears the 


twelve of the cuts for $4.20. But if you desire to use the copy in the 
Advertising Editorial, or the Sales Letter, in any way, do so. Many 
contractors have used this copy for blotters or other envelope stuffers. ; i i 
We suggest that for newspaper advertising the illustrations will make tite. Come in and see our very com 
it more effective. We will send twelve of the illustration cuts and re- plete displays. 

prints of this page for $4.20. All you need do is hand them to your 


newspaper. naenenededianai SS Ca Sa EE a 


42 


air, dispels fatigue, invigorates, brings | 
zest for work and an edge to the appe- 
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First section of group photograph of delegates and guests in attendance at the Washington convention 





Washington Association Features 
Organization Work 


Re-elects Roy E. Thompson, President 


purpose of organization work, and the authorization 
of the employment of a field secretary, made the 


thirty-second annual convention of the Washington State 
Association of Master Plumbers stand out as one of the 
most important in the history of that organization. The 
convention was held at the Davenport Hotel, Spokane, 
May 27 and 28, and over a hundred delegates from various 
parts of the state were on hand for the meetings. 

The resolution to raise the dues of the association was 
passed only after a detailed discussion in which it was 
finally pointed out that such a raise would be of great 
benefit to individual members in the future. The other 
resolution empowering the president and zone directors 
to employ an executive secretary was passed without a 
great deal of opposition, as the association members all 
felt that such a secretary could make great strides in 
adding to the present membership and in keeping pleasant 
relations with the outside world. 


Tver increase of the dues from $15 to $25 for the 


Charles A. Fleming, mayor of Spokane, welcomed the 
guests, and in a wholehearted western fashion greeted 














Left to right: Past National Director William F, Eckart of Seattle; J. Frank Scott of Kelso, vice president; Roy E. Thompson 


the delegates and gave them the freedom of the city W. 
F. Ferguson, of Hoquiam, ably responded to the mayor and 
said that while most of the convention delegates use 
their convention for play, the master plumbers were there 
for work and serious consideration of questions vital to 
the health of the public, and he assured the mayor that 
the city would share its benefits from subjects discussed 
at the convention. 


OFFICERS RE-ELECTED 


OY E, Thompson of Tacoma was re-elected president, 
R and the rest of the officers were also re-elected with- 
out a dissenting vote. They are J. Frank Scott of Kelso, 
vice president; R. M. Westover of Everett, treasurer; B. 
M. Richards of Everett, secretary. 

President Thompson appointed the following commit- 
tees for the convention: Credentials: C. G. Tegenfeldt of 


Bellingham, J. B. Moncur of Everett and George W. Clark 
of Yakima; resolutions: H. L. Patton of Spokane, W. F. 
Ferguson of Hoquiam and William F. Eckart of Seattle; 
financial: J. J. Ward of Seattle, G. A. Weber of Tacoma 











of Tacoma, president; Albert J. Wilson, National president of San Francisco, Calif.; B. M. Richards of Everett, secretary; 
James Canny, president of the Seattle association 
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Second section of group photograph of delegates and guests in attendance at the Washington convention 


and J. A, Kelley of Longview; condolence: Edward Evans 
of Spokane, Ben Olson of Tacoma and J. W. Ashwell of 
Seattle; press: H. W. English of Spokane, E. G. Hutchison 
of “‘Domestic Engineering,’ Joseph Whalen of Plumbers’ 
Trade Journal, J. B. Reeves of the Pacific Plumbing and 
Heating Journal and H. T. Sherriff of the Western 
Plumber; reading clerk: James Canny of Seattle; sergeant- 
at-arms: F. D. Bliss of Spokane. 


NATIONAL PRESIDENT WILSON SPEAKS 
LBERT J. Wilson of San Francisco, Calif., president 
A of the National Association of Master Plumbers, was 
one of the prominent speakers of the convention, He 
told of some of the early history of the National Associa- 
tion and said it was one of the largest trade organizations 
of its kind in the country, having 11,000 members at 
present. During its existence, he said, the National As- 
sociation had lifted plumbing from a mechanical job to a 
trade and from a trade to a profession. 

He told of the apprenticeship system now under the 
jurisdiction of the National Association, and referred to 
the four-year course at the Carnegie Institute of Tech- 
nology. In closing he told of the working committees 
of the National Association, and invited the Washington 
masters to attend the forthcoming National convention to 
be held in Minneapolis. 

In his annual report, President Roy E. Thompgon 
praised the work of the state zone directors who held 
regular monthly meetings, and said that there had been a 
decided improvement in the relations of the master 
plumbers and supply houses throughout the state. He 
advocated that a uniform wage scale be agreed on for all 





Third and last section of group photograph of delegates and guests in attendance at the Washington convention 


sections of the state, and also recommended that the 
members take more interest in the educating of appren- 
tices. He reported that his office has sent out more 
than 3,000 pieces of mail to the members during the 
past year and that the membership had increased from 
151 to 175. 

Vice President J. F. Scott told of the work of the zone 
directors during the past year and said that they had 
decided to ask the convention to make plans for financing 
an executive secretary or organizing secretary to travel 
over the state, and if possible get every master plumber 
in the state to join the organization and work for the 
upbuilding of the association and the betterment of con- 
ditions in the industry. Mr. Scott also spoke very op- 
timistically as to what could be accomplished if the mas- 
ter plumbers had a hundred per cent organization and 
said he would offer a resolution for an organizer. The 
result of this report is told above. 

Secretary B. M. Richards gave a detailed report of the 
work of his office, as did Treasurer R. M. Westover, both 
reporting that the association was in a good financial 
condition, with a good balance on hand. 

B. Jos. O’Donnell of the National Trade Extension Bu- 
reau told the master plumbers that they should take a 
greater interest in the making of laws that govern them, 
and try to get men from their ranks or men that are 
friendly to the plumbing industry elected to office. “Sani- 
tation,” he said, ‘‘is the most vital requirement of good 
health and good living, and the master plumbers should 
be in a position to make laws, and not to leave it all to 
lawyers and farmers to define and pass plumbing laws 
or refuse to pass good laws so vital to the health of 
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"Its the ‘biggest 
little ttem Icarr 


Ask any dealer who is progressive, who 
knows the profit in handling a fast-selling 
article, who knows what his customers 
need and wants to give them what they 
want—and he'll say “‘It’s the biggest little 
item I carry.’”’ Referring, of course, to 
the 





ra a ee 
THERMO VALVE 


“SNAP-ACTION” 


The Kenney eliminates even the slightest worry or 
bother in getting hot water when it’s wanted! It is en- 
tirely automatic in operation, snapping on or off in a 
jiffy and saving gas. The best of all thermostatic con- 
trols—converts any boiler into an instant automatic 
storage hot water heater! Investigate the profit possi- 
bilities of the Kenny Thermo-Valve. 


Plumbers, Jobbers, Manufacturers 


Write for full details about 
this wonderful valve—NOW! 


FLANNERY MFG.CO 


PITTSBURGH, PA. 


FLANNERY BLDG. 
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FOUR POINTS 


RATINGS remain unchanged. A casual inspection 
will show that PreRcE-Eastwoop RapiATION has 
more actual service per rated foot than any other. 


FINISH—Smoother Castings. We invite the most 
critical comparison. 





BEAUTY—We are content to leave the verdict to 
the judgment of a discriminating public. 






SCREW NIPPLE joints, because we don’t think 
that tie rods add anything to the appearance of 


a radiator of this general type of open, and more 
or less graceful design. Do you? 


PIERCE, BUTLER & PIERCE 


MANUFACTURING CORPORATION 
41 East 42nd Street NEW YORK, N. Y. 


Branches cnd Distributors in Principal Cities 


Mention Domestic ENGINEERING when writing advertisers. 























the community.’”’ He told them to be proud of the fact 
that they are plumbers, and so conduct themselves and 
their business that no one could make slurring remarks 
about them. He advised them to get every master plum- 
ber in the state, regardless of the size of his business, 
into the association and said that trade secrets are a 
thing of the past, and it is pure nonsense to think that 





Some of the prominent guests of the convention.—Top row: 
H, H. Colliver of Portland, Ore.; E. B. Fitzgerald, general 
organizer of the United Association.—Middle row: B. Jos. 
O'Donnell of the National Trade Extension Bureau; Carl C. 
Mott of Missoula, Mont., president of the Montana state asso- 
ciation; Charles J. Kelly of Portland, Ore., National director 
and president of the Oregon state association.—Bottom row: 
C. M. Weller, T. S. Cope and W. H. Cope, all of Coeur d’ Alene, 
Idaho 


they are keeping any secrets from a competitor by keep- 
ing him out of the association. In closing he praised the 
work of the women’s auxiliary, and said it is only through 
the combined efforts of the men and women in the trade 
that the plumbing industry will prosper. 


E. B. Fitzgerald, general organizer of the United As- 
sociation of Journeyman Plumbers and Steam Fitters, 
was also a speaker. Referring to the plumbing industry as 
being the greatest work in the civilized world today, he 
said that the plumbers render services that no community 
can get along without, and it depends on the sanitary 
conditions of a community as to whether its people are 
healthy or not. He said that the men in his organization 
have the best interest of the industry at heart and are 
anxious to see the master plumbers prosper and make 
money, for if the employer does not prosper the em- 


PDloyee cannot. The only way to get the greatest degree 
of success is for the employer and employee to co-operate 


and work faithfully and hard for the upbuilding of the 
industry. In closing he said, ‘‘Let us work to build up 
this industry, and at least let us leave it when we are 


through in as good condition as it was when we came 
into it.’ 


RESOLUTIONS PASSED 


SIDE from those mentioned in the earlier part of 

the report, a number of other resolutions were 
Passed by the assembled convention. Among these was a 
resolution that the Washington state association go on 
record as in favor of having the plumbing and heating 
Part of a building in a separate contract and not as a 
part of the general contract. President Thompson pro- 
posed a resolution to endorse one passed by the Central 
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Any 
HEATING PLANT 
is only as good as 


CONTROLS 




















its 














OU cannot expect 100% customer 

satisfaction if you neglect to pro- 
vide your customers with the comfort, 
convenience, economy and safety of 
good automatic control, or if you 
recommend an inferior type of control. 
G Progressive heating merchants every- 
where are recommending and provid- 
ing Honeywell—sowing seedincustomer 
satisfaction that will mean a harvest of 
new business with its incidental extra 
profits. GQ The householder who is 
experiencing the conveniences and 
economies of a Honeywell automaticall 
controlled heating plant is going to talk 
to his friends and neighbors about the 


advantages he is enjoying and the heat- 
ing contractor who provided those ad- 
vantages. That is advertising that no 
amount of money can purchase. 





Leading facturers of heating boilers every- 

where recommend Honeywell exclusively. Of 

the important automatically controlled domes- 

tic oil burners a very substantial proportion is 
equipped with Honeywell 


HONEYWELL HEATING 
SPECIALTIES COMPANY 
WABASH + + + INDIANA 





ONEYWEL 


Temperature Regulators 
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Support the Stack! 


Patented 
April 20, 1926 


THE "MEYER" 


INSERTABLE JOINT 


The powerful set screws 
grip the pipe and ‘“‘takes 
up the slackinthestack.”’ 


Costs No More 


The ONLY insertable 
joint that supports the 


stack and holds the line 


at any height in the tel- 
escope hub. 


Made Exclusively by 
SOMERVILLE IRON WORKS 


Warehouses and Sales Offices at 


Somerville, N. J. 
Chattanooga, Tenn. 


3637 S. Ashland Ave. 9502 Quincy Ave. 
Chicago, Ill. Cleveland, O. 


300 Madison Ave., New York, N. Y. 
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Model No.1 





A protection 
against carelessness 


yt A Red Top Relief Valve Model 
eiieid 4No. 1 guards against boiler ex- 
plosions in domestic hot water 
supply. It protects your care- 
less customers from disastrous 
consequences of leaving a gas 
heater turned on. 


It protects you, too, for an ex- 
plosion on a job of yours could 
not fail to create an unfavor- 
able impression. 

The Red Top is a positive-act- 
ing valve, operating on the 
gravity principle. It is non- 
corrosive, cannot stick at the 
seat, and has no complicated 
mechanism to get out of order. 











Red fop Relief Valve 


MADE BY 


NEPTUNE METER CO. 
SO EAST 42ND. ST. NEW YORK,W.Y. 








Red Top Relief Valve Model No. 2 


This valve, which relieves at 30 Ibs 
forms the basis for a highly efficient 
and economical pressure system of hot 
water heating. 





Supply Association pledging the support and endorsement 
of the association to the General Federation of .Women’s 
Clubs. This resolution was passed and a copy sent to 
Mrs. John D. Sherman, president of the federation. 

Mr. Thompson also proposed that the association go 
on record as endorsing the “Make a Wholesaler a Whole- 
saler’’ resolution of the National Association. The con- 
vention passed this resolution as well as another pre- 
sented by the president authorizing him to appoint three 
committees. The first is to be known as the Uniform 
Ordinance committee and is to try to get the cities of the 
state to have uniform ordinances. The second is to be 
known as the certified heating committee, which is to 
gather information on that subject and try to procure 
the adoption of certified heating in the cities of the state. 
The third, the labor committee. is to take up labor con- 
ditions throughout the state and adjust any labor tron- 
bles which may arise. The resolutions were all passed, 
but the committees were not appointed during the con- 
vention. 


The convention adopted and endorsed the code of ethics 
adopted by the National Association at its last convention. 


ENTERTAINMENT FEATURES 

HE first evening’s entertainment was a dance at the 
‘Toon Dancing Palace, and it was enjoyed by all pres- 
ent. Saturday evening the banquet was held, and about two 
hundred delegates, their wives and guests sat down to 
the table in the Marie Antoinette room. J. Thomas 
O’Brien of Spokane was toastmaster and introduced the 
following guests to make short talks: Mayor Fleming 
of Spokane; Albert J. Wilson, of San Francisco, Calif., 
president of the National Association of Master Plumbers; 
Charles J. Kelly, of Portland, Ore., director of the Na- 
tional Association; Roy E. Thompson, of Tacoma, presi- 
dent of the Washington state association; J. Frank Scott 
of Kelso, vice president of the Washington state asso; 
ciation; Joseph Ashwell of Seattle, past president of the 
Washington state association; R. H. Peck, president of 
the Spokane association; B. Jos. O’Donnell of the National 
Trade Extension Bureau; Carl C. Mott of Missoula, Mont., 
president of the Montana state association. 


Top row: F. lL. Plant, John Claherty, J. H. Kelly, presidents 

J. K. Marshall, George Marshall, J. A. Schaffer, M. 0. Cameron 

and L. G. Peck, all of the Longview-Kelso association— 

Middle row: S. Patterson, M. Isbister and L. A. Eggert, all of 

Spokane.—Bottom row: G. P. Zaat of Everett; A. Thompson 
of Mount Vernon; J. B. Moncur of Everett 
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A few of the typical 

Square “Gee’’ fittings 

used on the above 
installation. 


Friends to Your Pocketbook 


QUARE “Gee” fittin’s are real 

friends to your pocketbook—they 
are guardians of your profit on all your 
jobs. 
Square “Gees” speed up the work on 
the job because they ‘‘come easy and 
fit tight’’—insure tight, leak-proof 
connections. Their perfect threads 


eliminate all the cussin’ and wrasslin’ 
with balky connections — lower time 
and labor costs— put mere profit- 
dollars in your pocketbook. 

Start using these guardians of profit 


now. Say Square “‘Gees’”’ to your job- 
ber’s salesman on your next fitting 


‘order. 


THE GRABLER MANUFACTURING COMPANY > Cleveland, Ohio 


New York + Chicago : 


SQUARE 
Malleablelron 


Los Angeles + San Francisco 


“GEE” 
PipeF IT TINES 


. 
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This guarantee label 
appears on the housing 
of every RIFAID 


wrench. Look for it. 







If this Housing ever 


Breaks or Distorts 
we will replace it Free 





















There’s the whole story at a glance. 


You can’t warp or break the hous- 
ing of a RIGS IbW. We make 
it that way. We guarantee it that 
way—a plain flat guarantee that 
means just what it says. 


No more nuisance of busted hous- 
ings. No more bother and expense 
of repairing them. 


And that’s not all. Note these 8 features 
of this amazing tool: Unbreakable hous- 
ing—hook jaw you won’t bend or break 


—powerful I-beam handle—nut rides free 
in open housing—it won’t lock on a pipe 
—hang-up hole — pipe-size scale — made 
in End pattern for tight places. 















No wonder thousands of plumbers and 


steam fitters are more enthusiastic over 
FRIIS than they’ve been over any 
tool in 50 years. 









Get one from your jobber 
and see for yourself. 







THE RIDGE TOOL CO., DEPT. D, ELYRIA, OHIO 










PIPE WRENCHES 


veranoore WRENCHES 
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Top row: F. C. Neupert, manufacturers’ representative of 
Seattle; J. J. Ward of Seattle; H. B. DeLong of Spokane; C. 
G. Gamble, Spokane manager of Crane Co.—Middle picture: 
George H. Sutherland of Walla Walla; M. Lentz of Yakima; 
Charles W. Nason of the Wolverine Brass Works.—Bottom 
row: G. A. Weber and V. A. Wolford, treasurer and secre- 
tary of the Tacoma association; C. A. Lamont of Spokane; 
L. A. Horner of Sandpoint, Idaho; Ralph B. Kenison of 
Winthrop, Wash. 


During the day.the ladies, who numbered about fifty, 
were entertained by the Spokane auxiliary. Friday after- 
noon a luncheon was held at the Dessert Hotel. Another 
luncheon at Culbertson’s Tea Room was held Saturday 
afternoon, and was followed by a sight-seeing trip later. 

The following members of the Spokane association were 
active in making the convention an enjoyable occasion for 
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the visiting delegates: General arrangements: John Bul- 
mer, chairman; H. L. Paton, and L. D. Bliss; reception 


committee: James Smyth, R. H. Peck, Thomas Cope, 
Cc. B. Witter, Edward Evans, Edward McCaffrey and 
Louis Eggert; banquet committee: Lawrence Streyffeler, 
Roy Isbister and Harry Long; program: Edward Evans, 
R. H. Peck and William Lucas. H. W. English, secretary 
of the Spokane association acted as the correspondence 
committee. 





MARYLAND DELEGATES TO GO WITH PHILADEL- 
PHIANS TO MINNEAPOLIS 

Delegates of the Maryland Master Plumbers’ Associa- 
tion are going to the National convention in Minneapolis 
in a body with the delegates of the Philadelphia Master 
Plumbers’ Association, John W. Clark, executive secretary 
of the former organization, has announced. The Mary- 
land delegates will go to Harrisburg in a private car, 
where they will join the train of the Philadelphia dele- 
gates. Maryland delegates are as follows: Francis C. 
Dorsey, president; Charles H. Frederick, William R. Mar- 
tin, August V. Eidman, W. Fred Groscup, William F. 
Mylander, William H. Mitchell, Charles Wachsmuth, T. H. 
Boland, M. Nelson Barnes, John W. Monosmith, Frank 
J. C. Nichalson, Ernest Ritterhof, Allen W. Beam, Ira F. 
Belt, Samuel E. Houck, Theodore Bunnecke, John Wid- 
man, Leo C. Steinmetz, W. H. Williams, Edward H. 
Rogers and William F. Myers, all of Baltimore; Joseph 
B. McFarlane of Cumberland, Harry R. Wagner of Hagers- 
town and Lewis Morgan of Salisbury. 





Portland, Ore.—Fox & Co. have the plumbing contract 
on the new garage at Twelfth and Montgomery streets. 
This building is 100x100 feet, the upper floors will be pro- 
vided with modern storage facilities for automobiles. 




















cast aluminum “‘fast- 




















over-size N. P. 16 in. rain shower head delivers full flow 


ofqwater—24-in. 
screws— 


Ask your jobber for quotations 


Features of the HUDSON PORTABLE which appeal to 
your customers include 


rip’ bulb with deep oversize washer— 
positively will not b 
cock—washer can be replaced when necessary. 


aluminum bulb nut holds tubing securely—easily removed 
to permit renewal of tubing when worn. 


Note the effective, yet simple, 
cast aluminum bulb 
— mf the HUDSON PORTABLE 


The Season’s Best Seller 


is the verdict of progressive dealers who 
tell us the HUDSON PORTABLE 
SHOWER has the quickest turnover of 


any plumbing item. 





ow off—can be attached to any bath 


. curtain ring— flanges and 


““fast-grip™ 
which is an exclusive »_—> 














BROOKLYN NEW YORK 
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Bright Idea 
Boiler 





The acknowledged superiority of the Gurney Bright 
Idea Boiler is testified to by thousands of reput- 
able heating contractors all over the country. 


Header Type—so efficient and desirable in all 
larger classes of buildings. 


Water Tube Construction — a feature that positively 
results in the most economical operation. 





In the Gurney Bright Idea Boiler only are these 
water tubes a separate casting. This most important 
feature of construction permits replacement of 


broken tubes at a negligible cost of material. It 
is not necessary to replace an entire section. 


Because of the multiplicity of small tubes, the 
Gurney Bright Idea Boiler is also especially adapt- 
able to oil burner installations. 


Other features of the Bright Idea Boiler are in 


keeping with its remarkable efficiency. Write us 
for complete information. 


GURNEY HEATER MFG @©MPANY. 
GENERAL OFFICES « BOSTON, MASS. 


93-97 OLIVER ST., FORT HILL SQUARE 


GURNEY HEATER CO, Inc. GURNEY HEATERM’'FGCO. GURNEY HEATER CO,, Inc. 
New York Cicy Office 
end BO archon 
Manley Sereet. Cor. Amable Avenue Cor. East Main and Ninth Streem Cor. 21st St. and Washingson Ave. 
Long Ietend Ciry Richmoed, Va. PRilsdetphia, Pa. 


Richmond Office 
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| Practical Problems—No. 31 | 
| $3 paid for acceptable ideas 


A Novel Trouble Lamp 


HANDY device that is very useful in repair jobs is 
A carried by one master plumber in his repair truck 
and is what he terms a trouble lamp. He carries 
with him a piece of electric cord with the connection on 
one end and, at the other end, a lamp with the regulation 


wire protector. He has, however, attached a hook to the 
wire protector so that the lamp can be hooked up where 




















it is needed. This, of course, is often used. But the 
novel feature is a piece of plate glass mirror which he 
has attached by means of clips to one side of the lamp. 
In this way light can often be thrown into inaccessible 
places where the lamp itself could not be used. 


To make it handy to turn the light on or off, a push 
button type of switch is used. 


Legal Decisions 


Purchases by Minor in Business 
The fact that a minor engages in business does not 


remove the incapacity to make general contracts, and, in 


the absence of statutes, purchases made in trade cannot 
be regarded as necessaries.—Supreme Court of Wisconsin, 
in Wallace Newdale Furniture Co., 205 Northwestern 
Reporter, 819. 
May from Memoranda Refresh Memory 

The general rule is that a witness will be permitted to 
testify only to those facts within his personal knowledge 
and recollection, but he may refresh or aid his memory, 
if it is at fault, by consulting on the witness stand a 
memorandum or writing. As to the time when a mem- 
orandum used by the witness to refresh his memory must 
have been made, no inflexible rule has been established, 
but it is not essential that the memorandum should be 


made contemporary with the happening of the events or 
facts to which it relates. It is sufficient that it be made 
when the facts are fresh in the recollection of the witness. 
—Supreme Court of Oklahoma, 237 Pacific Rep., 606. 
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Watrous 


Patent Plumbing Fixtures 
and Duojet Water Closets 


ALINE representing the most advanced ideas in 
sanitation. Economy of operation and ease of in- 
stallation. Duojet Closets —Flush Valves — Self-Closing 
Basin Cocks—Combination Lavatory Fixtures—Pop- 
Up Wastes— Liquid Soap Fixtures, etc. 


Manufactured and Sold Exchusively by 
THE IMPERIAL BRASS MFG. COMPANY 
1231 West Harrison St. CHICAGO 









































The 


Perici rane ats 


KEROSENE HEATERS— 
WICK BURNER TYPE 

Quadruple coils of 

patented Kerogas 


TTT LALLA Li 


per and the 
urner (Hot- 


stream is the only Water Heater 
licensed to use it) insure the 
greatest efficiency. 


Lights instantly at the touch of a match 
—is noiseless, sootiess and extremely 
economical. 


Made in 3 sizes — write for complete information. 


THE HOTSTREAM HEATER COMPANY 
Richmond Rd, 


9502 “Makers of Heaters that Heat” Cleveland, Ohio 


Water Heating 
Garbage Burners 


Make Fuel of Garbage and Rubbish 


KEWANEE BOILER COMPANY 


Kewanee Illinois 

















Adjustable 


In less than 30 seconds, any 
mechanic can adjust the Don- 
nelly Pressure Relief Valve to 
any desired pressure. 

Note the external spring 
which does away with the 
| dangers of corrosion. Your 





jobber will gladly supply you. 


DONNELLY MFG, Co. 
29 Mills St. a. Malden, Mass. 
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See the Kohler Electric Sink 
at Minneapolis 


The Kohler Electric Sink will be the center of interest at the 
Master Plumbers’ National Convention, Minneapolis, June 





20th to 24th. If you are attending the convention be sure to 
take advantage of this opportunity to see a complete demon- 
stration of the most talked-of plumbing fixture of recent times. 


KOHLEROFKOHLER 


Plumbing Fixtures 


‘ 
aseaeeee 
TTT TTT TET ELE TTTTTTITTIITLL LLL LLL rrr Lhe 
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Ready to make sales” 
for you! 


Kohler Electric Sink advertising 
1s your advertising—the Kohler 
Time Payment Plan ts your plan. 


Use them—they' ll work for you 








HE Kohler Electric Sink is 


part and parcel of the regular 
Kohler line. It is for plumbers to 
sell—and nobody else. 


The advertising of the Kohler 
Electric Sink also belongs to the 
plumber. It is creating an immense 
public interest in this new fixture 
and focusing it right on the 
plumber’s place of business. 


The Kohler Time Payment Plan 
is for the plumber too. It is de- 
signed to make the Kohler Electric 
Sink easy for the consumer to buy 
—and that means,of course, making 


KOHLER CO, Founded 1873, KOHLER,WIS. POs 


be! xo? 
Shipping Point, Sheboygan ,Wis.+ Branches in Principal Cities is our ee 
, DN 3 we 
ate mb 2S of A * 
.* %* vw 
os oe ie seats it 


Bat 2 tt ed a Prue 
KOH LER oF Ku ee’ oi dl 
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Plumbing Fixtu ve, sei ee 
ros 
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it easy for the plumber to sell. 


There you have all the elements 
of a real business opportunity — 
a product with an extraordinary 
appeal, the backing of powerful 
advertising, and an easy-payment 
program to break down selling re- 
sistance and widen your circle of 
prospects. 


It is a winning combination. If 
you want it to bring you profita- 
ble sales and build up prestige and 
good-will for you, ask your job- 
ber for full particulars, or mail us 
the coupon below. 


Os x oe 
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What any boiler can do 
the GAS-ERA does better! 


HAT’S why it’s a profitable 
boiler to sell and a good boiler 
to use. 


Entirely automatic in operation, silent, 
economical, compact, sturdy, tamper- 
proof, trouble-free—suited to any sys- 
tem supplying heat through radiators 

—Gas-Era Gas-Fired Boilers provide 


the greatest possible measure of heat- 
ing satisfaction. 


They have been so carefully engineered, 
and so substantially made, that the 


installer is practically through with his 
job with the actual installation. Very 
little, if any, after-serving is required. 
Your original profit stays intact. 


Designed for residen- 
tial and industrial use, 
with capacities in 
Steam from 400 to 
12,000 square feet, and 
in Water from 650 to 
19,500 square feet of 
radiation. 


CRESS 3 eel Gasfired toile 


Manufacturers and Western Distributors 


L.J. MUELLER FURNACE CO. ¢ 


167 -REED STREET ~ MILWAUKEE, WISCONSIN 


Eastern Distributors 


RICHARDSON & BOYNTON CO, 


260-FIFTH AVENUE ~ NEW YORK CITY 
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Salesmen’s Association Increases 
Membership 


(Continued from Page 41) 


of decreased business, decreased profits and rising over- 
head, the speaker believes. “Your firms do not want 
weather reports or tales of other salesmen having been 
ahead of you,’”’ he emphasized. ‘‘You must work and re- 
spect yourselves if you expect others to respect you.” Mr. 
Lissberger defined the three classes of salesmen as fol- 
lows: “An order taker is a fellow who goes out to a man 
ready to place an order and quotes lower prices, or quotes 
level prices on things the buyer must have. A peddler is 
a man who carries his goods around, shows them to buy- 
ers and maybe takes an order or so. A salesman is a man 
who is always selling his house to the buyers, and who is 
making customers for that house. If you get business on 
price, you are an order taker. If you just happen to land 
when he needs goods, you are a peddler.” The trade’s 
greatest evils, he thinks, are the alibiing salesman and 
the lying buyer. He ended on the note: ‘As strong as 
you become, so strong is the plumbing and heating supply 
business. As weak as you become, so rotten is the plumb- 
ing and heating supply business.” 

Before resolutions were proposed, representatives of the 
trade press, including T. H. Collins of the Plumbers’ Trade 
Journal, Joseph McCormack of the Merchant Plumber and 
Fitter, and W. H. Oleson of ‘‘Domestic Engineering,’’ were 
called upon for talks. The balance of the afternoon was 
turned over to an open forum, with suggestions from 
various members for the good of the association, consid- 
ered, and L. H. Stroh of New York City being appointed 
acommittee to provide for the purchase of members’ but- 
tons in wholesale lots. 

George Larkin of Detroit, William Cooper of New Jersey 
and Walter Blauman of Cleveland were appointed a com- 
mittee on Friday morning to express the association’s 
thanks to the San Francisco chapter for both the roses 
sent by air mail and the artificial poppies distributed by 
Delegate Farlow, then Joseph A. Sprouls of Jersey City 
was given an opportunity to sound the master plumbers’ 
attitude. Mr. Sprouls gave the New Jersey chapter much 
credit for the assistance it has given him in his work as 
state organizer for the Master Plumbers’ Association, and 
stated as his belief that the proper man for the master 
plumber to do business with is the salesman who has re- 
sponsibility behind him, the kind of responsibility that 
membership in the organization gives. He closed with a 
pledge of his own and his association’s co-operation. 

(Continued on Page 58) 





Top row: William Munch of New York, Ray Jones of New 
Jersey, Joseph Buday of Newark, Harry Blauman of Newark, 
Edgar C. Peterson of Detroit, A. H. Hanson of New York.— 
Bottom row: E. M. Robinson, Walter Johnson and Ray D. 
Condit, all of Newark; C. H. Weaver of the Standard Asbestos 
Co., New York City; Merrill Carr of the Johns-Manville Corp., 
Newark, N. J. 
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What Is Good Judgment — 
(In Cellar Drainers ) 


Those plumbing dealers who sell 
Penberthy Model R Cellar 
Drainers will know how to an- 
swer this question. 


Those building and home owners 
who are using Penberthys on 
their property will also know the 


answer. 
You'll agree, that Penberthy 
Cellar Drainers when selected . 


for the work of protecting cellars 
are not only reliable 
in operation but 
profitable to both 
yourself and_cus- 


tomer. 


You exercise good 
judgment when 
you buy“or specify 
Penberthy Cellar 


Drainers. 


Write for full infor- 
mation about the 
Penberthy line. It 
is increasing other 
plumbers’ profits and 
making new friends 
for them. 
Why not let 
it dothat 
for you? 















Penberthy Injector Co. 


1260 Holden Ave. Detroit 


Canadian Plant: 


Windsor, Ont. 
ESTABLISHED 1886 
































— 


TH 
PEAK “OF 


PERFECTION 
IN 


BRASS FITTINGS 


PHOENIX BRASS FOUNDRY 
IRVINGTON, N. J. 





The nation’s women 
will help you sell 


running water 


General Federation of Women’s Clubs has launched 
a nation- wide campaign for “running water in every ' 
home.” Every housewife in a home away from a city water 
main is wishing for it. Crane Shallow and Deep Well 
Water Systems economically supply it. 
Therein lies an opportunity to be grasped while the field is 
new and uncrowded. OneCrane system installed makes pros- 
= of an entire neigh- 
hood. Every home 
with running water is a 
prospect for a complete 
plumbing installation. 
Write for full information 
on the Crane line and sell- 


ing plan. 







Crane Deep 
Well System 
No. 850 








4 4 * 


Crane systems are furnished in a wide 
range of types and capacities to meet 
needs dependably and at lowest cost. 


CRANE 


CRANE CO., 836 S. MICHIGAN AVE., CHICAGO, ILL. 
Branches in all principal cities 
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OTHER NOTABLE ADDRESSES 
6¢ O- OPERATION 1 is necessary to win ultimate suc- 

* cess,’ Mr. Wetzler told the assembled men, 
| “None of us are so smart that we cannot learn something, 
| Sell yourself on your product; it is the most necessary 
thing in salesmanship.” All salesmen of the company 
which he heads are members of the association, he stated, 
and he added that he would pay their dues, if they would 
not do it themselves. 

Representatives of each chapter told of what their 
bodies were doing, how often meetings are held, how the 
educational work was done, the entertainment offered, and 
described the growth of the movement, the morning end- 
ing with a rising vote of thanks to William Cooper of 
New Jersey for the work he had done for the association, 

“Living Comfort’ was the title selected by C. W. Far- 
rar for his address in the afternoon, suggesting this as a 
slogan for the advertising campaign the National Trade 
Extension Bureau is planning. ‘‘Use your imagination,” 
he pleaded. ‘“‘Our industries are so new we have done 
nothing for them yet. Every advertisement for soap or 
kindred things brings cleanliness to mind. Get into your 
minds that what you are selling is cleanliness and comfort, 
not bathtubs and radiators.” 

Inspiration, coupled with ambition, are the compelling 
factors in success, Philip J. Faherty, who is vice president 
of Pierce, Butler & Pierce Mfg. Corp. as well as president 
of the Eastern Supply Association, believes. In his talk 
he gave eleven rules for success, as follows: First, good 
health; second, confidence in yourself; third, you must 
believe your own territory a good one; fourth, you must 
know the history and process of manufacture of your own 
goods; fifth, you must remember 
that service properly rendered is remembered; sixth, you 
must be loyal and enthusiastic toward every member of 
your organization; seventh, you must not think that low 
prices are necessary to make sales; eighth, you should 
know your competitors personally; ninth, you must not 
alibi; tenth, do not get inspired with the idea; 
eleventh, be honest with yourself. 


and your competitors’ 


“volume” 


A. M. MADDOCK ON NEW TENDENCIES 

M. MADDOCK sees an age of specialization coming 
A. on, referring to the new vogue for color in en- 
ameled and pottery ware, shower curtains, and the like. 
“Soon we will see salesmen selling their firm’s own prod- 
ucts on a quality basis, and not talking price against some 
other standardized product,’’ he averred. This tendency, 
he noted, despite the recent standardization of pottery, 
which he referred to. There is also a tendency toward 
consolidations of jobbers and manufacturers. The pledge 
of these branches of the trade is to give the salesmen 
what they need to win the battle of the industries, Mr. 
Maddock siated. Telling of the plans of the National 
Trade Extension Bureau, the speaker asserted that the 
money spent in advertising would be largely wasted, if 
master plumbers did not take advantage of the campaign. 
“Your job is to see that they do,’’ he warned. 

Following the report of Chairman Edward M. Robinson 
of the credential committee, officers were elected, and each 
of the new leaders was invited to speak to the assembled 
delegates. After thanks to Chairman Homer and his com- 
mittee and to the trade press, the delegates balloted in 





| of thanks 


favor of Pittsburgh as the place for next year’s meeting. 
An open forum, with final adoption of resolutions, votes 
to old officers and committees, brought the 
meeting to a close at noon Saturday. 
The convention was featured by a big banquet and ball, 


| held in the ballroom of the hotel on Friday night, with 


approximately 300 persons present. 
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of The name “ART” in Union ART Radiators 
ow is more than a mark of identification—it 
uld is a symbol of beauty and grace! Today, 
os when the vogue is for art as well as utility, 
sai Union ART Radiators more than meet the 
demand. They are foremost in the field in 
distinctive appearance and in heating 
ng efficiency they leave nothing to be desired. 
en: You can sell Union ART Radiators confident 
ke. that you are offering the finest radiation in 
- the field! 
me 
cy, 
a Get the facts—write for °. ; 
: Mgrs Bea ows ape aan | 
len i ae, ooo me seven tne about Union products! them doubly ; profitable! 
Mr. sizes! Their very name is appealing! 
nal 


the 


UNION Radiator Co. 


ch Office and Works: JOHNSTOWN, PA. 4 


= Branch Warehouses: New York Philadelphia Chicago Baltimore Harrison, N. J. 
in 
ne Union Super-Surface Boilers, too, are a source In Union Super-Surface Boilers you will find 


many talking points that provide an easy road 
to sales! In performance Union Boilers lead, 
too! 


of ready profit for contractors and plumbing 
the merchants! Real features of superiority. 
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SANE 


This mark is found only on Zurn Prod- 


ucts and is a guarantee that scientific 
knowledge and long experience in the 
application of sanitary principles have 
been diligently applied in developing 
these products which make possible a 
greater efficiency in sanitary installa- 
tion and service. 


SANETEED 


PLUMBING PRODUCTS 
Made from Virgin Metal 


J. A. ZURN MFG. Co. ERIE, PENNA. 














ee oe Se 9 ee ee 








June 11, 1927 DOMESTIC ENGINEERING 


TEED 


This mark will be found on all of the 


many new Zurn Products which are 
the most convincing evidence of the 
ability of our organization to produce 
with the most ingenious manufacturing 
methods, the best that sanitary science 
can conceive. Let us tell you all about 
our wonderful new products. See them 
in Booths One and Two —Section F 
at the National Exposition in Minne- 
apolis—June 20th to 24th, or write us. 


SANFTEED 


PLUMBING PRODUCTS 


Made from Virgin Metal 


_ | J. A. ZURN MFG. Co. ERIE, PENNA. 
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A Welcome Addition 
to the Modern Kitchen 


Rundle sinks give house- 
wives what they want in 
kitchen fixtures — the 
combination of attrac- 
tiveness and usefulness. 


Rundle sinks are designed 
to save steps for the busy 
housewife. They are 
roomy, affording ample 
working space on the 
shelf and bottom of the 
sink. Just the right 
height for convenience. 
A swing-spout faucet in- 
creases efficiency. Water 
in the sink drains off 
readily. 

Rundle sinks are grace- 
fully proportioned and 
designed to insure correct 
fit of every piece. Pure 
white in color, beautiful 
to look at—make kit- 
chens immaculate, at- 
tractive and beautiful 
appearing. 


Write for catalog and name 
of jobber nearest you. 


Rundle Mfg. Company 
MILWAUKEE, WIS. 


RUNDLE 


PLUMBERS SANITARY ENAMELED WARE 
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Questions and Answers 


WATER CIRCULATES THE WRONG WAY 


Editor, ‘‘Domestic Engineering’’:—-Can you tell me why 
the water circulates the wrong way in a connection as 
shown in Fig. 1? 

Tenn. D. W. B. 


There is a possibility that the boiler tube, supplying 
cold water to the tank, extends down into the tank toa 
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Fig. 1 








point just opposite and very close to the side connection 
of the tank. 

Be certain that horizontal pipes pitch up towards the 
tank a little. 





OREGON ZONE DIRECTORS APPOINTED 

Charles J. Kelly of Portland, Ore., National director 
and president of the Oregon State Association of Master 
Plumbers, recently appointed the zone directors for the 
administration of the association’s business for the forth- 
coming year. They areas follows: Bart D. Coffey, of Port- 
land; E. O. Pratt, of Salem; Arne Abrahamsen, of As- 
toria; A. Williamson, of Eugene; H. H. Schroeder, of 
Marshfield; G. C. Lorenz, of Klamath Falls, and A. J. 
Fish of Baker. 





PENNSYLVANIA PRESIDENT HONORED AT DINNER 

After the adjournment of the Tuesday session of the 
Pennsylvania state convention, held recently in Harris- 
burg, Pa., a group of friends comprising the Old Central 
Association tendered Mr. and Mrs. James H. Lutz, Jr., 
of Harrisburg, a supper in celebration of Mr. Lutz’s fif- 
tieth birthday. The supper was a surprise to the Penn- 
sylvania state president who was re-elected at the con- 
vention. C. K. Will, Lancaster, Pa., presided as toast- 
master, and Christian Bachofer, Reading, Pa., led in the 
singing of community songs. 





Corry, Pa.—Guy Rogers has moved his plumbing shop 
to the corner of First avenue and West South street. 















‘ing 
Oa 


June 11, 1927 





ion 


the 


stor 
ster 
the 
rth- 
ort- 


ER 
the 
ris- 
tral 
Jr., 

fif- 
nn- 


i—a 


hop 








Plumbers Say 


They Like Our New 


Set-Up 


Making more profits with one nationally adver- 
tised line which meets every requirement in 


design material, color, price 


rom plumbing stores all over the country 

come enthusiastic reports. The new Never- 

Split Seats are great sellers—great profit 
makers. 


And no wonder! The Never-Split Line is com- 
plete—every type of seat you ever heard of— 
all the latest improvements in design, material 
construction. Many features of excellence that 
can be obtained in no other seats. You'll 
never lose a customer because you can’t supply 
the exact seat he requires—from the Never- 
Split Line. 


Think of the advantages of handling one line, 
and only one line, with never a need of fill-ins! 
A line that includes white seats, black seats, 
seats of every shade and color; pyralin covered, 
hard rubber, varnished wood seats; seats reason- 
ably priced yet with full margin for you; seats 
that stay sold—no come-backs, no complaints! 


Was there ever a more attractive opportunity 
offered the plumbing merchant on this type of 
equipment? 


Never-Split national advertising is bringing a big 
response from every part of the country. Register 
your name with us, so we can refer prospective 
buyers in your community to you. Also let us 
send you samples of Never-Split Seats, and interest- 
ing information about our trade-building service. 


NEVER SPLIT SEAT COMPANY 
Founded 1905 


Dept. 26 Evansville, Indiana, U. S. A. 


Largest manufacturers of Toilet Seats in the world 


*Coloro” 
Tinted Sheet Pyralin 


*Evernu” 


Hard Rubber 


*Perma-White” 
Sheet Pyralin 





“| NEVER-SPLI 
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No. 580 


EVERNU 
Hard Rubber 


The perfect seat where hard usage is expected 
and long term economy is important. Special 
hard rubber molded by the patented Evernu 
process into a seamless, jointless, everlasting 
unit. Practically indestructible. Easily cleaned 
with diluted alcohol. Jet black or mahogany. 
Models for every type of bowl. Uncondition- 
ally guaranteed. 


PERMA-WHITE and 
COLORO—Sheet Covered 


No more truly elegant seat was ever produced. 
Extra heavy pyralin, reinforced at points of 
wear, eliminates cracking, splitting or peeling. 
Washing with hot or cold water and soap won’t 
change its color. Perma-White finished in 
glistening pure white. Coloro finished in pastel 
blues, greens, yellows and brighter shades to 
match any decorative scheme. 


VARNISHED WOOD and 
SPRAYED DUCO 


The finest wood seats made. So tight is the grip 
of the bolts and so accurately fitted are the joints 
that it is impossible for these seats to split or 
pull apart. Furnished in mahogany or natural 
grains, and in all White ‘“‘Duco.”” In models and 
sizes for every type of bowl. 


I SEAT 


White ‘* Duco” 
Sprayed Pyralin 


Varnished Wood 


Patented Construction 


No. 1025 
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There are no delicate or 
troublesome regulating de- 
vices either inside or out- 
side Sloan Royal Flush 
Valves. Constant adjust- 
ment is not necessitated 
by time and hard usage, 
because there is nothing to 


regulate. 





Albany, N. Y. 
Atlanta, Ga. 
Baltimore, Md. 
Boston, Mass, 
Buffalo, N. Y. 











SLOAN VALVE CO. 


CHICAGO 


ce. Fla. Milwaukee, Wis. 
ansas City, Mo. Minneapolis, Minn. 
Los Angeles, Cal. Nashville, Tenn. 
Memphis, Tenn. Newark, N. J. 
Miami, Fla. New Orleans, La. 


Butte, Mont. Des Moines, lowa 
Cincinnati, Ohio Detroit, Mich. 
Cleveland, Ohio Durham, Conn. 
Dallas, Texas Fort Wayne, Ind. 
Denver, Colo. Indianapolis, Ind. 


New York City, N.Y. 
Oklahoma City, Okla. 
Philadelphia, Pa. 
Pittsburgh, Pa. 

San Francisco, Cal. 
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BUSINESS CONDITIONS IN 


LEADING JOBBING CENTERS 








CHICAGO 


The plumbing and heating business in the Chicago ter- 
ritory continues to progress on about the same keel as 
during the earlier months of the year. The spotty tone 
that has marked the movement of material all year is 
still quite evident. For a period of a few days a manu- 
facturer will note a good influx of new orders, while for 
the next few days he will experience an equal change in 
his volume of business in the form of a decline. Naturally, 
under such conditions, it is difficult for makers to de- 
scribe clearly the trend of business. In reviewing busi- 
ness for the period of a week or two, however, it is the 
general consensus of opinion among manufacturers and 
wholesalers that the total volume thus far for the year is 
fairly good and, taking into consideration all the major 
plumbing and heating commodities, only slightly under 
the figures for last year. 

With production being maintained at an average rate 
of 60 to 70 per cent, manufacturers have good-sized 
stocks on hand and are able to ship material to whole- 
salers on short notice. This condition is being taken ad- 
vantage of by jobbers, who, in general, are not maintain- 
ing stocks at a higher level than necessary for safety and 
are taking in material mainly for replacement purposes. 

The outstanding development at the time of going to 
press was the announcement of one large boiler manufac- 
turer of an advance of approximately 10 per cent in prices 
of boilers. Similar action was taken by nearly all other 
makers following this announcement. Prices of radiators 
have not changed in this territory. Quotations of the 


other commodities included in this report were not 
changed during the week. 
Soil Pipe 

One maker states that Chicago wholesalers are show- 
ing a tendency to specify a little more freely since the 
ninety day from date of shipment price guarantee went 
into effect. No decided spurt is reported in demand, but, 
as an example of the change, a jobber who previous to 
the guarantee had been ordering in small car lots is now, 
according to makers, usually buying in large car quanti- 
ties. Wholesalers, however, are not anticipating their re- 
quirements, confining their buying to immediate needs. 
Foundries are operating at a curtailed rate of production, 
but stocks are large enough to enable prompt shipments. 


No price changes were announced during the week. 
Steel Pipe 

One week to the next shows little change in conditions 
pertaining to steel pipe. While demand is still spotty and 
a slight fluctuation is apparent from week to week, the av- 
erage tonnage moved is fairly satisfactory for this period of 
the year, according to makers. Forward buying is marked 
by its absence, wholesalers adjusting their buying to ac- 
tual needs. Good mill stocks make possible prompt de- 
liveries from that source of supply. Mill prices are firm 
and unchanged. 

Wrought Iron Pipe 

Wrought iron pipe is moving from mills in about the 
same volume as averaged during the past few weeks. 
While one week fluctuates from another, the average ton- 
nage over the period of a month, although in general not 
equal to last year’s figures for a corresponding period, is 





REVIEW of activity for the plumbing and 

heating industry for the past week shows that 
business has followed a fairly even course, although 
the tone of spottiness that has prevailed right through 
the year is still evident. Taking the country as a whole, 
jobbers’ methods of doing business show little change 
from week to week or month to month, nearly all of 
them adhering to the policy of ordering fresh material 
mainly for replacement purposes and maintaining 
stocks at no higher than a safe working level. Natur- 
ally, in progressing into the building season, these re- 
placement orders are growing in size, but the change 
is so gradual that manufacturers themselves experi- 
ence difficulty in distinguishing clearly one week’s 
volume from another. Reports from the sections 


covered in this report carry a more optimistic tone 
than last week and indicate a slightly more lively buy- 








—— 


BOILER PRICES ADVANCE 


ing interest than was the case the week before. Manu- 
facturers in general are producing on un average of 
about 60 to 70 per cent of capacity and have good 
stocks on hand from which immediate deliveries are 
granted. With these generally satisfactory shipping 
conditions at sources, wholesalers are in a position to 
make early deliveries on rush orders. Journeymen are 
still out in parts of New York City, with the resultant 
lull in the sections affected. 

The outstanding development of the week at the 
time of going to press was the announcement by one 
large maker of a price advance of about 10 per cent 
on boilers. This action was followed by nearly all 
other makers. In addition, one eastern maker in- 
creased prices on two special types of radiators about 
5 per cent. Prices of the other commodities have not 


changed. 
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UNITED Combination YY” ae = 
Sink Fixture No. 626 
with Soap Dish. 


E 
Ps) 


& 


’ Vi MIGHT credit 


the tremendous popular- 
ity of this United Combination Sink Fixture 


to its graceful design; or its heavy lustrous 


nickeling and fine vitreous china; or its bronze 
grade red metal; or the leak proof spout joint, 


the eccentric feature in the coupling nuts, the 


long-wearing valves or non-splash device on 


United Combin the spout. Actually, however, all of these 


ation Sink Fix- 
ture No. 626 with 


dish ond bone have UNITED to produce a fixture which sells 


spray. 


at a fair price, which is easy to install and which 








gives permanent, faultless service without ex- 
pensive call-back for the Plumber. It is typical 
of the enduring quality of UNITED products. 











THE UNITED-OBERNDORF CORP., CLEVELAND, OHIO 


United Sink Fixture 
No. 626 is made with 
Soap Dish, Tumbler 
Holder and Hose 
Spray—or any com- 
bination of these. ! 
® 


It is also made with 
three valves. TRADE MARK REG IN U.S PAT OFFICE 
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about normal in the opinion of makers. No difficulty is 
encountered in securing early deliveries from mills. 
Wholesalers are not building their stocks, but have suffi- 
cient pipe on hand to take care of their customers’ imme- 
diate needs. Mill prices have not changed and are firm. 
Enameled Ware 

Contractors’ needs for enameled ware are growing 
steadily, a8 more and more operations reach the point 
where this type of material is installed. While makers 
in general do not report a heavy demand, they do state 
that there is an influx of numerous small orders that 
aggregate a fairly good seasonal volume. Most wholesal- 
ers are not maintaining larger than safe working stocks, 
and are depending upon makers for prompt replenish- 
ments. Both jobbers and manufacturers are in a position 
to deliver material promptly. Prices have not changed. 


Pottery 

In discussing the effect of the recent price reduction 
on wash-down bowls and six-gallon tanks, makers state 
that the usual conditions are apparent that follow a 
price reduction, and that interest lags. A review of 
last week’s activity, however,. shows the movement of 
vitreous chinaware in this territory to compare closely 
with that of the preceding week. Wholesalers are buy- 
ing staple ware in accordance with their current re- 
quirements. Prompt deliveries are available at manufac- 
turing and wholesaling sources of supply. No price 
changes were announced during the week. 


Range Boilers 
The prevailing demand for range boilers is fair and 
little change is evident from one week to another. Whole- 
salers in general are adhering closely to the practice of 
ordering new supplies of range boilers mainly for replace- 
ment purposes. Good stocks are available at manufactur- 
ing sources for early deliveries. Wholesalers also can 


Prices have not changed. 


make prompt shipments. 


Boilers and Radiators 
The latest development at the time of going to press 
was a price advance of approximately 10 per cent on boil- 


ers by nearly all manufacturers. No changes were an- 
nounced by makers in this territory on radiator prices. 
The price advance stimulated interest to some extent, 
manufacturers reporting a good influx of blanket orders 
and also an increased number of orders for immediate 
shipment. Prompt deliveries are available from plants. 


NEW YORK 


Manufacturers’ and wholesalers’ salesmen in the met- 
Topolitan district have more or less settled down to wait- 
ing for labor troubles in that section to clear up, mean- 
time devoting a great deal of attention to Northern New 
Jersey, Westchester County and Eastern Long Island ter- 
titory in an effort to bolster up falling shipments due, in 
a large measure, to the strike conditions. 

Generally, however, demand appears to be a trifle bet- 
ter than when last week’s report was compiled, as Man- 
hattan master plumbers are now proceeding with the jobs 
they have under contract and are of course taking con- 
siderable material from wholesalers to handle these proj- 
ects. Heating business continues to be of high order, 
with contractors who do both heating and plumbing em- 
Dhasizing the former end of the business when they can- 
not do plumbing work. 

Price conditions generally are unchanged, except for 
boilers, several manufacturers putting into effect a 10 
per cent increase on the first of the month. In addition, 
one company increased the price on two special types of 
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radiators 5 per cent. One New York wholesaler recently 
withdrew prices on steel and wrought iron pipe. Deliv- 
eries on almost all products covered by this report can 
be made without undue delay. 
Soil Pipe 

Shipments into suburban districts and Manhattan form 
the major part of the business being enjoyed by soil pipe 
foundries in this section, this condition resulting in a con- 
siderable falling-off from last year’s figures from the 


metropolitan district. Few delays in shipments reported, 
as the average foundry has excellent inventories. Prices 
have not changed, the greater proportion of sales being 
at the generally accepted base price. 
Steel Pipe 

“Steel pipe business is not good, but cannot really be 
called bad,’”’ one mill’s local sales manager stated, in sum- 
ming up the situation. May’s total shipments into New 
York were less than those in May, 1926, but volume held 
up surprisingly well in view of labor conditions, heating 
business being the chief contributing factor to this result. 
Mill prices are being maintained on the same level they 
held for several years, and jobbers’ figures show a fair 
margin of profit. Deliveries can be made without delay. 


Wrought Iron Pipe 

Wholesalers of wrought iron pipe, who usually come 
into the market the last of the month for considerable 
quantities of wrought iron pipe, held off a trifle the last 
few days of May, and mills accordingly report a lack of 
sustained demand at this time. However, wholesalers 
serving Manhattan practically exclusively are ordering a 
fair amount of pipe. Prices have not changed, and ship- 
ments are being made promptly. 

Enameled Ware 

One manufacturer’s representative, who spent a major 
share of the week in Northern New Jersey territory, re- 
ports a dearth of active interest in enameled ware. Dis- 
tributors along the northern shore of that state tell of 
slow demand from contractors, and are not ordering be- 
yond immediate needs. Demand from Manhattan is fair, 
releases against orders coming through well. Manufac- 
turers have not announced any change in prices. Makers 
are uniform in stating early shipments can be made of 
staple items. 

Pottery 

The recent reduction in the price of staple bowls and 
tanks has had the usual effect of a lowering of prices, and 
demand, already slow because of contractors not using the 
ware, has slackened off still more. Brooklyn: jobbers are 
reported to be buying cull ware to some extent, to care 
for operation houses being built on Long Island. Demand 
for better grade vitreous china, for use in Manhattan 
office buildings, has picked up a trifle. No further changes 
in prices have been announced. Early shipments of sta- 
ples can be made. 

Plumbers’ Brass Goods 

Little change is noted in demand for cast and tubular 
goods, makers of both reporting less than a fair demand, 
with the exception of one tubular manufacturer, who 
states he is receiving a goodly number of inquiries, some 
of which result in orders. Releases against old contracts 
are coming through better than they were, however. 
Prices are holding fairly stable on both classes of brass. 
There are few delays in deliveries reported. 

Range Boilers 

Last week’s report of slow demand still applies, with 
the principal sales being made to wholesalers in New Jer- 
sey and eastern Long Island. Prices have not been 
changed during the week. Deliveries are being made 
promptly. 
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FRETZ QUALITY NIPPLES 


Made of new pipe by 
automatic machines. 


Each nipple carries mark 
of identification. 


A good nipple to use with 
good fittings on first-class 
installations. 
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Boilers and Radiators 

Demand was accelerated slightly by a practically uni- 
form increase of 10 per cent in boiler prices, made by one 
large manufacturer, and followed by practically all mak- 
ers. One maker also announced a 5 per cent increase on 
one type of floor radiation and one of wall hung radiators, 
this not affecting staple types, but other makers had not 
followed at this writing. Ample stocks at sources make 
satisfactory deliveries possible. 


PHILADELPHIA 


Apparently the first week of June was a good one for 
several of the wholesalers of plumbing and heating goods 
in the Philadelphia territory, judging by reports of ac- 
celerated demand received from these firms. On the 
other hand, spoitiness is shown by figures quoted by 
other jobbers, who were not fortunate enough to show 
any noticeable increase in sales over those that had been 
enjoyed the latter part of May. If there has been any 
considerable acceleration of demand, it has not yet reached 
the average manufacturer, statements from the producers 
invariably repeating the quotations on quality of demand 
received a week ago. 

Reports from Baltimore and Washington also vary. 
The representative of a large enameled ware manufac- 
turer who visited the jobbers recently stated he was met 
by almost unanimous refusal to place any considerable 
amount of business. However, another manufacturer’s 
representative, selling cast brass goods, stated he secured 
a considerable volume of business when in that section 
the first week in June. 

The feature of the week from the price standpoint was 
an increase in boilers of approximately 10 per cent, this 
being put into effect by practically all manufacturers 
after one large concern made the change. Another com- 
pany prices on two types of radiators, one a 
special floor radiator and the other a wall-hung. This 
increase does not affect the standard type. Other manu- 
facturers’ prices had not changed when this report was 
prepared. 


increased 


Soil Pipe 

Manufacturers of this product with foundries compara- 
tively close to this district appear optimistic over the 
sales situation. This is partially due to the many re- 
quests from wholesalers to deliver a truckload or so of 
soil pipe, thus obviating the necessity of ordering at least 
a minimum carload. Prices are holding at the base which 
has been in effect some months. Deliveries can be made 
without delay in most instances. 

Steel Pipe 

Despite reports of slow business that are current, there 
is a fair amount of building being done in Philadelphia 
and environs, and, this building requiring a certain 
amount of steel pipe, a steady demand for this product 
continues. Prices are firm, as they have been for many 
months. Mills generally have large inventories and are 
able to ship as requested. 

Wrought Iron Pipe 

Failure of wholesalers to place as much business the 
last of May as is usual left some mills in the position of 
not having disposed of the district’s quota during that 
month, and demand has not yet shown any considerable 
acceleration so far this month. Lack of a substantial 
building program is contributing in large measure to this 
lack of buying by contractors. Prices are at the same 
level. Early deliveries can be made from mills without 
difficulty. 
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Enameled Ware 

Business is fairly good for enameled ware manufactur- 
ers, although one maker’s representative reports a slight 
lull during the past seven days. Demand has shown little 
increase since the last report, but the total shipments into 
the territory aggregate a volume that is fairly satisfac- 
tory to makers. The majority of the placements continue 
to be for small amounts. The same price quotations are 
being made. Prompt deliveries are the rule. 

Pottery 

As is usual when a reduction in price has been made, 
demand for staple wash-down combinations slumped off 
considerably following the recent decline. Some whole- 
salers still have fair stocks of these combinations and 
are making no purchases until the re-marked ware has 
been sold. Tentative requests for prices on higher grade 
ware are occupying much of pottery salesmen’s time. No 
further price changes have been made. Shipments of 
staples are not being delayed. 

Plumbers’ Brass Goods 

Wholesalers generally are hesitant in contracting for 
cast and tubular items. Price considerations still enter 
largely into every transaction, but apparently more firm- 
ness is being shown by manufacturers of both types of 
brass than was evident some weeks ago. Prompt ship- 
ments are the rule, except on occasional items. No new 
price sheets were issued during the week. 


Range Boilers 

Business from week to week shows so little change that 
it is hard for manufacturers themselves to accurately 
chart the quality of demand, as one section will improve 
one week and weaken the next, while another district 
may be reversing the process. No price changes were an- 
nounced since the last report. Prompt shipments can be 
made. 

Boilers and Radiators 

The feature of the week was an announcement of a 
price increase of 10 per cent on boilers by a large manu- 
facturer, this action being followed by most other makers. 
Another manufacturer increased prices 5 per cent on two 
types of radiators, but did not change quotations on 
standard types. Demand showed a slight increase, it is 
reported by two manufacturers, while another stated that 
wholesalers had anticipated the increase and are s0 
stocked that they are comparatively little affected by the 
change. Deliveries continue to be made in good season. 


NEW ENGLAND 


Conditions approaching normalcy may be expected for 
the balance of the year, according to the majority of 
opinions expressed. While a falling-off from last year in 
the number of building permits issued is evident in some 
localities, others show good programs of development for 
the coming months. Whatever shortcomings exist in the 
dwelling house type of work are counter-balanced by ac- 
tivity in buildings of larger nature which involve con- 
siderable expenditures for plumbing and heating supplies. 
Many of those planning new constructions were not a 
little discouraged by the exceptionally poor weather pre- 
vailing throughout the month of May, but the past week 
has brought to a starting point a comparatively good 
number of single and two-family houses. 

Reports from manufacturers in general are indicative 
of no large increases in their volumes, but the steady 


“movement of plumbing and heating supplies to distrib- 


uting points continues uninterrupted, spottiness attending 
in some instances, but the market as a whole attaining 
better levels from week to week. Jobbers experience a 
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Keep Your Records 
Up-to-the Minute 


Records of the plumbing and heating industry—as in most 
other lines of business—soon become out-of-date and practically 
useless unless they are revised as changes occur. 


New concerns start in business right along, consolidations take 
place, new specialties are constantly coming out to keep abreast 
with the times, some firms discontinue operation or change their 
lines, others move to different locations, etc. Within a year’s 
time a surprising number of changes are necessary to make your 
records as useful and reliable as they should be. 


By keeping in close touch at all times with every branch of the 
industry over a long period of years, we have a very wide range 
of facilities for collecting new matter, checking up, verifying and 
completing data for Domestic Engineering Catalog Directory. 
Our staff of experts is kept busy on this particular work every 
day in the year, so that each new edition of the book contains the 
latest available information. 


Get the Latest Data 


The 1927 edition, recently off the presses, gives you up-to-date 
and complete data regarding the products of some 4000 manu- 
facturers of plumbing and heating supplies. 


Every item used in the industry is listed under its proper head- 
ing together with the trade names and concerns who make it. 
Following this is an index in which each article is crossed accord- 
ing to the various titles by which it is commonly known. It re- 
quires but a moment for the user to locate the sources of supply 
of all products in which he is interested. 


Nearly 1300 pages are devoted to the condensed catalogs of a 
large number of concerns, with like products grouped together for 
easy reference and comparison. This gives the buyer a bound 
catalog and reference file completely indexed for his desk, in 
addition to a purchasing guide. 

Arranged in alphabetical order in a separate section, are the 
names and present street addresses of all manufacturers listed in 
the other sections of the Directory. 

Whatever other records you may have available, you need the 
latest, most complete and authentic purchasing information con- 
tained in this Directory. 


Special Approval Offer 


As a reader of ‘“‘Domestic Engineering’ we want you to have 
a copy of this Directory for inspection and approval. We feel 
sure when you see the book you will desire to keep it. If for any 
Teason you wish to return it after 30 days’ free examination, you 
may do so without obligation. 


Take advantage of this liberal offer and mail the coupon today! 
2000 pages — 13000 illustrations. 
Standard catalog size: 734 x 10% inches. 


Domestic Engineering Co. 
1900 Prairie Avenue CHICAGO, ILLINOIS 
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Please send us a copy of the 1927 edition of 
Domestic Engineering Catalog Directory in ac- 
cordance with the special approval offer. We will 
either remit $5.00 or return the book within 30 
days. 
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somewhat improved demand from their trade which, how- 
ever, they cannot rely on as being consistent, for one day 
may be very active and the next quiet. No change in the 
method of buying is noted, orders placed with makers 
being usually small and frequent, with little anticipating 
of future requirements evident. 

Most makers announced an advance of 10 per cent on 
boilers during the week. No change in prices of radiation 
were made. Prices on other commodities included in this 
report have not changed. 

Soil Pipe 

Foundries report continually improving volume as con- 
tractors’ requirements for roughing-in work, which pre- 
dominate at this time, are becoming greater. Wholesal- 
ers are ordering more freely and in larger quantities than 
heretofore, in some cases specifying ahead a month or 
two, inasmuch as coverings were made with some makers 
at the last price advance. Prices are unchanged. 

Steel Pipe 

No radical changes in the demand for steel pipe are felt 
by mills from one week to another. The volume is being 
sustained by frequent orders which are small in their na- 
ture but nevertheless sufficient, from distributors’ view- 
points, to maintain well-balanced stocks and to satisfy the 
present wants of their trade. Good surplus supplies are 
being maintained at most sources. The market is firm 
and prices have undergone no change. 

Wrought Iron Pipe 

According to several mill representatives interviewed, 
business so far this month has brightened considerably. 
In placing their orders, jobbers are governed to a large 
extent by the current requirements of their customers and, 
inasmuch as these are showing signs of gradual improve- 
ment, a proportionate increase in tonnage is noted by 
Stocks at local distributing points and mills are 
unchanged. 

Knameled Ware 
approaches when constructions started 


mills. 
ample. Prices are 


As the time 
early in the spring are nearing the finishing stage, con- 
tractors are asking more frequently for quotations and 
are ordering in larger quantities. Stocks of wholesalers, 
while generally complete in their variety, are not what 
might sufficient to satisfy the pres- 
ent demand them. Makers report better 
carload shipments and large withdrawals from their local 


Prompt deliveries from sources as well as 


4 


be called heavy, but 
imposed upon 
warehouses. 
from jobbers’ stocks are the general rule. 
Pottery 

Wholesalers to order staple ware in small 
quantities but most potters seem satisfied because of the 
increasing number of orders reaching their hands. Quota- 
tions on specials previously made by potteries are more 
rapidly developing into actualities. According to one 
maker, jobbers have contracted in good measure for their 
next 90 days’ requirements. Stocks at local distributing 
being enlarged greatly, but are ample to 
Good re- 


continue 


points are not 
meet current needs of plumbing contractors. 
serve stocks at sources make possible prompt deliveries. 


Prices are unchanged. 
Range Boilers 

No special concern over range boilers is manifested by 
jobbers, who are ordering only for immediate wants and 
drawing on contracts formerly entered into with makers. 
Both makers and wholesalers find no difficulty in deliver- 
ing material as wanted. No price changes have been an- 
nounced during the past week. 

Plumbers’ Brass Goods 

A quickening in shipments of both cast and tubular 
products is noted by a number of makers, due to orders 
placed during the past month for deliveries on June 1. 
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New business received continues to be, in the main, of 
small-lot variety, although future delivery specifications 
are better in volume than heretofore. Well balanced 
stocks at distributing centers are made possible by quick 
shipments from factories. No changes in prices have 
been made. F 
Boilers and Radiators 
One maker announced a 10 per cent advance on boilers 
during the week, and this was followed by several other 
makers. Wholesalers and heating contractors hastened to 
place whatever outstanding business they might have had, 
resulting in unusually good bookings by makers. No 
price changes in radiation have been announced. Stocks 
at sources continue to be of excellent proportions and 
quick deliveries are effected. 


PACIFIC COAST 


Coast business continues in about the same volume as 
has been maintained for the past few months. The de- 
mand for homes and, in some districts, for apartment 
houses seems to be quite active and public buildings such 
as schools and hospitals are also being built in good 
volume. Price conditions vary somewhat in the different 
jobbing centers. 


The Stock Market 


Quotations furnished by Frazier, Jelke & Co., Chicago 


Par = s1927 
Value High Low 





Quotations of June 6, 1927 * Bid Asked Last 


25 12634 11014 
100 135 = 133 
50 4816 «45 


American Radiator Co.. com.................A 12644 12634 
American Radiator Co., pfd ....A 133 134 


Anaconda Copper Mining Co...... 454% 453% 


NP . Brunswick-Balke-Collender Co...... 294% 2034 
A. M. Byers Co., com 83 84 


NP 83 62 
100 A. M. Byers Co., pfd............ 10914 
100 Century Electric Co., com ..G 115 hiee’s 
100 Century Electric Co., pfd........ ; au 100 103 
50 Chicago Nipple Mfg. Co., “A” 4744 47% 
50 , Chicago Nipple Mfg. Co., “B" 3334 = 3374 
25 Crane Company, com.,............: 473% 
Crane Company, pfd................. 11844 
Detroit Brass & Malleable Works..... 90 
Eagle-Picher Lead Co. .............. 273% 
Fairbanks, Morse & Co., com 4034 
Fairbanks, Morse & Co., pfd........ 110 
Johns-Manville Corp 81 814 
Jones & Laughlin, com 154 ee 
Jones & Laughtin, pfd 122 =: 12284 
Michigan Copper & Brass Co...... 19 21 
National Lead Co., com........... 19744 197% 
National Lead Co., pfd 130% 131% 
Ghio Brass Co., pld...........000.2.- 106 - 
NP 4 Ohio Brass Co.,“B” 814% 8134 
25 .. Pierce, B. & P. Mfg. Corp., com... . : 24 28 
100 98 Pierce, B. & P. Mfg. Corp., pfd........ . 98 101 
NP 214% Richmond Radiator Co., com............... 20% 21% 
NP . Richmond Radiator Co., pfd......... 51 51% 
100 5 58 — Seovill Mfg. Co..... 674% 59% 
25 8214 Standard San. Mfg. Co., com...... 83 8514 
100 11344 Standard San. Mfg. Co., pfd....... 115 : 
100 : ..... Trenton Potteries Co., com........ 45 55 
100 4 Trenton Potteries Co., 95 105 
100 202 U. 8. Cast Iron P. & F. Co., com..... 241144 242% 
100 112 U. S. Cast Iron P. & F. Co., pfd 114% 115% 
NP 3844 U.S, Radiator Corp., com............ ; 38 =: 38% 
100 107% U.S. Radiator Corp., pfd.......... Ill =—:111% 
100 52. —_—-U.S. Rubber Co., com......... : 513% 52% 
8. 101% 102% 
8 
g 
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RBwWddttrers 


34 


100 . «ese. U.S. Rubber Co., pfd 
100 127 118 U. 8. Steel Corp., com........ 124% 124% 
13034 1314 


100 133 129 U.S. Steel Corp., pfd............ 
NP 27 18 Walworth Company............... 20 21 
NP 1534 11% Williams Oil-O-Matic Htg. Corp....... 13% 14% 
NP 7 Se PI ID in bom oi csocacncvecouns i MS Bh 
NP 974% 884% Youngstown Sheet & Tube Co A 88 = 88% 
*Where listed— 
A—New York Stock Exchange 
B—New York Curb Exchange 
C—Chicago Stock Exchange 
D—Detroit Stock Exchange 
E—Boston Stock Exchange 
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F—Pittsburgh Stock Exchange 
G—St. Louis Stock Exchange 
H—Cleveland Stock Exchange 
I—Cincinnati Stock Exchange 
U—uUnilisted Stocks 








June ii, 1927 


DOMESTIC ENGINEERING 


* 


It Takes More Tikes a Sharp Pencil 
to Cut Costs 
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You Ought to Read No. 19 


No subject is receiving the serious attention 
that is now being given to time and labor and 
Contractors who have analyzed these two 
items have learned some very profitable 


lessons. 


Booklet No. 19 pre- 
sents, in readable fash- 
ion, a few of the most 
important angles per- 
taining to this import- 
ant subject. You’ll find 
that 5 or 10 minutes 
spent on Booklet No. 
19 will return a greater 
profit than hours and 
hours spent in doing 
actual work. You 
ought to read it. 


The coupon in the 
corner will bring you a 


copy promptly. 








THE BORDEN COMPANY 


510 Dana Avenue 


New York Office: 50 Church St., New York City 


You've got to use figures to estimate your bid—but mere 
figures and a sharp pencil won’t put any money in your 
pocket. 

Cost cutting begins by cutting those items which cost 
money—or making them yield more profitable work. 


You can’t stretch pipe to make it go farther—but it’s a 
simple matter to make minutes, which cost money the 
same as pipe, produce more work at less cost—and still 
improve the working conditions of your men. 


Using Self-Contained Beaver Die Stocks is proving to 
thousands of Plumbing Contractors the soundness of the 
idea of making time pay a profit—and it’s simply because 
a Beaver Die Stock will cut a thread in the time it takes 
to get ready when loose dies and bushings are used. 


Buy them through any leading supply house. 








Warren, Ohio 


The Borden Company, 
Warren, Ohio. 
Please send me a copy of Booklet No. 19 which 


you say presents new angles to the time and labor 


discussion. 





Address 


City and State 
DE 6-11-27 
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The Mary Francis Skiff 
Architects: —Cervin & Harn Hospital, Newton, Iowa, 


Rock Island, Ill. ad ci ’ : 
Phiciierns—Seratewi Mrs —where Clow equipment 
Ackley, Iowa is used. 


An, a AD 








If Doctors Chose Hospital Plumbing 


There is some equipment that ably demanded of any plumbing. 
would never be in use today—if Made especially for hospital work, 
doctors chose the plumbing. Clow plumbing has been proving 
its worth since 1878. 





They may not know the | 
technical details—but they |jiieayge. The Mary Francis Skiff 
do know from years of ‘4 = Hospital, Newton, Iowa, 
daily experience, that hos- _}\ is one of the many Hospi- 
pital plumbing must be es tals using Clow equipment. 
unusually strong, and care- The fact that Clow plumb- 
fully made. Or it cannot | = ing is used so extensively 
go day after day, giving | QM) in hospitalsthroughout the 
complete sanitation, under = | country, is strong proof 
the steadiest use prob- —— of its capability. 
Surgeon's Wash Lavatory 


JAMES B. CLOW & SONS, 201-299 N. Talman Avenue, Chicago 


Sales Offices in principal cities 
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PREFERRED FOR EXACTING PLUMBING SINCE 1878 
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Making the Oil Burner Stay Sold 


(Continued from Page 29) 


radiation, the kind of heating plant, the condition of the 
boiler and piping and the particular requirements of his 
climate, approximately what the fuel consumption for a 
season should be in the home of the complainant. 

From this chart he will note the percentage to the en- 
tire season’s fuel demand for the preceding months of 
the present heating season and of the present month to 
date, so that when the user has finished his story he can, 
by a mere mathematical process, determine whether the 
complaint is justified. 

If the complaint is not reasonable he can very clearly 
and explicitly explain the situation. If, however, the com- 


“EXTRA MATERIAN—™ 


___|_PRESSURESTAT 
CE = 
_____ MATERIAL CHECK 


stucco. 
'\_CONCRETE 


Dew Started 
Date Finished 
job Ok d By 


re Holger 
Fig. 9—For monthly inspection service, following expiration 
of free service period, Size 8%x11 inches 


plaint is warranted, it is up to him to see that it is cor- 
rected. 

In illustration of this point: A new user complained 
about the amount of oil burned during January. He said 
that the 700 gallons in one month represented 4,900 gal- 
lons a season (seven months), and that it was going to 
tun far in excess of his hard coal bills of previous sea- 
sons. The service superintendent called his attention to 
the fact that January requires over 20 per cent of the sea- 
son’s supply, which would indicate a seasonal fuel con- 
sumption of 3,500 gallons, rather than 4,900 gallons. He 
explained that the radiation in that home would ordinarily 
Tequire from 3,600 to 4,000 gallons a season, and that the 
Owner was actually operating at less than a normal ex- 
Penditure, 

The owner was skeptical, but said he would wait until 
the end of the season before condemning the equipment. 
At the end of the season the prediction had been con- 
firmed. In this particular instance at least five more 
burners were sold to that family. Improper handling 
could have resulted in a burner removal and a foe of such 
equipment. 

This emphasizes an important element. 
Courtesy must be used in handling service calls. 


Diplomacy and 
A pleas- 
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Ask Your Wholesaler About 


Michigan Smelting 
and Refining Co. 


now operating 
Capitol Brass Works 


7 & \ 
They Never Need Re-packing 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS 
AND PLUMBERS’ BRASS GOODS 


—SVDETROIT, MICS 








Classic Sink Fixture 


Father of all the other 
combination sink fixtures 
and far and away the 
biggest seller of the lot. 
You'll make no mistake 
to keep on selling Classics, 
no matter how many 
substitutes come hammer- 
ing at your door. 


CHICAGO 
FAUCETS 


The Chicago Faucet Co. 
2700-22 N. Crawford Ave. 
Chicago, Ill. 























Telephone: Lawndale 1850 - 1851 


Ingot Brass 


Smelters and Refiners 
High Quality Metals 
Metals made up to specifications. 


R. LAVIN & SONS 


2511-2525 W. 2ist St. 
John Hartman, Sales Mgr. Chicago, Ill. 











Armstrong Bros. 
SOLID 


PIPE DIES 


and 


STOCKS 


Improved Design — Cut Like Lathe Tools 
Backed off Chasers made of Alloy Steel 


Write for Free Catalog 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave. Chicago, U.S.A. 
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ant response over the telephone, coupled with intelligent 
and constructive suggestions is not only going to save the 
service department money, but is a real sales asset. 

Reference has been made to the possibility of the dealer 
utilizing his customers who have had their burners beyond 
the guarantee period, for a profit-making service depart- 
ment. 

Many successful dealers have adopted a service plan 
that applies to such users, whereby, for a fixed fee, the 
burner will be given a thorough inspection before the be- 
ginning of the heating season and one call a month to 
see that everything is functioning perfectly. (See Fig. 9.) 

The whole subject of organization for service can be 
briefly summarized as follows: 

Employ open-minded, capable young mechanics. 

Train them in the methods of the manufacturer. 

Insist on complete pre- and post-installation reports. 

Have a supervisor check every job after the installa- 
tion crew has finished. 

5. Eliminate non-essential service. 

6. Educate the owner to take care of simple service 
requirements. 

7. Insist on service men being neat, courteous, capable 
and tactful. 

8. Arrange for all incoming service calls to pass 
through a pleasant-voiced, tactful, intelligent man. 

9. Let this service central solve as many problems as 
possible over the telephone and give full information to 
whoever is sent on service. 

10. Arrange for seasonal service requirements on a 
prepay basis as an option your old customers may adopt 
if they wish. 

11. A survey by one company of thousands of jobs in 
Chicago showed that, during the 1926-1927 heating sea- 
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son, calls for service have been at the rate of 1.8 calis per 
burner per season as against three calls per season last 
winter. 

In Chicago the expense per call is greater than in an 
ordinary territory, since an area some 55 miles long by 22 
miles wide is serviced. At an average of $3 per call the 


DAILY ROUTE SHEET 
Date 


Service-man 


Calls must be made as listed below Phone in regularly 





7 ADDRESS NAME PHONE NO REMARKS 





= 
= 


























r T 
7 X— Urgent 
PHONE CALLS | A je s CB —Lome Back 


Fig. 10—For daily record of service ealls. Size 7x8% inches 


service cost per burner per season will be between $5 and 
$6, as contrasted with the recommendation to every dealer 
that he establish a reserve for service on his cost estimate 
sheet of from $10 to $15 per burner, dependent upon size 
and type. 

Organization for service as outlined above has certainly 
paid. 











Burnham Tube Type 


Gets His Growth 


... the boiler you’ve been wanting, ever since the 
first’ 21 inch Burnham Tube Types broke into the 
market. ‘The 21 and 27-inch Tube Type Burnhams were 
identified as Burnham “Swas-teeka” boilers, from the little 


good luck symbol on the front. 

This new series, 36-inch will now carry just the Burnham 
family name. 

It’s known as the Burnham Tube Type 36-inch. 

It’s wider by one third than the 27-inch series, and propor- 
tionately more powerful. 


In every way it’s a full brother to the Swas-teekas you have 
learned to know and depend upon. 


Get the whole story from the 
special folder just published. 











Irvington New York 


REPRESENTATIVES IN ALL PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 
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It Tells You 
What You Want 
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* WITH SuPpLy NOT Less 
Oo} 
URE RECTIONS 


! PRes 
ASCERTa, 2 IN § SUPE, 
IN 4 2 ELEvanio TREET ¥ Ome oy 
3 LENGr, IN HiGhesr bod 20 AL Flusy 1, one i may en 
CAN Be Use ON savy mime — 
NoT 408. 
TCULans ANSwea 4 
OF oun _— wt By turning the dial so that the pres 
cx . 
ives AND SOLE Sh ome at the main, elevation of the 
OMmER User PES wiry highest flush valve, etc., are shown 
in the upper three openings, you will 
find the size of tap, service and 
supply pipe registered in the openings 
low. 


db” 


HE installation of Sloan Royal Flush Valves has 
become standard practice, not only in large build- ROYAL FLUSH VALVES 
ings, but in residences and small apartments as well. The Recognized Standard 


= P 7 They are neat and up-to-date and 
Many plumbers, in their work on residence or small ‘maa the canauuain of any 


apartment jobs have found the Sloan Sizer to be a bathroom. 
real help, a time saver and a source of valuable infor- They are easy to install and can be 


. : : : relied upon to work efficiently with- 
mation. The Sloan Sizer is a calculator that gives the ih ten caeeeinn af tneintien ead 


proper size of tap, service and supply pipe. require no attention to keep them 
in working order. 


With this handy device you can figure out the pipe They deliver a uniform flush at 
sizes for the average small building where Sloan every operation. 
Royal Flush Valves are to be installed, and know, in They can be used on any make of 


advance, that the whole job will be right. fixtures that require flushing. 


They can not be held open to waste 


You ought to have one of these calculators. Sent to water. 


you free of charge. Just write, “Send me a Sloan 
Sizer’ on your letterhead and mail it to the Sloan 
Valve Co., Chicago, Iil. 


ROYAL FLUSH VALVES 
SLOAN VALVE COMPANY 


CHICAGO 
Butte, Mont. Des Moines, Iowa Jacksonville, Fla. il kee, Wis. New York City, N. Y. Seattle, Wash. 
Cincinnati, Ohio Detroit, Mich. Kansas City, Mo. i lis, Minn. Oklahoma City, Okla. Se. Louis, Mo. 
leveland, Ohio Durham, Conn. Los Angeles, Cal. Nashville, Tenn. Philadelphia, Pa. Tampa, Pia. 
Dallas, Texas Fort Wayne, Ind. Memphis, Tenn. ewark, N. J. Pitesburgh, Pa. Washi D.C. 
New Orleans, La. 


Denver, Colo. Indianapolis, Ind. Miami, Fla. San Francisco, Cal. Richmond, Va. 
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Bull Dog Die Stocks 


In 15 sizes for pipe 
from '” to5”—plain 
or ratchet type. 


Owe. 
OQ 
o 
Bull Pup Die Stocks 
Four sizes—for 


Receding Die Stocks 


Three sizes—for 
1” to 4” pipe. 


Pree threading is simple—with an 
Oster. The lever operated die stocks 
that automatically start the thread and 


then, when the job is done, release the iersmagliesginlll 
Quickly and easily 


dies to eliminate turning back over the moved —runs from 


a light socket— 
capacity 14” to 2” 


new threads, and the self-locking uni- por re la AE hl 
versal guides that center the pipe in- ene ee 
stantly and accurately are but two of 
many features of any Oster that help 
to make the job easier—the threads 
more accurate. The latest Oster cata- 
log covers the most complete line of mage pacing cig 


: . ; . pipe from 4” to 8”. 
pipe-threading equipment in the world. vn 


The coupon will bring it in a hurry. Also pipe vises, 
cutting tools and 
THE OSTER MANUFACTURING Co. special dies. 


2077 East 6Ist Place - + + + Cleveland, Ohio 
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Thirty-Eight Years of Heating 


Progress 


(Continued from Page 36) 


rantable proportion of the consumer’s dollar because these 
luxuries have been brought to his attention in an attrac- 
tive way, Mr. Glen explained. In the meantime, the 
thing that contributes most to home comfort, the heating 
equipment, is ignored because it is not brought to the 
attention of the consumer in this attractive manner. 

One of the functions of the National Trade Extension 
Bureau is to teach heating contractors to do this and 
a large sum of money is set aside, for the purpose of 
putting the heating industry into the public consciousness. 
No action has been taken by the Bureau along lines of 
general publicity because this would require a national 
program and would have to be supported by very large 
advertising appropriations, but it is expected that general 
publicity will be one of the activities of the Bureau in 
years to come. 

Mr. Glen mentioned the competition among contrac- 
tors, supply houses and manufacturers, ‘‘but such com- 
petition’’ he said is of small importance compared with 
the competition of other industries and other trade asso- 
ciations that are spending great amounts of money in gen- 
eral publicity. ‘‘Seventy-eight industries,’’ he said, ‘‘are 
now competing with the heating industry. Between ten 
and fifteen million dollars are being spent annually in the 


Top row, left to right: Roy Downs and W. W. Ross, both of 
the American Radiator Co., Buffalo, N. Y¥Y.—Middle row: Ell- 
wood White, Thermal Appliance Co., Inc., New York City; 
A. W. Dovel, Brooklyn, N. Y.; E. T. Blaker, Bishop & Babcock 
Mfg. Co., Cleveland, Ohio; “Sy” Martin, H. P. Martin & Sons, 
Owensboro, Ky.—Bottom row: Peter O’Neil, Pittsburgh, Pa.; 
H. K. Downe, National Radiator Co., Johnstown, Pa.; Reed 
Mackin, and Walter C. Kimball, both of the International 
Heater Co., Utica, N. Y. 


United States to advertise goods that compete with and 
lessen the sale of the goods sold and installed by the 


heating contractor.” 

The field of operation for the heating contractor is a 
large one. To show how broad it is, Mr. Glen quoted 
figures on the proportion of stove heated homes in the 
United States, which ran, in the various states from 31 
to 70 per cent. ‘Little progress can be made,” he said 
in conclusion, “without an investment in the good will 
and education of the public.” 








PRIER UNION ELBOW 


You’ll Like Them 


You’ll like 

Prier Elbows 

for their easy 

fitting qual- 

ities, fine fin- 

ish and good 

design. We 

make them 

just a little better than 

seems necessary. They surely do 
stand up. Let us tell you more 

about them. Ask for Folder D 


WALTER H. PRIER CO., 450 E. Ohio St., Chicago 





VV HERE pumping requirements demand 

larg e capacities and high pressures 
Deming “ fT riplex” Power Pumps can be de 
pended upon for years of continuous service. 
Deming “Triplex” Power Pumps are built in 
capacities up to 60,000 gallons per hour and 
are adapted to practically all pumping con- 
ditions where the vertical suction distanceto 
the lowest water level does not exceed 25 feet. 
Complete information and catalog sent upon 
request. 


THE DEMING CO., Est. 1880, Salem, Ohio 


HAND AND POWER PUMPS 











STRINGER ROUGHING-IN SYSTEMS 
Save the Plumber TIME and MONEY— 


They come ready to install with no waste of material. Try 
them on your next job and be convinced of their merits. 


Manufacturers of complete roughing-in systems for either 
CAST IRON or SCREWED PIPE installations. We have 
fittings for any operation—from the smallest bungalow to 
the tallest building. 

Write for catalog of Modern and Economical Plumbing 
Roughing-In systems. 


STRINGER BROS. CO., Inc. 
1100 West 38th St. - Chicago, Illinois 


Factories: Gadsden, Alabama 
Warehouses: Chicago, Illinois, Gadsden, Alabama 

















PLunBeRs GRAss Goops 
PLUMBERS ‘SPECIALTIES 


THE PECK BROS. & CO. 
Established 1856 
NEW HAVEN, CONN. NEW YORK CITY. 
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WELDING IN THE HEATING INDUSTRY 

ELDING in the heating industry has been growing 
W very gradually. In the meantime, a few contracting 
firms like Smith & Oby of Cleveland are doing a great 
deal of welding and find it a very important part of their 
business. So H. E. Wetzell, engineer of the Smith & Oby 
Co., was asked to address the contractors on this subject. 

“Welding itself,’’ he said, ‘‘is an old art and the oldest 
members of this association will remember watching the 
blacksmith weld a rim and shrink it onto the wooden 
wheel. But welding has undergone remarkable develop- 
ments since that time.”” He referred to an article in a 
current issue of ‘‘Domestic Engineering”’ on the subject of 
pipe line welding and to the extensive use of welding 
in laying pipe lines as set forth in that article. 

The time is rapidly approaching when every heating 
contractor must be equipped to do welding. He showed 
by means of charts, the amount of money saved in making 
pipe connections by welding, particularly pipes of 2-inch 
size and larger. In pipe lines such as those used for 
transmitting oil, the point of economy in welding was 
reached at 3% inches, it being more economical to use 
fittings instead of welding in pipes below that size. 

He made a comparison in weights of a certain size of 
T connection that was screwed and one that was welded. 
The screwed fittings weighed 500 lb. while the welded 
connections weighed only 139 lb. which, he claimed, re- 
sulted in economy of labor and handling as well. 

“Welding,” he said, ‘‘is often convenient in providing 
temporary heat. In a certain building on which our con- 
cern was conducting operations, an unbroken riser was 











All genuine EAFCO- 
Hawks Stands have Patented 
Patent Number Nov. 6, 1917 


1245228 cast on base. 


RANGE BOILER STAND 


The genuine “Hawks” Stand will fit any 
size or make of tank. Just screw it into 
the bottom of the range boiler, turn the 
lock plate up and the job is done. All 
“Hawks” Stands are furnished with 1 x 34, 
34 x 3% or 34 x % Malleable Tee Pieces. 
There is no chance of breakage. 


en Lh LAMA AAMAAAAa a AAAAAAAAAAAAAAAAAAAA AAA AAA AAA AA AAAA AAA AAAMAAAAL ALA AAMMAAMMAMA ALLA 
es Dp AAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAL 


We can also furnish the genuine Hawks 
Stand with Cast Iron Tee Piece 1 x 34 and 
34 x 34 for competitive jobs and make 
immediate shipments from stock. 


The “Hawks” Stand is adjustable to any 
height by the use of a longer or shorter 
regular 114-inch Wrought Pipe Nipple. 
Each stand consists of but four pieces—all 
packed in an individual sealed carton, 
ready for use and is backed by the regular 
“EAFCO” guarantee. 





Carried in Stock for 
Immediate Shipment 


The EASTERN FOUNDRY CO. 


Main Office and Factory 
BOYERTOWN 


Top row, left to right: P. E. Callahan, Chicago; W. 
Stearns, vice president, Landon Radiator Co., North Tona- 
wanda, N. Y.; James C. Matchett, Illinois Engineering ©0» 
Chicago.—Middle row: C. W. Johnson, J. N. Soper, H. G. 
Thomas, W. H. Chenoweth, all of Warren Webster & Coy 
Camden, N. J.—Bottom row: C. A. Miller and P. C. Smith, 
TT TT both of H. B. Smith Co.; J. F. McIntire, vice president, United 
=== ANS. — eee States Radiator Corp.; J. W. Partlan, Detroit 


Philadelphia Office: New York Office: 

920 Drexel Building 50 Church Street 
Boston Office: San Francisco Office 

428 Old South Bldg. 623 Larkin Street 
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The moment 
steam comes in 
contact with 
the thermo- 
static float, in- 
stantaneous 
expanding of 
the diaphragm 
lifts the float 
and valve pin 
into seat, clos- 
ing valve. 
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The Cadwell No. 10 Non-Adjustable Air 
Valve is a matchless product that cannot 
be equaled in performance. It is made 
of the finest of materials under the most 
modern and complete manufacturing 
methods. We fully guarantee the 
Cadwell No. 10 Valve for five years 
because its past and present performance 
show it to be never failing in operation. 


Order from 
Your Jobber. 


USTABLE, FLUID _ CONTRO 


AALVE 


WWW 


Thereis no finer 
way to uphold 
the reputation 
you have work- 
ed so hard to 
get than by 
handling The 
Cadwell No. 10 
Non-Adjustable 
Air Valve. 
Every place you 
use it will rec- 
ommend you. 


Matchless Performance From A Matchless Product 


al 


SS 
LNIZADSN 


Ny THE BEATON & CADWELL MFG. CO. ‘pp , we 
New Britain, Conn. 


Gu ARANTEED, — R._FIVE Ye 
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UTICA-IMPERIAL 


SUPER-SMOKELESS 
- BOILERS - 
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gain these Boilers Repea f 


IR utmost satisfaction in the fuel 
economy, long firing periods and 
thorough heating efficiency of the two 
Utica-Imperial Super-Smokeless Boil- 
ers, installed in (1) their Boston Sales 
Building, led Peck & Hills Furniture 
Company to install another in (2) their 
warehouse at Boston. 


Again it was the actual performance of 
these boilers that brought about the de- 
cision to install them in (3) their new 
warehouse at Chicago. 


Let us tell you how this remarkable 
heating efficiency is brought about by 
a secondary fire, extra long fire travel 
and almost complete elimination of 
smoke and soot. 


UTICA HEATER COMPANY 
Pioneers in Smokeless Combustion 
UTICA,N.Y. 

Sales Offices in Principal Cities of U.S. and Canada 








Utica Heater Co., 
365 E. Illinois St., 
Chicago, IIl. 


Gentlemen: 


We are about to begin the 
construction of a new Warehouse 
Building. Your boilers have been 
installed in our Sales Building 
and Warehouse at Boston, and 
they have been so satisfactory 
that I am very much interested 
in your equipment . 


Yours very wii. 
PECK & HILLS 


Copied co. 
LES Llndg & Vice President 
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run to a top floor during construction, and that floor 
heated long before the remainder of the building was 
ready for the radiators and piping, which service was 
highly appreciated.” 

“A welded joint, made by an experienced welder,” he 
claimed, ‘‘need not be feared on account of lack of 
strength. Steam pipes are tested to 4,000 lb. pressure 
but when used on low pressure heating the pressure may 
range from zero to ten pounds. The average weld, he 
pointed out, is stronger than the average screwed con- 
nection for the threads take away a large part of the 
pipe which also renders it subject to corrosion. In weld- 
ing, the pipe is reinforced instead of being cut away.” 

Mr. Wetzell mentioned an instance when it was found 
difficult to make a flange union tight. The flange union 
was cut out with the cutting torch and a new section 
welded in which eliminated all further trouble. 

The welding and cutting torches may also be used in 
the heating shop for a great variety of purposes in addi- 
tion to connecting pipes. They may be used for cutting 
holes in steel beams, cutting holes in boilers, welding 
pipe hangers to steel beams, making ceiling plates, repair- 
ing tools and for many other purposes. 

The first step, he explained, is to buy a welding and 
cutting outfit. It may be made useful for many purposes 
before skill is acquired in welding. Welding, however, 
must be learned and is something which the contractor 
should work into rather than jump into. 

It was recommended that when a large amount of work 
is to be done the electric torch can be used to advantage 
although the oxy-acetylene torch has advantages of its 
own, one being that the gas tanks can be taken to a job 
where no electricity is available. There is a field, he said, 
for oxy-acetylene welding and a field for electric welding. 

As to the future of welding, he did not think the time 
would ever come in the heating of dwellings when all the 
pipes would be welded. It is not practical to weld all 
connections. 

One advantage claimed for welding is that long sweep 
L's can be made which reduce friction, but Mr. Wetzell 
predicted that before long pipe bends of various kinds 
will be available to every contractor who wants to weld 
and take advantage of these low friction bends. With 
these ready made bends, curves that reduce friction can 
easily be put into the piping where it is necessary. 

This very interesting and valuable address was illus- 
trated by numerous blackboard diagrams and lantern 
slides which showed examples of welding on jobs in 
Cleveland that are being put in by the Smith & Oby Co. 

Wm. G. Bergner, secretary of the National Trade Exten- 
sion Bureau, made a long trip from Virginia to meet with 
the heating and piping contractors and emphasized the 
facts brought out in the address of W. K. Glen. He 
expressed regret on account of the delay in traveling 
Which resulted in landing him at West Baden on the last 
day of the convention. He promised, however, to be on 
hand every day of the 1928 convention. 


TO SAVE MONEY IT MUST BE EARNED 

ee significant statement stood out in the report of 

Secretary Henry B. Gombers, who has been a faithful 
Servant of the association for so many years. His report 
Covered the status of the association, its relations to 
Other associations, its hopes, problems and purposes. He 
discussed the popularizing of the word “propaganda” and 
its application to the heating industry. He advocated the 
spreading of information about the H. P. C. N. A. and 
about certified heating through the press, by the radio or 
any other suitable means. He urged heating contractors 
(0 join the association. 











JENKINS 


TESTED BRASS 
FITTINGS 


The “Triangle J” 
What is it? 


It is the trade mark 
to be found on Jen- 
kins Tested Brass 
Fittings—your sign 
post to satisfactory 
installation. 


Jenkins Mfg. Co. 
Bloomfield, N. J. 
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Herman Nelson Unit Heater 


With the Wy Wedge Core 
INDI BLE 


TRADE MARK 
RADIATOR 


Leak Proof — Rust Proof — Indestructible 


All the advantages of flexible unit heating, plus the exclusive Wedge 
Core Radiator that never requires service. 

Lower installation cost — smaller pipe lines—no reducing valves 
necessary. Operating steam pressure give atmosphere to 125 Ibs. Can- 
os be damaged by contraction or expansion strain — freezing cannot 

arm it. 

So light is the Herman Nelson Unit Heater that it is often sus- 
pended from pipe lines. Flexible — can be moved from place to 
place—each unit a separately if desired. Provides along range 
uniform heat distribution, highly desirable in buildings of large cubic 
capacity. The correct heating unit for 


Factories - Mills - Railroad Shops - Roundhouses 
Warehouses - Garages - Gymnasiums - Auditoriums 
write for complete information 
THE HERMAN NELSON CORPORATION 
MOLINE Makers of th ILLINOIS 
UNIVENT and the HERMAN NELSON INVISIBLE RADIATOR 
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FOR POWER 
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The average flow of water over 
the U.S. and Canadian Falls 
of Niagara is estimated at 
222,400 cubic feet per second, 
a potential horse power of 


on . 
approximately 4,900,000. 1" VS Automatic 


Electric Cellar Drainer 








There is Economy Only 
in Correct Capacity 


OU are right to expect the maximum 

_ efficiency in a pump. But only by 
study of pipe line characteristics and other 
losses can high total efficiency be obtained. 


An efficient pump may save fuel for instance, 
only to waste it in its own operation because 
of excess capacity. This would be false 
economy. True economy is in correct applica- 
tion. To this end, Economy’s makers offer the 
assistance of Economy engineers. Their co- 
operation with your engineers will insure 
efficient pumping. 


Economy sturdiness of design and precision 
methods make for additional economy by 
avoiding shut downs for repairs. This is more 
significant in determining pumping costs than 
is first cost. 


The broad experience of Economy engineers, 
under all conditions, will be helpful to you. 
Their service is free toall Economy Pump users. 


ANNOUNCING A NEW ECONOMY PRODUCT 
1” VS Automatic Electric Cellar Drainer 
After vears of experience in small sump pump construction and 
application, Economy designers now introduce this sturdy junior 
member of a line of larger pumps. It fills a real demand fora small 
electric cellar drainer at a price made possible only by careful 
experimentation in engineering and production departments. 
Outstanding Features 
1. Capacity 20 G. P. M. 15 feet. 
2. Will fit into bell of ordinary sewer tile. 
3. \ H. P. heavy duty repulsion-induction motor of regular ver- 
tical design. (Not a horizontal motor stood on end.) 
4. Two pole float switch mounted high above damp and dirt 
on c.i. bracket. 
5. Renewable bronze bearings. j 
6. Motor mounted on mechanical pedestal cast integrally with 
cover plate. 
. Snug-fitting cover as contrasted with unsanitary open sump 


Ask for Bulletin No. 407 describing this type of pump in detasl. Write us. 
Economy Pumping Machinery Company 
3431 West 48th Place, Chicago 


Representatives in Principal Cities—Telephone and address under 
Economy Pumping Machinery Co. 
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“How could the public at large be protected aguinst 
| any unscrupulous people in our industry,” he said 
| there was a national association like ours to appeal to 
for help? What standardization of materials used by 
heating contractors could have been brought about had 
the initiative not been ours in so many cases in the last 
quarter of a century?” 
He dwelt on wages, conditions of labor, trade phrases 


“unless 


and trade customs, the service of the association in lo- 
} 


cating makers of special machinery and makers of mate- 
| rials unknown in trade circles, in purchasing technical 
| books for members, watching legislation, furnishing names 
and addresses of those competent to do heating work, and 


a score of other services which the association is called 


| upon to render. 
| 


During the past year there have been more than the 
|} usual number of conferences with representatives of other 
associations on matters of mutual interest, and these have 
brought the secretary’s office into contact with the Amer- 
ican Engineering Standards Committee, the American Gas 
Association, American Society of Heating and Ventilating 
Engineers, American Society of Mechanical Engineers, 
United States Department of Commerce, United States 
Department of Agriculture, United States Chamber of 
Commerce and the National Trade Extension Bureau. 

He reported the deaths during the year of the following 
members: James F. Morehead, East St. Louis, Ill.; Samuel 
Wright, Buffalo, N. Y.; G. W. Wollenschlager, Newark, 
N. J.; Foster W. Lamb of F. W. Lamb Co., Chicago; 
Everett Laing Thompson of the Automatic Sprinkler Cor- 
poration of America, New York City; Henry J. Knorr, 
Chicago; Samuel I. Pope, Chicago; John C. English, East 
St. Louis, Ill.; Martin D. Holmes of M. D. Holmes & 
Sons Co., Worcester, Mass.; Edwin P. Ambler, St. Louis; 
H. D. Dearsley, Milwaukee, Wis., and E. J. Lomasney, 
Milwaukee, Wis. 

The board of directors under the chairmanship of Wal- 
ter Klie, gave in its report, a summary of the activities of 
the year some of the significant features of which are as 
follows: 

The president was asked to appoint a committee to 
attend a conference of the American Gas Association to 
endeavor to have proper action taken toward uniform 
| distribution of gas appliances with proper regard for the 
interests of our members. 

A communication from Ira H. Woolson, consulting engi- 
neer of the National Board of Fire Underwriters, was 
received, with reference to proper chimney construction, 
| adopted at the previous conference. A copy was sent to 
| D. Knickerbacker Boyd of the American Institute of 
| Architects, Philadelphia. 
| A report was received from the National Board of Juris- 

dictional Awards advising that at its meeting of August 2, 
1926, installation of hangers for radiators under windows 
was not granted to the iron workers, but remains with 
the steamfitter. 

It was voted to make an appropriation of five hundred 
| dollars for the research fund of the American Society of 
| Heating and Ventilating Engineers, and seven hundred 

and fifty dollars to the National Trade Extension Bureau. 

The chairman of the board represented the association 

at a meeting under the auspices of the National Associa- 
tion of Building Trades Employers in Pittsburgh, at 
which meeting different resolutions against the five-day 
| week were passed. 
| Steps were taken in reference to a proposed conference 
with the U. S. Department of Commerce to take up the 
securing of survey of heating and ventilating plants 
throughout the country. 
(Continued on 
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Sectional View of 
No. 20 Line O-B Flexitite 
Gate Valve 
(Patented) 














It Shuts Off Tight 


—a world of difference 


HETHER a gate valve shuts off tight or doesn’t 

may mean much to both yourself and your cus- 
tomer. To your customer it may mean serious incon- 
venience or actual property loss or damage. To you it 
may result in high installation costs, an expensive re- 
placement, a lost customer. 


None of these possible conse- manently closecontact between 
quences worry the plumber the disc and the valve seats. 
who uses O-B Never Leak Gate It actually insures a gate valve 
Valves. The reason is in the thatneverleaks—shuts off tight 
patented Flexitite Disc—the on steam, water, air, gasoline, 
greatest improvement ever § gas, oil and vacuum systems. 
brought forth in gate valve de- Ask your Wholesaler to show 
sign and construction. you a Flexitite Gate Valve. Or 
The slight flexibility of the write us direct for complete 
Flexitite Disc insures a per- particulars. Address 
O-B No. 20 Line Flexitite 
Gate Valve Ohio Brass Company 


(Patented) 
Mansfield, Ohio 
297V 
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For Automatic Water 
Heaters 


For Small Storage 
‘Tanks 


When Simplicity, Accuracy 
and Durability are required 


Thermostats 
are selected! 


OBERTSHAI 





First Made 
in “1899” 


They have 
stood the 
test of time 


tase of Heater Manufacturers Using 
Robertshaw Thermostats 


B-Line Boiler Company 
Bryant Heater & Mfg. Co. 
F. C. Barton Company 
W. H. Cain Gas Radiator 


Co. 
Coast Heater Mfg. Com- 


pany * 
Columbus Heating & Venti- 
latins Co. 


Day & Night Water Heater 
Co 


Economy Heater Company 
Eureka Water Heater Com- 


pany 
Federal Water Heater Co. 
Handley-Brown Heater 
Company 
Hoffman Heater Company 
Holyoke Heater Company 
Hoyt Heater Company 
Koiltes Heater Company 





Kompak Company 
W. E. Lamneck Company 
Lone Star Water Heater 


Co. 
Lovekin Water Heater Co. 
Newell Manufacturing Co. 
New Detroit Heater Co. 
Ohio Heater Company 
Peerless Heater Company 


Payne Furnace & Supply 


Co. 
Pennsylvania Globe Co. 
George F. Reichman & Co. 
Reznor Manufacturing Co. 
George D. Roper rp. 
Troop Water Heater Co. 
Universal Water Heater Co. 
Utica Products Company 
Welsbach Company 
Williamson Heater Com- 

pany 


| 











28 YEARS OF SUCCESSFUL SERVICE 


That’s why manufacturers of water heaters, gas boilers and 
furnaces, garage heaters, clothes dryers and kitchen ranges, 
prefer to market their product equipped with Robertshaw 


Thermostats. 


The plumber has been using them for years 
WRITE FOR COMPLETE INFORMATION 


ROBERTSHAW 


THERMOSTA 
COMPANY 


Youngwood, ~ e : 


T 














Heating Boilers 4 





Ls 





Thermostats 


for all 


Gas Burning 
Appliances 


For Large Storage 
ystems 


| Md.; Dayton, Ohio, and Youngstown, Ohio. 
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MEMBERSHIP COMMITTEE 
HE membership of the association is growing from 
year to year, thanks to the activities of its member- 
ship committees, and the report of the present member- 
ship committee indicated that satisfactory work had been 
done during the past year under the direction of Herbert 
\ A. Snow of Boston, as chairman. 

During the eleven months ending April 1, 1927, ninety- 
eight new members have been added to the roll, since 
April 1, twenty-two names have been added, making a 
total of 120 since the convention of 1926. 

New local associations have been formed at Baltimore, 
The follow- 
| ing places are now working on the enlargement or forma- 

tion of local associations: Richmond, Va.; Norfolk, Va.; 
Utica, N. Y.; Westchester County, N. Y., and Sheboygan, 
Wis. 

The membership committee requests members to send 
in to the membership committee, names of all reputable 
heating contractors who, they think, should be members 
of the association. 


RESOLUTIONS 


HE resolutions committee presented resolutions cov- 
ering certain recommendations or suggestions to 

| boiler and radiator manufacturers, a resolution relative 
| to lowering the federal income tax and abolishing the in- 
| heritance tax, a resolution re-affirming their position that 
steamfitting is a two-man trade and that each steamfitter 
should be accompanied by a helper, a resolution expressing 

| appreciation of their work and conveying thanks to the 
| directors and officers that had served the association dur- 
ing the past year, a similar resolution mentioning the 
work of the National Trade Extension Bureau, a resolution 

| expressing gratitude to manufacturers, supply men, mem- 
bers of the trade press, and the management and employes 


of the West Baden Springs Hotel for their assistance and 
co-operation; a resolution of thanks to M. J. Beirn, 
Samuel R. Lewis, Lee Whitelaw, F. C. Houghten, H. BE. 
| Wetzell and W. K. Glen for their timely addresses, and a 
resolution expressing appreciation of the part the ladies 
took in adding to the general entertainment. 
Among the social activities was a card party, attended 
by one hundred and one ladies, conducted by Mrs. J. 
Albert Cook of Chicago, assisted by A. A. Kiewitz of New 
York. The results were as follows: In bridge, Mrs. L. J. 
Ljunggren won the first prize with a score of 1,447; Mrs. 
E. Casserly of Chicago won the second prize with a score 
| of 1,372. Mrs. R. B. Miller scored 1,332. In five hundred, 


Mrs. Farwell won the first prize with a score of 1,690, and 
Mrs. Hanson won second prize with a score of 1,570. 
During the card party quartet singing and other music 
| by professional talent was provided, as well as an ex- 
| quisite luncheon and dancing. 
The social activities were many and varied. The golf 
| course of the West Baden Springs hotel was attacked 
daily by large numbers of heating contractors, who often 
made vain attempts to negotiate its many valleys, hog 
| backs, steep hills and other hazards. 

Bowling, horseback riding, cards and teas, dancing, 
| and many other forms of entertainment were responsible 
| for the unanimous conviction that West Baden, Ind., is 4 
| good place in which to hold a heating and piping con- 
| vention. 
| The convention city for 1928 has not been announced. 
| 





Amarillo, Tex.—The steam heating and plumbing con- 
| tracts have been let to Cullyford Plumbing & Heating Co., 


| Panhandle building, on the $75,000 Athletic building, for 
| H. A. Nobles at Third and Polk street. 





AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








HAJOCA CORPORATION ESTABLISHES OFFICES 


The Hajoca Corporation, Philadelphia, recently formed 
by the consolidation of three large wholesalers and a soil 
pipe foundry, established its general headquarters June 1 
in the former plant of the Bridgman Co., on Thirtieth 
street, below Chestnut street. Coincident with the re- 
moval of the offices to this headquarters, it was announced 
that Vice President George M. Bridgman would have 
charge of the pipe and fitting end of the business and that 
Vice President F. C. Eckfeldt would supervise the heating 
department. Fred Fisher will be in charge of the buying, 
with W. L. Futer as his assistant, Mr. Futer handling the 


purchasing of plumbing goods. 

It was also announced that W. J. Sippel would be man- 
ager of the Erie avenue plant of the corporation, that 
James Calhoun would manage the former Haines, Jones 
& Cadbury headquarters at 1136 Ridge avenue, and that 
Harvey C. Bell would be in charge of the old Keystone 
Supply & Mfg. Co. location on Ninth street. The Allen- 


town, Pa., branch has been made a sub-branch to the one 
in Bethlehem, Pa., and George H. Hertz, Jr., will be in 
charge of both places. 





SCHOLARSHIP COMMITTEE ASKS MANUFACTURERS’ 
AID, 

Frank J. Fee, chairman of the scholarship committee 
of the National Association of Master Plumbers, recently 
sent to all manufacturers of plumbing and heating equip- 
ment a letter soliciting funds for the scholarship fund of 
that association. The committee, composed of Albert J. 
Wilson, president of the association, Alfred C. Eynon, sec- 
retary, Edwin D. Hornbrook, James S. Cassedy and the 
chairman, expresses a desire to raise the total scholarship 
fund to $100,000, and asks manufacturers to aid them 
in their worthy enterprise. The letter follows: 

“June 3, 1927. 

“Gentlemen: The National Association of Master 
Plumbers has for several years been accumulating a fund 


with which to provide scholarships for deserving boys in 
college. A special course is provided in connection with 
these scholarships with a curriculum including theoret- 
ical and practical engineering training with particular ref- 
erence to plumbing, heating and ventilating. 

“At this time there are four boys registered in the 
Carnegie Institute of Technology at Pittsburgh on these 
scholarships. These boys, coming from different parts of 
the country, were selected by competitive examination and 
are making splendid progress. Their first school year will 
finish this June. 

“It is the desire of the National association to have a 
fund of sufficient amount to support eight scholarships. 
This would enable the association to award two scholar- 
ships each year for the full course of four years. 

“The association already has approximately forty thou- 
sand dollars in its fund and is anxious to increase this 
amount to one hundred thousand dollars, the income from 
Which would enable it to carry on the eight scholarships. 


“Carnegie Institute of Technology, one of the largest 
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educational institutions in this country, has already in- 
vested more than one hundred thousand dollars in equip- 
ment for the sole purpose of teaching plumbing, heating 
and ventilating. This investment by the Carnegie Insti- 
tute of Technology should prove a great asset to the 
industry, and our association feels that the industry itself 
should contribute at least an equal amount for the educa- 


tional development of our young men. 

“A few manufacturers and jobbers, without solicitation, 
have already very generously subscribed toward this 
worthy project. It is the hope of the National association 
that you will also very generously contribute to this work 


and make it an immediate success for the benefit of our 
industry. 


“All contributions will be gratefully received and due 
acknowledgment will be made by our National Association 
of Master Plumbers at its next annual convention to be 
held in Minneapolis in June. A record of these contri- 


butions will become a part of the printed proceedings,” 





THEO. F. MERSELES ELECTED PRESIDENT OF THE 
JOHNS-MANVILLE CORPORATION 

Theodore F. Merseles, for the last seven years president 

of Montgomery Ward & Co., Chicago, has been elected 

president of the Johns-Manville Corporation of New York 

City, to succeed H. E. Manville, who has been elected 


chairman of the board of directors. Mr. Merseles will 
assume his new duties on July 1. 





OPENED NEW OFFICES IN NEW YORK CITY 
The Chicago Pottery Co., Chicago, opened new offices 
in New York City on June 1, at Room 400, Graybar 
Building, Forty-third street and Lexington avenue. C. A. 
Falk is in charge of the eastern territory for this concern. 





J. E. HOLLAND CALLED BY DEATH 
John Edmund Holland, general manager of the vacuum 
cleaner division of the American Radiator Co., died at 


his home, 1540 Lake Shore drive, Chicago, on Sunday, 
June 5, after an illness of six weeks, in his 56th year. 
Mr. Holland was the founder of the Holland Radiator Co., 
which was purchased by the American Radiator Co. about 
twenty years ago, when Mr. Holland became associated 
with the latter concern. His widow and one son, John 


Edmund Holland, Jr., survive him. 





IN NEW LOCATION 
The Stack Heater Co., Boston, Mass., is now located at 
its new headquarters at 250 Stuart street, having moved 
June 3 from 10 High street. 





BEATON & CADWELL MFG. CO. APPOINTS TEXAS 
DISTRIBUTOR 

The Howard F. Kelso Co., 609 Binz building, Houston, 

Tex., has recently signed a contract with the Beaton & 

Cadwell Mfg. Co., New Britain, Conn., to represent that 

company in Texas for all its lines and in Louisiana for 


flush valves. 
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JAMES P. MARSH & CO. OPEN NEW YORK OFFICE 

James P. Marsh & Co., Chicago, recently announced the 
opening of its New York City office in the French build- 
ing, 551 Fifth avenue. R. S. Gaisford is the manager in 
charge of the new office. 





SUPPLY COMPANY CHANGES NAME 


The Thomas Supply Co., Inc., Racine, Wis., is the new 
name of the former Standard Heating Supply Co., ac- 
cording to a recent announcement. The company is lo- 
cated at 717 Center street. The change took place June 1. 





PACIFIC STEEL BOILER CORP. APPOINTS 
SYRACUSE REPRESENTATIVE 
The Kelsey Heating Co., 294 James street, Syracuse, 
N. Y., has just been appointed Syracuse distributor for 
the Pacific Steel Boiler Corp., Waukegan, Ill. 





ANNOUNCES CHANGE IN STREET NUMBERS 


The General Supply Co. of Atlanta, Ga., has just an- 
nounced a change in its street numbers—from 27-29 Gar- 
nett street to 270 Garnett street, Southwest. All com- 
munications should be sent to the latter address. 





PIERCE, BUTLER & PIERCE BRONX BRANCH IN NEW 
HOME 

A new home has just been established for the Bronx 

branch of the Pierce, Butler & Pierce Mfg. Corp., at 973 

Brook avenue, Bronx, New York City. The new red 


brick buildings afford approximately 40,000 sq. ft. of 
floor space in two connected buildings, one of which is 





New home of the Bronx branch of the Pierce, Butler & Pierce 
Manufacturing Corporation 


equipped with a loading platform facing a broad street 
and accommodating eight trucks. A railroad siding 
holding five cars is adjacent to the rear of the buildings. 
The pipe yard which faces the loading platform has a 
capacity of three carloads of long pipe. John E. Ryan is 
branch manager, and George Drant is office manager. 





RICHMOND RADIATOR CO. BUYS GAS BOILER 
MANUFACTURING RIGHTS 

The Richmond Radiator Co., with general offices in 
New York City and plants in various cities, announces the 
acquisition of the right to manufacture and sell the Heato- 
mat gas boiler, formerly manufactured by the United Utili- 
ties & Engineering Corporation of Philadelphia, Pa. The 
company will manufacture and distribute this boiler in 
conjunction with its present line of heating and plumbing 
goods. 

A. A. Marks, designer of the boiler and formerly presi- 
dent of the United Utilities Corporation, will join the 
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Richmond company and will take charge of the gas boiler 
division of the company. Headquarters for this division 
have been established at its offices and showrooms, 2220 
Chestnut street, Philadelphia. The boiler will be manu- 
factured at the concern’s plant at Uniontown, Pa., and 
stocks will be carried at all warehouses of the Richmond 


Radiator Co. 





BUILDING NEW FACTORY AND WAREHOUSE ON 
LONG ISLAND 

The John Trageser Steam Copper Works, New York 
City, is building a new factory and warehouse at Grand 
street and Newtown Creek, Maspeth, Long Island, which 
will be ready for the company’s occupancy some time in 
July. The concern has purchased a plot of ground ap- 
proximately 700 by 450 ft. and is erecting a building 
350x225 ft. This will be of the most modern construc- 
tion, of the one-story, saw-tooth type, which gives a 
maximum of sunlight and air. Electric transmission is to 
be installed throughout, the building being so designed 
that it will provide additional facilities for all depart- 
ments of the business. It is situated on a railway siding, 
affording easy access for raw materials and for prompt 
shipment of goods. The main office of the company will 
be continued at 445 West Twenty-sixth street, New York 
City, as will the New York warehouse. 





SEATTLE SALESMEN ADOPT CODE OF ETHICS 

At a regular bi-weekly meeting of the Seattle Plumb- 
ing and Heating Salesmen’s Association, held recently, a 
very interesting talk on ‘Supporting Northwest Products,” 
was given by Samuel Lamping of the Northwest Products 
Committee of the Chamber of Commerce. Mr. Lamping 
brought out the fact that by supporting local industries, 
even though selling chiefly products made elsewhere, the 
whole Northwest would be built up, and therefore each 
one would be able to sell more by the increased indus- 
trial activity and enlarged payrolls created. 

The code of ethics that had been discussed at the last 
two meetings was finally adopted and a committee was 
to be appointed by the president to hear any complaints 
of infractions, and to settle points regarding the working 
of the code. As adopted, the code is as follows: 


Code of Ethics 

“To take pride and believe in our industry which ren- 
ders an essential service to the public, whose high regard 
we should at all times strive to achieve and retain. 

“To so conduct every transaction that the various 
branches of our industry will recognize and appreciate the 
superior service of the members of our association and 
know that its emblems stand for the best in service. 

“To place foremost among our business activities an 
interest in our association, believing we can accomplish 
through our collective efforts and co-operation what no 
member could do alone. 

“To strive through co-operation to bring about the cor- 
rection of abuses and unethical practices in our business. 

“To solemnly pledge ourselves to support the associa- 
tion and attend its meetings, since we are benefited by 
it only as we give to it. 

“To extend our helpful guidance to the trade so that its 
purchases may afford it the utmost efficiency and satis- 
faction for the amount it may wish to invest, rather than 
strive for the mere accomplishment of a sale, always re- 
membering that a satisfied customer is our best asset. 

“To endeavor to co-operate at all times with our fellow 
members for the advancement of our profession and craft 
in every possible way, and to be willing to exchange our 
viewpoints freely whenever it is for the common good, 
remembering that whatever is good for one is good for all. 
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Continental CLASSIC RADIATORS 
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Six tube Continental Classic Radiators made in the follow- 
ing five standard heights: 38 in., 32 in., 26 in., 23 in., 20 in. 


The most heating surface in 


the least space 


cu 


OUR tube Continental Classic Radiators are 5/4” wide 
and take the place of the old type one and two column. 
They cost less than the one column and the same as the 
two column. 
The Six tube Continental Classic Radiators are 9” wide 
—the same width and price as the old type three column. 
Eight tube Continental Classic Radiators are 12” wide 
and made in three popular window heights. Jt costs no 
more to use the best looking radiators in America. 


Eight tube made in 20’, 17” and 14”. 
Four tube made in 
38", 32”, 26” and 20’. 


G@ntinental Heater Grporation 
General Office and Factory 
Dunkirk, N.Y. U.S.A. 


Mention Domestic ENGINEERING when writing advertisers. 








The New 


RED-E-HALL 


PATENTS 
APPLIED FOR 


HE new Red-E-Hall Pipe Threader has 
been developed to lower plumbers’ pipe- 
threading costs. In actual tests it has 
proven itself capable of reducing time re- 
quired 90%. 
Red-E-Hall is built from the best materials— 
long life and hard service are visible in every 
line of it. 


HALL-WILL, INC. - S88F8.4c4's8s4% - ERIE, PA. | 









PORTABLE THREADER 


Built by HALL-WILL,INC. Erie, Pa. 








DOMESTIC ENGINEERING 












June 11, 1927 








ee 


Eight Value 
Features of the new 
Red-E-Hall 


1. Made of certified malle- 
able castings — for light- 
ness plus sturdy strength. 

2. Three speeds. 

3. Silent chain drive. 

. 4 Friction clutch insures 
easystartingand stopping. 

§. Equipped with Timken 
Roller Bearings. 

@. Portability. Red-E-Hall 

uilt-in Truck. 

7. Four extra sets of dies. 

8. Drives hand stock up to 8’ 


GS 


*485 


F.O. B. Erie, Pa. 


Completely equipped with standard 
motor, two extra sets of Dies, 
Built-in Truck, 








Mention Domestic EnGINEERING when writing advertisers. 


Red-E-Hall is the work of men who have 
given a life-time to the study of pipe-threading 
problems. It embodies the correct answer to 
all of these problems and is guaranteed by 
one of the oldest and widest known houses in 
the field. 

Mail the coupon today for full Red-E-Hall 
facts. 


HALL-WILL, INC., Erie, Pa. 


Send me a copy of your illustrated booklet 
describing the new Red-E-Hall Pipe Threader 


INI Lois oss be cay 


... State...... 











1927 


le- 


th. 


res 
ng. 
en 


fall 





_| 











June 11, 1927 


“To encourage and practice benevolent and charitable 
deeds among our members. 

“To realize at all times the paramount necessity of 
making a profit for our employers. 

“To make every transaction a practical application of 
the Golden Rule, fulfilling each obligation to those to 
whom we sell and to those with whom we compete.” 





NEW JERSEY SALESMEN ELECT NEW OFFICERS 

Only a small crowd turned out for the regular monthly 
meeting of New Jersey Chapter No. 1, National Associa- 
tion of Plumbing and Heating Salesmen, held at Achtel 
Stetter’s restaurant, Newark, Friday evening, June 3, the 
closeness to the national convention of that body prob- 
ably accounting for the small attendance. Sixteen mem- 
bers, however, voted to accept Charles A. Duke, of the 
Josam Manufacturing Co., as a member and enthusiastic- 
ally installed the new officers: President, W. E. Kreuger; 
vice president, E. M. Robinson; secretary, Henry Schmidt; 
treasurer, Ray Condit. 

Some time was spent in discussion of the annual outing, 
it being decided to make it a picnic this year and invite 
the ladies to attend. An outing committee, consisting of 
Vernon Tiger, James McDermott and H. Ameriding, was 
appointed and will start to make arrangements at once for 
a summer picnic. 





SEATTLE SALESMEN CHANGE MEETING PLACE 

The Seattle Chapter of the National Association of 
Plumbing and Heating Salesmen changed its meeting 
place to the Calhoun Hotel, starting with the meeting of 
June 6. Meetings are held every other Monday noon, and 
any salesmen in Seattle at that time are cordially invited 
to attend. 
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PHILADELPHIA MEN GATHER CREDIT DATA 

Several men well known to the plumbing and heating 
industries in Philadelphia are active in a new building 
end construction group of the Philadelphia Association 
of Credit Men, which contemplates the securing of build- 
ing and credit information for members of the association. 
The new group will go into virtually every feature of 
building operation, securing data on the condition of the 
ground, the value, the location, transportation facilities, 
details of finance and other features of interest to sales 
and credit managers, but unobtainable except through a 
method of this kind. This makes it possible for plumb- 
ing and heating supply houses as well as wholesalers of 
other building material to have adequate information at 
their command when credit is asked on building projects. 

Those identified with the plumbing and heating trades 
who are on the committee include John T. Brown, Jr., of 
the Hajoca Corporation, C. J. MacGuffin of Crane Co. and 
William Fleck of Fleck Bros. Co. 





OIL-O-MATIC DEALERS HOLD THIRD CONVENTION 

The third international convention of dealers of the 
Williams Oil-O-Matic Heating Corp., Bloomington, II1., 
was held in the plant of the company, June 6 and 7. The 
convention was the largest ever held by the corporation, 
and four dealers from Europe testified to the interest it 
aroused. 

The program was well organized, and included the fol- 
lowing speakers: R. D. Marshall; C. U. Williams, presi- 
dent of the company; Walter W. Williams, first vice 
president and secretary; Leod D. Becker, managing di- 
rector of the American Oil Burner Association; Lawrence 
L. Smith, vice president and general sales manager; Wil- 
liam Rainey Bennett; LeRoy A. Kling, president of the 





Most of your customers, both old and new, have 
been waiting for some attractive, yet practical, 
Radiator Enclosure. 

You can, with very little effort, sell them a Ther- 
maino for every room in the house. 

A glance through your books will give you 


West Main St. 
NEW YORK 


THE 


Eclipses Bare 
Radiatore 















THE HART & COOLEY MFG. CO. 


NEW BRITAIN, CONN. 
CHICAGO 









Your customers 
are waiting! 


Ask ’em to buy 
Thermaino! 


hundreds of friendly and reliable prospects who 
will be glad to buy Thermaino. 

Why not go after this profitable business? It is 
yours for the asking. 

Ask ’em to buy Thermaino Enclosures now! 

We will be glad to send you illustrated literature 
and prices. Write for them today!! 





PHILADELPHIA 
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Ohio Kerosene Heater 


Wherever gas is not available is a place where you can 
sell an Ohio Kerosene Water Heater. It is troubleproof 
and will be found exceedingly efficient and economical. 
Put this heater on display. You"can recommend it to 
your customers with all confidence. 


? 


( alal 


CO. 


OHIO 


OHIO HEATER 


COLUMBUS 33 
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I take to water like a duck. That’s what I’m 
made for. Fresh or salt—it’s all the same. 
Glistening nickel silver resists corrosion, is 
absolutely rust proof, and yet it will stand the 
strongest pull you ever want to give. Get in 


the swim. Use Bead Chain for plumbing. 
BILL BEAD 





USE 


(BEAD C 






HAIN 
Trade Mark Reg. U.S. Pat. Off. 


The Bead Chain Manufacturing Co. 
Bridgeport, Connecticut 


Canadian Representative: Stanley Brock, Ltd., Winnipeg 
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Kling-Gibson Co.; C. E. Widney, secretary of the Kling- 
Gibson Co.; Homer R. Linn, engineer of the American 
Radiator Co.; O’Neill Ryan, Jr.; David Rosenblum, presi- 
dent of the Business Training Corp., New York City; Louis 
L. Emmerson, Illinois secretary of state; Capt. Irving 
O’Hay. Lyle Straight, president of the Chicago Oil Burner 
Association, was the general chairman of the convention, 
and Alice Collins was chairman of the ladies’ committee. 

An exhibit was held at which the following departments 
of the company had booths: Advertising, refrigeration, 
sales, service and the Williams Institute of Heat Research, 
Aside from the Williams exhibits the following companies 
had exhibits: The American Foundry & Furnace Corpo- 
ration, Bloomington, Ill.; Baldor Electric Co., St. Louis, 
Mo.; Excelso Products Corp., Buffalo, N. Y.; Federal 
Gauge Co., Chicago; Honeyweil Heating Specialties Co., 
Wabash, Ind.; Leader Iron Works, Decatur, IIl.; McDon- 
nell & Miller, Chicago; Middle State Securities Co., Bloom- 
ington; Monitor Boiler Co., Philadelphia, Pa.; The Meyer 
Furnace Co., Peoria, Ill.; The Lennox Furnace Co., Mar- 
shalltown, Iowa, and Webster Electric Co., Racine, Wis. 





STAG PARTY OF OAKLAND SALESMEN PROVES 
POPULAR AFFAIR 

The summer cottage of D. N. Reynolds at Kilkare 

Woods, an hour’s drive from Oakland, Calif., was thrown 

open with appropriate hospitality to the members of the 

Oakland Chapter of Plumbing and Heating Supply Sales- 

men on Saturday evening, May 21, when a highly en- 


joyable stag party was put on. 
A delicious dinner was served, followed by an evening 
at cards, interspersed with music. The spirit of good- 


fellowship and hearty co-operation marked the occasion 
as one of the best ever put on by this organization. 





METROPOLITAN TRADE GOLF ASSOCIATION ADMITS 
TWO NEW MEMBERS 


Two new members have been accepted by the Metro- 
politan Trade Golf Association, made up of golfers among 
the manufacturers and jobbers of the metropolitan dis- 
trict. They are P. R. Mork, New York City manager of 
Crane Co., and Henry Garrity, formerly of Princeton 
football fame, and now connected with the Trenton Pot- 


teries Co. 














At the recent Shackamaxon meet of the Plumbing and Heating 

Trades Golf Association of New Jersey —Top: E. P. Ves 

Ridgewood Plumbing Supply Co.; C. B. Wynne, Standard 

Sanitary Mfg. Co., and G. M. Rose, guest.—Bottom: Ambrose 

Walsh, heating contractor of Harrison; Harold Jones, W. Ww. 

Farrier Co.; Paul Cooney, Harrison heating contractor, and 
Charles S. Wood of Charles S. Wood Co. 
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The"! oe © nope is the heart of every Sylphon Damper Regulator. Note the large extent of expansion and contraction. Years of —_— “7 use show no 
y or develop any weakness in this bellows, the most flexible, durable, sensitive and accurate expansion unit known. 22 Regulator 





for low pecan pos boilers is illustrated above. 


Putting Automatic Damper Regulation 


on a Reputation Plus Basis 


HE reputation of Sylphon Steam Damper Regulators, gained by 
years of performance on leading boilers, is one of guaranteed heating 


satisfaction. 


The “Plus” which is responsible for the results obtained—uniform heating, 
low fuel consumption, continuous operation without break-down—per- 
tains to the sturdy construction of these sensitive yet durable instruments. 
The exclusive feature of Sylphon Damper Regulators is the Sylphon 
Bellows, used as the diaphragm in every genuine Sylphon Regulator. 
This diaphragm with its everlasting sensitiveness and positive action gov- 
ems the opening and closing of draft dampers in continuous and propor- 
tionate response to slight changes in steam pressure. 

When you insist on Sylphon Damper Regulators for every boiler you in- 
stall, you are guaranteeing satisfaction for your clients and freedom from 
servicing troubles for yourself—backed up with the exclusive construction 
features which have built the reputation of all Sylphon Regulators. 


Send for Bulletin KDR—5 containing detailed information on the profit- 
able application of Sylphon Automatic Control for Steam Boilers. 


dhe Julton Sylphon Company 


Originators and Patentées of the Sylphon Bellows 
Knoxville, Tennessee, U.S.A. 


SALES OFFICES IN: New York, Chicago, Detroit, Boston, Philadelphia and 
all the principal Cities in the U.S 


European Representatives: Crosby Valve & Canadian Representatives: Darling 
Engineering Co., Ltd., 41-42 Foley Street, Bros., Ltd., 120 Prince Street, 
London, W. 1, England Montreal, Canada 
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No. 22-J Sylphon Damper Regulator for low 
pressure steam boilers with light dampers. 





No. 924 Sylphon Steam Damper 
Regulator, extra sensitive type. 








Cross section of cut-open Bellows showing 
formation of folds or corrugations to equal- 
ize the strain of expansion and compres- 
sion giving the durability for which the 
Sylphon Bellows is so justly well-known. 








DOMESTIC ENGINEERING 


In lavatories, it is true that 
the finest costs but little 
than the ordinary! 


more 


OU can readily prove to your customers 
that the Madbury Lavatory of Durock is the 
finest of all lavatories. 


Durock is a solid, pure white material, of the 
same nature as table china. It is practically in- 
destructible and everlasting. 


It will not chip, crack, stain nor discolor. And, because 
the surface is glassy-hard, it can always be restored to 
glistening whiteness by rinsing or wiping—it never 
need be scoured nor scrubbed. 

The Madbury Lavatory, furthermore, has every up-to- 
date lavatory feature—large, square bowl; anti-splash 
front; all-china handles; integral mixing inlet, direct- 
ing a single stream of any desired temperature toward 
the center of the basin. 

Besides all these, it has an exclusive and important 
sanitary advantage in the only self-cleansing overflow 


drain to be found in any lavatory. This feature re- 
moves any accumulation of waste-matter in the over- 


flow channel without the least trouble. 


You can also prove to your customers that the Mad- 
bury Lavatory, with all its beauty, durability and con- 
venience, will cost them only about $10 more than an 
ordinary coated-iron lavatory with pedestal base. 


Its labor saving features are in evidence long after 
the slight difference in cost of original installation 


is forgotten. 


We have prepared for you a selling plan that has 
proved its merits by actual results for many plumbers 
—fill out the coupon below and get your copy. 


THOMAS MADDOCK’S SONS COMPANY 
Oldest Sanitary Potters in America 


Trenton, New Jersey 
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Lavatory 









1927 


The Madbury 


Made of Durock=— 


a superior grade of 


vitreous china. 


No 


exposed metal to 
tarnish or wear 


brassy. 


The overflow of a lavatory is the only hidden 
part. Consequently, it is the lodging place for 
filth and disease germs. The Madbury is the 
only lavatory made having an overflow which 
can be cleaned. To thoroughly cleanse the 
overflow of the Madbury it is only necessary 
to place a finger over the supply nozzle and 
turn on the valves. The water is thus forced 
through the overflow, under pressure, remov- 


ing any germ-breeding accumulation of soil. 


MADDOCK 





— 





THE LAVATORY 
THE TONMET 


VUCCR CRW 








THOMAS MADDOCKR’S SONS C®O., Trenton, N. J. 


This booklet,‘ The Two Vitally Important Fixtures in the Bathroom”, also illustrated letter, will help you tell sour pose 
about the Madbury and other Durock Fixtures. Attach this coupon to your letter or bill head and mail to us for copies 


DUROCK Bathroom Gquipment 
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N. O. T. G. A. HOLDS SECOND MEET 

The Northern Ohio Trade Golf Association held its 
second meet of the season Tuesday, May 24, at the Beech- 
mont Country Club, near Cleveland, Ohio, Samuel Wolff 
being the host for the day. Due to inclement weather, 
only about twenty members braved the day, but the lack 
of numbers had no effect on the enthusiasm exhibited at 
the meet. 

After the day’s scores were turned in, dinner was 
served. In the absence of R. M. Stackhouse, president of 
the association, F. H. Steffens, the vice president, acted 
as chairman. An interesting debate between Theo. 
Stueber and Richard Collings, and several songs by a 
quartet composed of Messrs. Wolff, Mendelson, Melcher 
and Walton were the entertainment features of the meet- 
ing. The next meet is to be held at the Sleepy Hollow 
Country Club. A. W. Fullerton is secretary-treasurer 
and E. B. Goodwin captain of the association. 


The net scores for the day’s play are as follows: 


ae. re eae 76 Bi POTION 65 6cc veces 118 
i GEE -a0esssed renee 91 Cati MGIGROP cccccececcs 118 
TROICOR TEE £62 0 cesecce 97 Be: BS iiike 80S eaccevn 118 
er 97 George Gebhart ........ 121 
MD. FL. DGUORS 2 ncccccens 104 Bs, WOOO etka cscewee aes 121 
Richard Collings ....... 104 JORm MEGA ccc ccc 123 
ER eo a ee 108 Theo, Stueber .......... 122 
Joseph Walton ..... soeekad Seu! Wl cc ccs senes 142 
L, R. Mendelson ........ 111 Paul Aiken ......0.s00- 153 





DELAWARE VALLEY TRADE GOLFERS MEET 

Clyde H. Miller, assisted by Wm. C. Hanson and Claude 
W. Owen, all of the E. G. Schafer & Co., Washington, 
D. C., acted as host to the Delaware Valley Trade Golf 
Association at the regular May meet held at the beautiful 
but lengthy Congressional Country Club, near Washing- 
ton, on Wednesday, May 25. 
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The majority of the players went down the night before 
the meet and congregated early the next morning at the 
Raleigh Hotel, where Messrs. Miller, Owen and Hanson 
were on hand with automobiles to drive the members out 
to the club. 

The Congressional course is unquestionably one of the 
longest courses in the east, totaling 6,645 yds., with a 
par 73, and as the Association played it last year every 
one wanted to get an early start in order-to complete 36 
holes. However, rain, that started in the morning and 
continued intermittently throughout the day, ruined what 
would otherwise have been a perfect meet. In spite of this 
handicap, nearly every player completed the day’s play 
calling for 9 holes in the morning and 18 holes best ball 
in the afternoon. 

Seven prizes were awarded in the morning play. Secre- 
tary H. J. Kleinman won first prize and 4 balls. Second 
and third prizes went to R. Kleinman and C. E. McPhail, 
respectively, and each received 3 balls. Wm. C. Hanson, 
Fred Allen, Clyde Miller and A. V. Gemmill won fourth, 
fifth, sixth and seventh prizes, respectively, and won 2 
balls each for their efforts. 

In the afternoon round calling for best ball, McPhail 
and H. J. Kleinman walked off with first honors and 4 
balls each. Second prize and 3 balls each went to Crocker 
and Hanson. Third, fourth, fifth and sixth prizes went 
to Messrs. Gemmill and Brewton, Healy and Allen, Miller 
and Owen, Knight and Fraser, respectively, and each re- 
ceived two balls. 

President C. E. McPhail won the special prize, a $15 
merchandise order in Class A with a net 74, and Wm. C. 
Hanson won a $10 merchandise order in Class B with 
‘a net 80. 

A boobie prize of a shower, donated by the E. G. 
Schafer & Co., was won by Secretary Kleinman. 
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All Metaphram Regulators carry the guar- 
antee of the National Regulator Company 


and all users of these 


to‘the same service as are the users of the 
National System of Temperature Control. 


regulators are entitled 


NATIONAL REGULATOR CO. 
2301 KN 


Ox AVENUE 


CHICAGO 

















































































“Malleable 
Iron 


Fittings 


All standard types and sizes 
quickly delivered in any quantity 


Send for catalog 
The Kennedy Valve Mfg. Co. 
ELMIRA, N. Y. 








Branches in principal cities 
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As is customary, all guests present at the dinner after 
the meet received prizes in the form of golf balls. Chas, 
Moran, E. L. Wilson, Robt. Burns, Geo. Luck, E. A. Ma- 
ginnis and H. C. Crocker were the recipients of these 
prizes. 

During the dinner, C. E. McPhail presided over the 
social functions and short talks were given by Wm. C, 
Hanson, Chas. Moran and Secretary Kleinman. Chas. P. 








DEPENDABLE 
Sor PIPE and FITTINGS 


Sanitary Co. of America 


LINFIELD, PA. 











Paragon Orrser Batt Cock 


OR tanks with 

supply close to 
corner. You don’t 
touch thesupplycon- 
nection when you 
renew the bronze 
seat. And the lead 
refill neither splits 
nor corrodes. A 
quality fitting 
throughout. Write 
for Folder on com- 
plete line. 


Ske CENTRAL 
PARAGON DIVISION 


““N-TABER 


sien Automatic Midget 


SUMP PUMP 


Strings or pieces of cloth can- 
not wind around the Taber 
shaft to throw it out of bal- 
ance, cause vibration, wear 
out the bearings or burn out 
the motor. 


BE SURE! INSTALL A TABER 
Write for Bulletin MJ 427 NOW! 


BRASS W/ Co 
CLEVELAND O 





TABER PUMP CO., BUFFALO, N. Y. N. Y. Office, Tel. Lexington 8945 





Hackett, assisted by Chas. Moran, entertained with songs 
and clever stories. 
The scorekeeper’s record of the day’s events is as 
follows: 
Morning Round—Nine Holes 


Gross Hdep. Net 
ey rer Tre re errr ere ee 50 9 41 
te See a ts eer rerer rr 45 os we 
Cites swkeswke seen ew knew Me 52 9 43 
i. Ma. “SRE: COONED ox one vcescdicscoce 
ERODEEE. BHUIMS COMOSE) <2 ce oe iwcwicscssa 62 oom em 
a NEN sass a one keane sibs weeasewol Oe 9 46 
ME 44. 5isc's bs bse ao was F405 Gas 63 15 48 
Si Pe, bea aeebbekseeedae 1005s X's 54 8 46 
ei ee er er rei eee 54 9 45 
fe a. 4 Ee 70 Pie im 
of ETT err Tre Tie Ter 49 9 40 
2 BOE PEER E REE CER OTE E RET LETS 56 10 46 
ae fea ie tas Tac Sis oe cow ace to Oe lie 66 18 48 
Fis EN 6 bb sxe os oe eales bk ewes ewes pee 13 46 
Gre 1 Se Ee ee kT ae PII mien 62 18 44 
LL EPO Kidsks kke bce dnoWStwa saan cere 13 46 
fe ee OL eee ee erm | 12 43 
ee A Pe re re i Te 47 8 39 

Afternoon Round—Best Ball—18S Holes 

Gross Hdep. Net 
ce DS re ee 97 18 79 
RUAN SNE TEPID wise wisele Wiwie se uibieis 6 es 106 25 81 
Rant BAG PAGE s oss sco sos 000% Re i 16 90 
Gemmill and Brewton.............6.. 96 18 78 
McPhail and H. J. Kleinman.......... 87 15 72 
COOORO? MEE THAMIOM . 26. osic ccc sce wesis 84 10 74 


Burns and Wilson (guests)........... 
R. Kleinman and Newton 
Hackett and Carr 


9 holes only 
9 holes only 


Personal Mention 


Constantine Rieger, president of the Good Manufactur- 


ing Co., New York City, sailed recently on the Olympic 
for Europe. 











George D. Hoffman, president of the Hoffman Specialty 
Co., Waterbury, Conn., and Mrs. Hoffman were at the pier 
to receive Miss Virginia Hoffman and Mrs. James Hoff- 
man upon their arrival in New York City from Europe 
on the S. S. President Roosevelt on May 27. 

F. J. Gest has recently been 
appointed district manager in 
the Southern Illinois territory 
for the Ruud Mfg. Co., Pitts- 
burgh, Pa. After having 





spent ten years in Central and 
South America, Mr. Gest re- 
turned to the Ruud company, 


with whom he had formerly 
been connected in the North- 
ern New Jersey territory. 

J. B. Ryan, who has been 
sales representative for the 
Keystone Supply & Mfg. Co. 
of Philadelphia for the past 
17 years, has been made man- 





ager of the new branch of the F. J. Gest 
Hajoca Corporation, which 
was opened in Camden, N. J., several weeks ag0. 


Stephen P. Hackley of Bridgeport Brass Co., Bridge- 








port, Conn., has just been promoted from manager of the 












Net 
41 


43 


46 
48 
46 


40 
46 
48 
46 
44 
46 
43 
39 


Net 
79 
81 
90 


78 
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to Builders 





A Big Difference 





















LUMBING BRASS GOODS will very 
often mean the success or failure of a 


building venture—whether that building is 
a home, apartment, hotel or office structure. 


Home buyers, renters, tourists and business 
people demand those refinements in plumb- 
ing equipment that provide the greatest 
convenience. 


American specialists will add those touches 
that make a building easier to sell or rent. 


Wise builders will realize the necessity of 
the very latest in plumbing equipment if 
they are to make their work pay. 


Sold through the jobbers. 


Write for the American Catalog NOW— 


it will open new Avenues to profit for you 





No. 1010 





American specialties are 
a leading profit line for 
plumbers. They are 
manufactured in a mod- 
ern plant where Ameri- 
can - developed ma- 
chinery and American- 
trained men combine to 
turn out a line of brass 


goods that for excel- 
lence of. manufacture 


and long life is unsur- 
passed. 


AMERICAN SANITARY MFG. CO., ABINGDON, ILL. 


American 
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An Invitation— 

















To Visitors at the 45th 
Annual Convention of the N. A. M. P. | 
Minneapolis, June 21, 22 and 23 

































































It is a fortunate circumstance that appreciate the standards of preci- 
the N. A. M. P. Convention comes sion which keep Minneapolis equip- 
to Minneapolis during this particu- ment free from service troubles. 
lar year— for it You’ll be impressed 
gives Minneapolis by the extensive 
dealers an oppor- laboratory facilities 
tunity to see the which have made 
big new Minnea- the Minneapolis or- 
polis factory re- ganization the un- 
cently completed. Wednesday Night, questioned leader 
: on the Minneapolis Heat in automatic heat 
This new building, Regulator Compan y regulation for forty- 
with tower and one will be hosts at a stag two years. And 
wing now com- entertainment. above all, you'll 
pleted and occu- Don’t Miss Itt marvel at the tre- 
pied, is one of the mendous demand 
show places of the for Minneapolis 
heating industry. controls which has 
The older unit is shown at the resulted in this rapid growth! 
extreme right. It’sachance you may not have again | 
An inspection trip through this new fora longtime. Come! You'll find 
factory will be an experience you'll a warm welcome from our entire 
remember with pleasure. You'll home office and factory organization. 






MINNEAPOLIS HEAT REGULATOR CO. 


Established 1885 
2801 FOURTH AVENUE, SO. MINNEAPOLIS, MINN. 


MeAJINNEAPOLIS” 
HEAT REGULATOR 
oT COAL ~GAS~OlL 






















927 





tubular plumbing goods sales division to manager of the 
jobbing division of that company. 

Ross Clark, manager of the San Francisco, Calif., branch 
of the American Radiator Co., left May 31 for Chicago 
and New York. Mr. Clark will be gone for three weeks, 
most of this time to be devoted to a visit at the com- 
pany’s Office in New York. ; 

J. W. Worthington, Philadelphia representative for the 
M. S. Little Mfg. Co., spent a few days last week at the 
company’s main offices and factory at Hartford, Conn. 


C. W. Cope, well known to 
the jobbing and plumbing 
trade in the Philadelphia 
territory, has joined the sales 
force of the Trenton Potteries 
Company. Mr. Cope, who has 
been sales manager and sales 
promotion manager of Haines, 
Jones & Cadbury Company, 
Philadelphia, takes over his 
new duties with the pottery 
manufacturers at once. He 
will spend a short time at the 
company’s main office in Tren- 
ton, familiarizing himself 
with its products, and will 
then join the sales staff of the 
pottery’s Philadelphia branch Cc. W. Cope 
at 1700 Walnut street. 


Herbert Letcher, who for the past ten years has been 
connected with the sales department of the Mill & Mine 
Supply Co., now the Akron Branch of Pierce, Butler & 


Pierce Mfg. Corp., has been appointed manager of the 
Cleveland Branch of the company, located at 5201 Hamil- 
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ton avenue. During the World War, Mr. Letcher was su- 
perintendent of plumbing and heating at the various avia- 
tion and military cantonments in the East and South, and 
previous to that he was for a number of years engaged in 
the hardware and heating business at Wilkes-Barre, Pa. 


R. D. Wolcott, manager of the engineering depart- 
ment of the San Francisco, Calif., office of the Walworth 
California Co., has just returned to his duties after a 
three weeks’ absence due to illness. 

Roy Grey has just been added to the sales force of the 
Standard Sanitary Mfg. Co.’s branch at Oakland, Calif. 


Fairman B. Lee, who has been with the Seattle branch 
of Walworth Co. for the past six years, has severed his 
connection with that company and is now established as 
a manufacturers’ representative in Seattle, Wash. 

J. L. Stulsaft, of New York City, who is representative 
for the M. S. Little Mfg. Co. of Hartford, Conn., and 
other manufacturers, has moved his offices to Suite 806 
and 807, in the Astor Trust building, 501 Fifth avenue. 
A modern showroom is being fitted up to display the 
products handled by Mr. Stulsaft. 

J. B. Nason, Jr., general manager of the Columbia Ra- 
diator Co., McKeesport, Pa., visited Eastern jobbing cen- 
ters last week. 

William Cooper has dissolved the New Jersey Brass & 
Tool Co., Newark, N. J., and has joined the sales force of 
Eaton-Kent, Inc., 17 Academy street, Newark, N. J. Mr. 
Cooper will handle the sales of the products of the New- 
port Boiler Co., distributed by this firm in the northern 
New Jersey territory. He is well known in that section, 
being active in the affairs of the New Jersey Chapter of 


the National Association of Plumbing and Heating Sales. 
men. 




















ACE 


Ace, King 


and Queen Unions QUEEN 


This combination will help you win customers and keep them. The Ace—an 
all brass octagon-shaped union. The King--a malleable iron union with a 
wel brass end, and the Queen, a malleable iron union with an inserted brass seat. 
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The Best in the 






KING 


THE KING UNION COMPANY $:: Hills Grove, Rhode Island 


Union Game- 












































NO. 26 











Single Acting Lever 


Made of heavy cast red brass, well-polished and 
nickel-plated. Like all Inbraco products, fully 
guaranteed as to workmanship and materials. 


Ce 


Write for Indiana Catalog 


INDIANA BRASS CO. 
FRANKFORT, INDIANA 











The public by thousands is turning 
to No. 1 Buckwheat Coal to save an 


average of $7 per ton. That is why 
Heating Contractors are installing 
so many thousands of 


Spencer 


steam .vapor or hot water 


Heaters 


burn No.1 Buckwheat coal 


Spencer Heater Co. General Offices: Williamsport, Pa. 
New York City Boston Philedetphia © Baltimore Hartford 
Buffalo TLochester Albany Syracuse Scranton 











1 [tis all lead—one piece— 
strongest construction. 

2 Made under 100 pound 
pressure—no blow- holes 
or laminations. 


4 reasons 


for using the new 


Fagle Super Flange 


4 Easy to adjust—pliable and 
ductile— feather edge on 
boot. 


4 Easy to handle —rounded 


corners and beveled edges. 


Try the new Eagle Super 

Flange on your next job. You will be Super-satis- 
fied. Write for free descriptive booklet. The Eagle- 
Picher Lead Company, Chicago, Joplin, Cincinnati. 


¥ 


Eleven Plants —Branches 
in all principal cities 


Producers of lead, zinc 
and allied products 
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pele F Nas ~ > 
WATER SOFTENER 


AINBOW Household Water Softeners are 

engineered to render years of care-free serv- 
ice, not merely assembled to se)]. To the plumber 
or jobber who wants to build profits plus pe tony 
Rainbow offers many opportunities. Full informa- 
tion sent on request. 


ZEOLITE ENGINEERING CO. 
Chicago, IIl. 


4642-44 Ravenswood Ave. 
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New Trade iterature 


“Bulk Storage Tanks” 

This is the title of a new 48-page catalog just issued by 
Graver Corporation, of East Chicago, Ind. The catalog 
contains illustrations of bulk stations of many types, and 
also a list of standardized tank sizes with specifications, 
Several pages are devoted to bulk station layouts. 


Gas Radiators 
Booklet No. 10, just issued by Buffalo Gas Radiator 
Corporation, of North Tonawanda, N. Y., describes the 
company’s gas-fuel steam and electric steam radiators, 
as well as electric air heaters, garage radiators, fireplace 
heaters and radiator shields. Several radiators are illus- 


trated and tables of sizes, ratings and weights are given, 


Plumbers’ Brass Goods 
Milwaukee Flush Valve Co., of Milwaukee, Wis., has 
just issued its Catalog F, on the subject of plumbers’ 
brass goods. Shower curtains, curtain rods and rings, 
shower heads, force regulators, china handles, mixing 
valves, shower valves and tub fillers, shower bath com- 
binations, shampoo combinations, etc., are illustrated, 


Specifications and diagrams are also given. 


No ew Equipment 


A New Development in Water Softeners 
The American public has developed in very recent year's 
what some advertisers might describe as a water softener 
consciousness. That is to say, a large number of people 
are coming to realize the benefits of soft water and are 
learning that it can be produced with practically no effort 











on their part. So it is not surprising that there have been 
developments along this line. 

A recent development in the water softener field is one 
which, according to the maker, demonstrates the first ap- 


plication of electric control to the water softener. A 1-3 


horsepower motor is used. 

This softener is a self-contained unit, is said to be sim- 
ple in construction, having no delicate mechanism, and 
simple in operation, requiring refilling with salt and oil- 
ing of the motor but once a year. The only other atten- 
tion that is necessary, it is explained, is to ‘‘touch a button 


twice a month.” 

The salt tank, which is of large size, contains 
pounds of salt, is closed to keep out dirt and corrosion. 
The cost of operation is said to be a little more than one 
cent per day or about eight cents per week. The capacity 
of the softener is described as large “enough for nearly 


250 
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MYERS SELEOILING 
HIGH PRESSURE 
POWER PUMPS 


After all, when you sell a customer a power pump 
there is but one thing that really matters, and that 
is, will the pump give lasting satisfaction after it has 
been installed? 


In developing Myers Self-Oiling Power Pumps we 
have recognized at all times that satisfied users are 
business boosters, that sales depend on performance, 
and finally, that performance depends on the pump | 


itself. 


And here is the secret of the success and of the 
widespread adoption of Myers Self-Oiling Power Pumps 
in agricultural, commercial, industrial and educational 
circles. So designed and so built as to render an 
exceptional standard of service, they win at the start 


and finish with colors flying. 
















































?. Take Off Your-Hat=7 7 
iD MYERS 4, 


PUMPS WATER SYSTEMS ‘HAY TOOLS ‘DOOR HANGERS 
FIG FIG 


MYE RS CELF-OILING 1996 1195 


BULLDOZER DEEP WELL 


WORKING HEADS 


The inherent qualities of Myers Self-Oiling Power Pumps 
are nationally known. And what a wonderful trade asset 
they have become. It’s either a Myers, or just as good as 
the Myers, but you take no chances when you buy a 
Myers, are now common expressions in trade circles the 
land over. 

Dealers who recognize the best in power pump con- 
struction recognize in Myers those outstanding improve- 
ments which create business—those protected features 
which meet exacting demands—those refinements which 
simplify installation and operation, and add years of life 
to the pump itself. 

Eight styles are illustrated in this advertisement. They 
indicate at a glance the completeness of the Myers line for 
every requirement up to ten thousand gallons per hour. 
Numerous other types are also cataloged in our No. PP59 
Edition, a copy of which will be mailed to any responsible 

dealer on request. 


mH F.EJMYERS & BIRO.¢S. 


ASHLAND, OHIO 
ASHLAND PUMP AND HAY TSS. WORKS 
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Rings Around the 


with the Complete | 












HE smallest bungalow in town or the 
tallest building are equally good water « 
heater customers for you when you handle Brand New 


the complete Humphrey line. 





ery KALAMAZOO 
Every one of our thirty different types and . 
sizes increases your number of prospects. Automatic 
Anyone who wants the best in automatic hot Storage Heater 
water service can buy it from you with so $95 and $125 


many different models to select from. 





There is a Humphrey Automatic Gas Water 
Heater for every purse and.every purpose— 
and every one of them is designed and built 
in accordance with standards so high that they 
are used everywhere as a basis for comparison. 










The price range is broad enough to meet every 
situation, and every price, on account of our 


great production facilities, represents value far 
in excess of the ordinary. 









Big profits from water heater sales come 
easily to the dealer who knows his Humphrey 
line and goes through the few simple motions 
required to sell it. Every home, every build- 
ing is a prospect. 













Write us for selling plans that have been 
tried and proved successful by thousands of 
dealers. We make money by helping you 
make money and we're glad to do it. 


HUMPHREY COMPANY 


Kalamazoo, Mich. 
(Div. Ruud Mfg. Co.) 












Mention Domestic ENGINEERING when writing advertisers. 
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every job and with the addition of a storage tank, suitable 
for the largest installation for which a softener would be 
required. 

The electric motor operates valves which allow the salt 
water to flush through, soak and wash out the mineral on 


an accurate time schedule, fifteen minutes being required 
for the complete operation. 

It is explained that the electric motor consumes no more 
current than does the ordinary 25-watt electric light bulb 
and operates about thirty minutes a month, and that the 
current used will not amount to more than $2.00 over a 


period of twenty years. 

















June 8, 1907 
The Standard Sanitary Mfg. Co., of Pittsburgh, Pa., en- 
tertained the students of the Carnegie Technical School 
last Saturday, escorting them through the Standard works 
and showing them the processes of manufacture. 


1907 
An ordinance providing for the creation of a plumbing 


board has been prepared and will be introduced to the 
city council of Aurora, IIll., at its next meeting. 
1907 
On Tuesday evening, May 21, the Bronx branch of the 
Master Plumbers’ Association of New York City held an 
open mecting at headquarters, to which all master plumb- 
ers were invited. The meeting was addressed by National 
Vice President T, A. Hill, State President B, J. O’Don- 
nell and I. J. Brown, president of the Greater New York 
Association. 








1907 
Edwin Ruud, of Pittsburgh, Pa., has received a patent 
on a storage water heater. 
1907 
The contract for the plumbing and gas fitting in the 
Trustee Company’s ten-story building on South Broad- 
way, Los Angeles, Calif., has been awarded to J. Hokom. 
1907 
The Pierson Plumbing Co., of Morristown, N. J., has 
been incorporated with a capital of $25,000. 
: 1907 
J. J. Hanighen, of Omaha, Nebr., has been awarded the 
Plumbing and heating contracts on the new hotel which 
is to be erected on Sixteenth street in that city. 
1907 
The twenty-third anniversary of the Master Plumbers’ 
Association of Wilmington, Del., was celebrated on Thurs- 
day, May 23, the event taking the form of an outing and 
blanked shad dinner at the Idle Hour Club House at Bin- 
stead-on-the-Delaware, situated a few miles from Wil- 
mington. 

















1907. 

The silver anniversary of the Chicago Master Plumbers’ 
Association was celebrated by a banquet at the Audito- 
tium hotel Thursday, June 6. William Redieske, presi- 
dent of the association, presided at the speakers’ table. 
P.M. Murphy, assisted as toastmaster. R. B. Moodie, of 
Dayton, Ohio, president of the National Association of 
Master Plumbers, came to honor the association which 
C0-operated with New York in calling the first National 
convention in 1882. 
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PAUL Type ‘‘AR-1°’ Automatic 
Regenerating Water Softener 
The PAUL Type “AR-1” is electrical motor driven insuring 


positive regeneration. No diaphrams, water meters or deli- 
cately operated mechanisms are used, insuring trouble-free 


operation. 


A closed salt tank having a capacity of 250 pounds is used which 
requires filling but once in six months to the year. 


Write for Bulletin No. 5038. 


FORT WAYNE ENGINEERING & MFG. CO., Inc. 
Fort Wayne, Indiana 

Branch Offices and Warehouses: BOSTON, 75 Wash- 
ington St. N. NEW YORK, 25 Warren St. PHILADEL- 
PHIA, 40 North 7th St. PITTSBURGH, 3008 Jenkins 
PORTLAND, OREGON, 211 Oak Street. 


Arcade. 
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Represented by Rollin C. Wilson 


7 E. 42nd St., New York, N. Y. 
261 Franklin St., Boston, Mass. 
121 N. Broad St., Philadelphia, Pa. 





Trenton products are finished in 
every detail. The exacting scrutiny 
under which they are manufactured 
give to them a completeness rarely 
found. 


TRENTON BRASS & MACHINE CO. 


TRENTON 33 
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Convention Dates 


Jane 21, 22 and 23, 1927.—The forty-fifth annual convention 
of the National Association of Master Plumbers, in Minne- 
apolis, Minn., with headquarters at Hotel Radisson. 


June 21-24, 1927.—The ninth annual convention of the 
Women’s Auxiliary to the National Association of Master 


Shower and Tub Fixture Plumbers, at Minneapolis, Minn., with headquarters at the 


Radisson Hotel. 
(Several Patents Pending) 





HERE ARE THE ANSWERS 


(Questions will be found on page 23) 
1. John F. Wolff. 
2. 33.8 feet. 
3. 30,000 pounds per square inch. 





4, An altitude gauge and a hot water ther- 


mometer. 





5. In the evaporation of trap seals. 
6. Bethlehem, Pa., in 1754. 











| June 28, 29 and 30, 1927.—The semi-annual meeting of the 
American Society of Heating and Ventilating Engineers, at 
White Sulphur Springs, W. Va. 
August 9, 10 and 11, 1927.—The annual meeting of the Amer- 
ican Society of Sanitary Engineering, at Jacksonville, Fla. 
September 28, 1927.—Tentative date of meeting of Advisory 
Committee on Vitreous China Plumbing Fixtures, Department 
of Commerce building, Washington, D. C. 


Other Trade Events 
June 17, 1927.—Dual meet between the Delaware Valley 
Trade Golf Association and the Metropolitan Trade Golf 
Association, at the Pine Valley Golf Club, Clementon, N. J. 


July 12, 1927.—Tournament of Western Trade Golf Associa- 
tion, at Olympia Fields Country Club, Chicago. 





Obituary 


Fred H. Follette 
Fred H. Follette, sales representative for the J. D. 


Johnson Co., Jersey City, N. J., for the last twenty-five 
| years, died at the Hackensack hospital, May 30, follow- 
| ing an operation for appendicitis. He was a veteran of 

the Spanish-American War and had a large circle of 

friends who will regret to hear the news of his death. 
G. A. Meckel 
G. A. Meckel, superintendent of Wm, B. Scaife & Sons 


| Co., Oakmont, Pa., died May 16 in Frederick, Md. On 
May 26 of this year, Mr. Meckel would have completed 
his sixty-fourth year of service in the Scaife organiza- 
tion, fifty-one of which he served as superintendent. Dur- 
ing his life he invented and perfected many improvements 
in tank construction. 


A complete line of this popular P. M. Vilas 


fixture shown in our supple- P. M. Vilas, northwest manager of the Youngstown 
ment catalog. Sheet & Tube Co., with headquarters in Minneapolis, 
Minn., died in that city on Thursday, May 26, in his 58th 
year. Mr. Vilas had been entertaining P. J. Frey and 
George Michel, both of the Central Supply Co., Minne- 
apolis, B. T. Bechtel of Chicago and E. P. Corey of the 


MANUFACTURED BY Youngstown Sheet & Tube Co., Youngstown, Ohio, After 

. dinner several of them entered Mr. Vilas’ automobile to 
Milwaukee Flush Valve Co. take a drive, and he died of heart failure while at the 
Milwaukee, Wis., U.S. A. wheel of the car. Mr. Vilas had been connected with 


the Youngstown Sheet & Tube Co. for many years. He 
is survived by his wife and a son. 


Ask your jobber or write for copy. 
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—— X-210 
Complete unit, ready e | 
to install. Electric 1S a 
motor driven. Capac- 
ity 210 gallons per ws ” 
= hy line of Running 
N Water Systems that | 
ro { 
means Profit to you ! 
7 ae 
and Satisfaction to 
an your customers 
the 
, at W-210 ELL the Goulds Autowater System on its 
Electric driven. With . 
ner- or without tank. merits alone. You need never worry about 
- ee its not working properly or not pleasing the 
ves customer. Remember, the Goulds System is 
backed by 79 years of supremacy in pump 
making, and is guaranteed to perform satisfac- 
ley torily the service for which it is recommended. 
Golf 
w. J. : 
mn Furthermore, there is always at your call and 
the call of your customers the assistance of our 
= 10 Rural Service Department. Our trained en- 
Gasoline engine driven. gineers will gladly help solve the running water 
With or without tank. problems of your customers and recommend the 
Capacity 210 gallons : - F 
per hour. right system for their particular requirements. 
g y 
- D. No obligations involved in this special service. 
-five 
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, of features found 
; only in Goulds Pumps 
Sons These are the exclusive features \|s 
On that insure customer satisfaction. fi 
eted Mr. Vertical Plunger Automatic Oiling Pump—Re- 
niza- W-4 says: “Send for the new quires oiling once in two or three 
Dur- Direct from well. Elec- Goulds booklet ‘Water pear Packed Plunger—E 
‘ tri i ‘ : ‘ utside Packe unger—Easy 
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volis, We Spee Air Valve—No working parts to 
58th give trouble. 
and Goulds Pumps, Inc. Bleeder Valve—Keeps pump al- 
inne- ways primed. A _ self-cleaning 
e the Seneca Falls, N. Y. valve. 
After Crankshaft—Drop forged steel. 
le to Air and Vacuum Chambers: 
, the Q extra large. 
with rN UT 8) WAT E Floating Belt Tightener: in- 
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These installations prove efficiency and 
indicate that the Vesta System 
heats any home well. 


Churches 


First Baptist CuurcnH, Wallingford, Conn. 


SWEDISH CONGREGATIONAL CHURCH, New Haven, Conn. 


St. Joun’s Cuurcu, New Haven, Conn, 
St. THomas Cuurcn, Fairfield, Conn. 
St. Mary’s Cuurcu, Branford, Conn. 


Theatres 

Broap STREET THEATRE, Newark, N. J. 
Dewitt THEATRE, Bayonne, N. J. 
HyYPERION THEATRE, New Haven, Conn. 
PALAceE THEATRE, Bridgeport, Conn. 
PALACE THEATRE, Waterbury, Conn. 


Garages 

Brever Motor Car Co., New Haven, Conn. 
Wuite Motor Car Co., New Haven, Conn. 
STUDEBAKER Motor Car Co., East Orange, N. J 
City oF Newark GaraceE, Newark, N. J. 
Crarx & Barone Garace, New Haven, Conn. 


Apartments . 


Anprew APARTMENTS, Valley Stream, L. I. 
Rosetta APARTMENTS, Valley Stream, L. I. 
ApartMENTS, 35 N. Grove Street, East Orange, N. J. 
APARTMENTS, 502 William Street, East Orange, N. J. 
Harvtnc APARTMENTS, New Haven, Conn. 

Public, Store and Office Buildings 

Masonic Temp te, Ansonia, Conn. 

Erxs Home, South Norwalk, Conn. 

JewtsH Home For CHILDREN, New Haven, Conn. 
Savincs InvestMENT & Trust Co., East Orange, N. J 
Essex County Trust Co., East Orange, N .J. 
Hotet Davenport, Stamford, Conn. 

Patomsa B ipc., Waterbury, Conn. 

Murr Bipc., East Orange, N. J. 

MERCANTILE Bipc., South Norwalk, Conn. 
Hamtmiton & Co. Stores, New Haven, Conn. 

Datty Courter BLpG., Orange, N. J. 

COMMERCIAL INVESTMENT Co., Newark, N. J. 
Fuomas Broc., East Orange, N. J. 

MarsHALL Matueson & Co., Yonkers, N. Y. 


Physicians 


Dr. MacFarrann’s SANITARIUM, Westport, Conn. 


Dr. A. W. WapswortH Sanitarium, S. Norwalk, Conn. 


Dr. Frank E. BaLpwin, New Haven, Conn. 
Dr. Taytor, North Haven, Conn. * 
. Von Hore, South Orange, N. J. 


Dr 
Dr, McLettan, East Orange, N, J. 
Dr. Bunn, Orange, N. J. 


Factories 


ALUMINUM Co. oF AMERICA, Fairfield, Conn. 

J. L. Mott Iron Works, Trenton, N. 3. 
BEHRINGER SHEET METAL Works, Newark, N. J. 
Krisorn & BrsHop, New Haven, Conn. 

R. G. Davis & Sons, New Haven, Conn. 

S. Borcziwner Co., East Orange, N. J. 


Braptey & Hupparp, Meriden, Conn. 
Schools 


NatHan Hate Scnoor, New Haven, Conn. 
St. Jonns Sc HOOL, New Haven, Conn. 

St. Tuomas Scuoot, Fairfield, Conn. 

St. STANISLAUS ScHOOL, New Haven, Conn. 

St. JoHn Baptist ScHooL, Bridgeport, Conn 
St. PETERS ScHOOL, Saratoga, N. Y. : 


Should you take on an 
Oil Burner Agency or 


change over from an 
unsatisfactory one? 


‘i you install oil burners that give a wealth of well regu- 
lated heat,—that give the buyer comfort and cleanliness 
he has never known before,—and that go through the season 
without tinkering—you make a handsome profit on each in- 
stallation and you build up good will that makes the customer 
come back when he needs other things in your line. 


will give you no trouble. The necessity for service has practically been 
eliminated, and installations usually go through the entire heating season 
without other attention than initial adjustments. This enables your men 
to apply their efforts in making installations—real productive work—in- 
stead of answering unprofitable service calls. 


Vesta Systems are well established and are engineered by men who made 
an outstanding success of industrial oil burning while domestic applica- 
tion was yet in its infancy. 


Freedom from maintenance troubles is but one of the many good reasons 
why the Vesta System is easy to sell. Here are some of the others’ 


Burns lower grades of domestic oil fuel at big saving, but can also be 
used with lighter oil in case of emergency. 


~ Flame quickly adjustable to long cone or fan-tail to permit complete com- 


bustion in free suspension without dead air pockets in the furnace, or 
impaired heating capacity in any boiler. 


Sensitive and dependable thermostatic contro] that corrects wrong room 
temperature before it can be detected by occupants. 


Positive gas ignition and hydro-pneumatic oil feed and air supply from 
simple blower. This is the most reliable combination ever put into an 


oil burner. 
Safety from fire risk. No flooding of furnace with oil. The worst result 
from any possible derangement is temporary stop in operation. Approved 
by Underwriters’ Laboratories and by Board of Standards and Appeals 
(Building Dept.) of New York City. 


Write for our literature, which fully explains all details. 





Investigate Our Agency Proposition 


M UCH good territory is still open to the right kind of local rep- 
resentatives. If you want to be identified with a reliable 
quality product—to work on a clean-cut business basis—to get 
attention and advertising consistent with your own efforts—and 
to have the backing of a house with unblemished reputation for 
honest guarantees and fair dealing—the Vesta Oil Burning Sys- 
tem ought to be one of your leaders. 











Combustion Service Corporation 


25 Beaver Street New York 





—, 





——« 


Mention Domestic ENGINEERING when writing advertisers. 
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WITH MASTER PLUMBERS AND HEATING CONTRACTORS 














A. S. H. V. E. PROVIDES PLEASUREFUL PROGRAM 
FOR ITS 33RD SEMI-ANNUAL MEETING 


The American Society of Heating and Ventilating Engi- 


Dodds, Kansas City, Mo.; D. S. Boyden, Boston; J. F. 
McIntire, Detroit; R. W. Otto, Minneapolis; R. H. Car- 
penter, New York; Marshall Jackson, Buffalo; A. J. 




















pu- neers has chosen White Sulphur Springs, West Virginia, Dickey, Toronto; R. E. Jones, Philadelphia; T. M. Dugan, 
On guarantees a splendid vacation for its members who Milwaukee, and J. M. Shanklin, Charleston, W. Va. 
in- attend, beside a constructive business program. June 28, 
ner 29 and 30 will be the days when golf mixes with heating PRESIDENT WILSON HONORED IN NORTHWEST 
and ventilating discussions and social activities will keep When National President Albert J. Wilson of San 
hearts light while minds are busy. Francisco, Calif., visited the Oregon and Washington con- 
The entire day of Monday, June 27, has been set aside ventions he was greeted by the master plumbers and 
for committee meetings at the Greenbrier, White Sulphur shown as much respect and honor as was in their power 
Springs. Registration will begin on that day and the to extend. 
first formal session of the semi-annual meeting will com- National Director C. J. Kelly of Portland met him upon 
mence promptly at 9:30 a.m. on Tuesday, June 28, with his entering Oregon and acted as a personal escort 
President F. Paul Anderson presiding. 
been Sessions will be held each day from 9:30 a.m. to 1:30 
ason p.m. and the remainder of the time will be devoted to ON TO MINNEAPOLIS 
men recreation and sports. Several codes will be presented 
—jn- 
for discussion including those proposed by Alfred Kel- As the week of June 20 draws nearer, the annual 
made logs's Committee on Rating Low Pressure Heating Boilers, convention of the National Association of Master 
plica- 0. N. Walther’s Committee on Code for Heating and Plumbers, to be held on June 21, 22 and 23, at Min- 
Ventilation of Garages and in addition the important neapolis, Minn., looms up as one of the biggest things 
1808 reports from Technical Advisory Committees on Radia- the plumbing industry has ever known. Estimates of 
tion, Infiltration and Pipe Sizes for Heating Systems. the attendance run over 4,000. Business and social 
: ‘ 
There will be a great variety of papers including “An arrangements promise action every minute. It is right 
30 be Experience in Heating an Insulated Office Building,” b ; 
Dp pi ga sulate ce 5u g, y now that every master plumber, who has been hesi- 
alk F. M. Mathooah, Development of Extended Surface Heat- tating about going, should definitely plan on being in 
e, or alee a by R. N. Trane, ‘‘Performance of Enclosed the convention hall when the meeting opens. Special 
a a os yd Prof. A. P. Kratz and M. Pe Nett trains are carrying delegates and visitors to Min- 
room i 6 ee 6 ee Sey Eee eee, neapolis from every section of the country, Be there! 
” Ag — R. W. Angus. : Attend the meetings! Study the manufacturers’ ex- 
from ahetute of the mocting fellows ter the guitence of hibits! Enjoy the lavish entertainment! Next week's 
members and indicates just what the Program and Enter- ad s * ” ’ = 
to an x issue of “Domestic Engineering’’—the last issue be- 
tainment Committees have prepared for the 33rd semi- : 
fore the convention—will contain a complete report of 
annual meeting at White Sulphur Springs, W. Va., : F 
result June 28 to 30 the many fine things you can expect at Minneapolis. 
roved ‘ 
9 
peals Monday—June 27 ‘ 


n Dinner—Dance. 
Ladies Bridge. has recently employed F. A. Burmeister as secretary- RE 
‘k Golf for Ladies. manager of its office, and is putting into effect a num- 
Entertainment Committee: C. ,V. Haynes, chairman; ber of progressive ideas which are keeping the member- | 
en J. J. Kissick, Cleveland; A. B. Martin, Chicago; F. F. ship alert and interested in association work to the extent 








Registration. 
Meeting of the Council. 
Research and Technical Committee Meetings. 
Nominating Committee. 

Tuesday—June 28 
Registration. 
Greeting by Pres. F. Paul Anderson, 
Reports of Committees, 
Presentation and Discussion of Papers. 

Wednesday—June 20 
Discussion of Codes. 
Research Sub-Committee Reports. 
Technical Papers. 

Thursday—June 30 
Committee Reports. 
Technical Discussions and Papers. 
Adjournment. 

Sports and Entertainment 

Golf Tournament. 
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throughout his stay in the two states. Besides the special 
entertainments prepared for him in Salem, Ore., and Spo- 
kane, Wash., the two convention cities, he was enter- 
tained at a special dinner in Portland, a luncheon in Ta- 
coma and a banquet at Seattle. At the banquet, held on 
the evening of May 25 at the Olympic Hotel, James Canny, 
president of the Seattle association, acted as toastmaster, 
and, besides the address given by President Wilson, short 
talks were given by National Director C. J. Kelly, State 
President Roy E. Thompson and B. Jos. O’Donnell of the 
National Trade Extension Bureau. 


MEMPHIS ASSOCIATION APPOINTS SECRETARY- 
MANAGER 


The Memphis, Tenn., Association of Master Plumbers 
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that the association meetings, which are held every 
Thursday night at 8 o’clock in the Builders Exchange 
building, are attended by a good percentage of the mem- 
bership. 





PHILADELPHIA MASTER PLUMBERS HOLD ANNUAL 
OUTING 

A good live committee, headed by James Soehle, with 
Duncan A. Worrell as his chief assistant, has arranged 
for an outing of the Master Plumbers’ Association of 
Philadelphia. The affair is to be held today, June 11, at 
Memorial Park, Schwenksville, in the Perkiomen Valley, 
28 miles from Philadelphia. Plans were made for the 
entire families of the members, with sports and amuse- 
ments for the ladies and kiddies, as well as for the men. 





DETROIT HAS LARGE TRADE MEETING 

The fifteenth floor dining room of the General Motors 
building, Detroit, Mich., was the scene, Thursday, May 26, 
of the largest trade gathering of its kind ever held in that 
city. There were four hundred master plumbers, plumb- 
ing and heating salesmen and jobbers present. Detroit, 
Port Huron, Lansing, Kalamazoo, Pontiac, Flint and 
Royal Oak were all well represented. 

The meeting was held under the auspices of the De- 
troit Association of Sanitary and Heating Contractors, 
the Detroit Chapter of the National Association of Plumb- 
ing and Heating Salesmen and local jobbers. 

An excellent five-course dinner was served. During the 
dinner, music was furnished by Choinere’s eight-piece or- 
chestra. Mr. Choinere is a master plumber as well as an 
orchestra director. Charles Jolley, a noted Detroit tenor, 
Sang several selections during the evening. The speak- 
ers were C. W. Wanger of the Woodward-Wanger Co., 
Philadelphia; C. A. Harvey, general manager of A. Har- 
vey’s Sons Mfg. Co.; N J Kennedy, of J. J. Davis & Sons, 
Inc., and J. B. Sullivan of the Detroit Brass & Malleable 
Works. Bruce Wigle presided as toastmaster. 

C. A. Harvey emphasized the necessity of approaching 
the problems confronting the plumbing and heating in- 
dustry with open minds and stout hearts. He pointed out 
the need of more intelligent co-operation between the 
manufacturer, jobber and master plumber, if the indus- 
try is to make the necessary strides to keep pace with the 
present industrial progress. 

J. B. Sullivan spoke for the plumbing and heating 
salesmen and made plain the sincere desire of the sales- 
men to co-operate with the other units of the industry 
in making a good industry better. He stated that the 


motto of the plumbing and heating industry should be 
“All for one and one for all.” 

N. J. Kennedy spoke for the plumbing and heating 
contractors. He brought to the attention of all present 
the crying need for more intelligent competition. He 
urged every plumbing and heating contractor to find out 
his costs and overhead in order that he might intelli- 


gently bid on contracts. Mr. Kennedy emphasized the 
apparently universal death-dealing competition in vogue 
in the plumbing and heating industry at this time, and 
urged everyone within the hearing of his voice and else- 
where to realize that there are only one hundred cents in 
a dollar and at no time should a contractor take a con- 
tract below cost. 


During the course of Mr. Wanger’s talk he emphasized 
the need of approaching the problems of our industry with 
open minds and a thorough realization of the problems 
confronting us. He said that we must know our overhead 
and cost, and, if we are to do business intelligently, we 
must get a fair price. Our most bitter competitor real- 
izes the necessity of making use of the fundamentals of 
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business practice. If we are successful, he stated, we 
must employ the same weapons. The great need of this 
industry, Mr. Wanger pointed out, was for pioneers, 
“We have enough plodders, but we need men who 
will visualize the progress to be made by the employment 
of better merchandising methods,’’ he said. ‘‘We have a 
gold mine in this industry. This gold mine is knowledge 
of the merits of our goods. If we know our goods and 
intelligently merchandise them, our volume will appre- 
ciably rise. 

“Success comes by improving opportunity. The plumb- 
ing and heating business is replete with opportunity. 
The fair and only way to improve these opportunities is 
by application of intelligent merchandising methods. 
Nothing has value unless it is sold, and this is certainly 
true of the plumbing and heating business,” he went on 
to say. 

Mr. Wanger thinks the big job before the master 
plumber is to sell. ‘‘We must learn to sell our goods, if 
we are to keep pace with the present day progress and 
keep from being reduced to the condition of the plasterer 
and carpenter,” he continued. 

“Every element must join hands to produce more busi- 
ness for the industry. We must tell people what our 
work and goods will do to increase the joy, happiness and 
health of the buyer. If we are successful in doing this, 
people will buy more plumbing and heating goods, and if 
they buy more plumbing and heating goods we have be- 
come salesmen, for salesmanship is persuading people to 
our point of view. 

‘“‘We must move our wares to where the American pub- 
lic has its eyes aimed in order to attract its attention. 
We need more showrooms; showrooms that are clean, 
attractive and properly lighted. The plumbing and heat- 
ing contractor is the neck of a gigantic bottle. If the 
neck is clogged, the manufacturer has no outlet. The 
plumbing and heating contractor should do his part by 
improving himself and his place of business by the use of 
proper merchandising methods.” In summing up, Mr. 
Wanger pleaded for every plumbing and heating con- 
tractor to know his merchandise, to know his customers’ 
needs and requirements, and to know himself. ‘The 
plumbing and heating contractor who can sell and sat- 
isty and make a profit will be a success,” he said in 
closing. 

The committee in charge of this meeting deserves a 
great deal of credit for the splendid way in which the 
meeting was conducted. The spirit of co-operation dis- 
played was indicative of the spirit abroad in the plumbing 
and heating industry in Detroit. The committee was 
composed of Bruce Wigle, chaifman; John S. Nawrot, 
C. A. Harvey, J. B. Sullivan, Fred Kitch, William Boales 
and George Larkin, plus the one hundred per cent co-op- 
eration of every one in the industry. 





ROCK ISLAND ASSOCIATION ELECTS NEW 
PRESIDENT 

At a recent meeting of the Master Plumbers’ Associa- 
tion of Rock Island, Ill., C. C. Rosenfield was elected 
president to serve the unexpired term made vacant by the 
resignation of Albert Rosenfield, who has just been made 
plumbing inspector for that city, and is retiring from 
active business as a master plumber. 





Edwin James, who has been engaged in the plumbing 
and heating business in the University district of Seattle, 
Wash., for about ten years, is making a five-months’ trip, 
accompanied by his wife, back to their old home town of 
Cheltenham, Englande Mr. James has not been back there 
for twenty-three years. 











isi- 
our 
and 
his, 
d if 


» to 


ub- 
ion. 
an, 
eat- 
the 
The 

by 
2 of 
Mr. 


ers’ 


ing 
tle, 
rip, 
n of 
here 


June 11, 1927 





ingot Iron 


The use of hot galvanized, rust-proof 
ARMCO ingot iron tanks and standard 
valves, galvanized pipe and fittings, to- 
gether with DAYTON standardized qual- 
ity in production, doubly insures maxi- 
mum performance at minimum cost. 
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It was not the idea of our 
engineering department 


in designing the HAPPI- 
DAYTON Water Soft- 
tener to merely offer 
dealers and their trade 
another water softener. 


They had in mind a def- 
inite objective—the man- 
ufacture of a softener, 
sound and fool proof from 


the standpoint of design 


chanical features, a softener built of 
the best materials obtainable and a 


softener to be sold to the 
trade at a price that 


would offer a good sales 











THE DAYTON PUMP & MFG. CO., ( . 


Dayton, Ohio, U. S. A. 
Gentlemen: 








FORCED DISTRIBUTION 


A new and highly efficient method of 
Forced Distribution, an exclusive 
HAPPIDAYTON feature, insures 
maximum capacity and efficiency from 
softening mineral between regenera- 
tions. 


and me- 


The Dayton Pump & Mfg. Co. 
DAYTON, OHIO, U. S. A. 
Pioneer Manufacturer of Private 
Water Systems. 





advantage and allow them a 
reasonable profit for their 


sales effort. 


For these reasons, the HAP- 
PIDAY TON presents an un- 
usual opportunity to progres- 
sive plumbing merchants 'to 
cashin on the enormous mar- 
ket of logical water softener 
prospects. The HAPPI- 
DAYTON establishes new 


standards of water softener efficiency, 
dependability andsimplicity. Itislow 
in both initial and up-keep cost and 
insures trouble-free perform- 
ance. Made in sizes and cap- 
acities for any requirement. 


Use the Coupon! 


Fi)] in the coupon below today 
for the new, attractive catalog of 
DAYTON Water Softeners and 
Water Pumps. Get full details 


about the complete DAYTON 
line and dealer proposition. 








Please send full information about HAPPIDAYTON Water Softeners and DAYTON Water Systems and complete details 


of the DAYTON Dealer Plan. 


Name...... 


City... 


ee 
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He Slory =" 
SF ihe Dal ath 


Compliments of 
ROTARIAN “GEORGE’, McCRARY 





LTeres the way “Rotarian George McCrary” gave 


THE STORY OF THE BATH 
to Birmingham ‘Rotarians* 


: ‘ ~ , *Paul Broome, 
With his compliments, ‘Rotarian Beadiey Bask, 


George McCrary”’’, of Birmingham, N. J., and Ben 


Ala., gave to his fellow Rotarians a co Collier, Dan- 
od PY ville, Ill. have 


of this little booklet which has done so given their fel 
much to educate the public as to the low Rotarians 
vital importance of the plumbing indus- =. ail 
try. If you want to put your industry Maat. of 


on the map with your fellow Rotarians, Williamsport, 


. . : Pa., has fol- 
Kiwanis, Lions, Boosters, etc., arrange a hnatige * 


to distribute ““The Story of the Bath” at has “Kiwanis” 


one of your luncheons. It will be inexpen- oigeid — 
sive—and will yield splendid publicity. Pa. | 


Ask for a free co py of “The 
Story of the Bath and you'll 
see why Mr. McCrary gave it out 


VOMESTIC aN eta natcnars bles 


1900 PRAIRIE AVE, : : CHICAGO, ILL. 
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Women’s Auxtliaries 


San Francisco Auxiliary Entertains with Whist 
The evening of May 21 was the occasion of a highly 
enjoyable whist party given by the ladies of the San 
Francisco, Calif., auxiliary at Master Plumbers’ Hall, 120 
Page street. Mrs. J. J. McLeod had the high score of 116, 
the next best score being turned in by Joseph Garry, Without the “Duplex” feature, a water feeder 
whose score was 112. The evening was concluded with must be placed so low that the danger line is 


f : F reached before the supply valve opens, The 
dancing, followed by the serving of a delicious supper. “este fentare eaneses seal water line con- 


New Orleans Auxiliary Holds Meeting trol. Ask us to tell you why. 
The Women’s Auxiliary of the New Orleans, La., Asso- ‘ 
Ask for Bulletin D 6. 


ciation of Master Plumbers met recently at the home of 
+ 
Mrs. S. Antoine, 1034 St. Claude street. It was decided M£DONNELL & MILLER 


: : , WRIGLEY BUILDING, CHICAGO 
to bene the next meeting in the Tenants Room bid the Eastern Warehouse Stock, Bush Terminal, N.Y, (1) 
Whitney-Central Bank building early in June. It is also 


planned to hold several social affairs at the homes of 
members. 


New Business “Ventures Haa S 


Louisville, Ky.—The Star Plumbing Co. has recently — 
been incorporated with a capital of $25,000, by Samuel Flush Valves for use in combination with 


I. Levy, Mrs. Jessie Snyder and Philip H. Solinger. all styles of bowls for all classes of 
service to operate under low or high 


Kingsport, Tenn.—A new plumbing and heating firm pressure water supply. 
recently started in business under the name of the Jones Water Closets for every type or class of 
& Wexler Plumbing & Heating Co., Inc., headed and service. 
operated by S, K. Jones and George L. Wexler. Frost Proof Closets. Direct flush 
or after flushing. 


Write for catalog. 




















New Haven, Conn.—The H. Lerman Plumbing & Heat- 
ing Co. has been incorporated with a capital of $10,000. 
fm seme, Hyman Lerman, 88 Aiylum stra? 'Morss || Philip Haas Co., Dayton, O. 
Frumkin. The new concern is located at 533 Elm street. 

Danbury, Conn.—Charles V.. Moore, Incorporated, has 
been granted a state charter to engage in the heating 
equipment and sprinkler business with a capital of 


$50,000. The incorporators are: Charles V. Moore, Hulls 
Hill; Vincent Ray and John G. Kernick, both of Danbury. 

















RADIATOR HANGER 


No home has “EVERY modern con- 
venience” unless it has fegiee radia- 
tors, wall-hung with E-Z Hangers. 

ey reduce the perpetual, daily _ 
of cleaning. Nothing to interfere 
with mop or sweeper. 


Healy-Ruff Company 
770 Hampden Ave., St. Paul, Minn, 


You would 





not think of missing your daily 
paper, yet it does not begin 
to help you as your business 
= paper, so why not spend a 
SS '™ F minute to send in your sub- 
scription. You will soon realize 


Top row: A. A. Tomlinson, president of Tomlinson Co., Phila- 
delphia; Frank G. Newton of the Philadelphia branch of the the tremendous help you 


U. S. Sanitary Mfg. Co.; William G. Bergner, secretary of the have been doing without. 

National Trade Extension Bureau.—Bottom row: Christian 

Bachofer of Reading; H. S. DeHart of Reading.—Photos taken 

at annual convention of the Pennsylvania state association 
held recently in Harrisbarg 
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Enterprise Quickpres- 
sion Basin Cocks have 
long led the field in 
this type equipment. 
They are exceedingly 
efficient in operation 
and for appearance are 
unsurpassed. 


Whenever you see the name 


ENTERPRISE you may know it 
means highest quality carefully 
made brass goods. 


Your jobber will supply you 
with Enterprise brass goods 


ENTERPRISE BRASS WORKS 
MUSKEGON, MICHIGAN 
































Thereisa 


RAVENA 


Heavy Duty Flange 


made 


for every installation. Combin- 
ing the best of raw materials, 
accurate workmanship, prompt 
shipment of orders, and backed 
by twenty-four years of manu- 
facturing experience are assur- 
ances of your satisfaction with 
RAVENA PIPE FITTINGS. 


Your jobber has them 


RAVENA IRON CO. 
Ravena, N. Y. 


Write 
for 
our 
catalog 
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Norwalk, Conn.—The Polley Refrigerating Corporation 
has incorporated to engage in the refrigerating and oil 


heating business with an authorized capital of $50,000, 
The incorporators are: Samuel C. Polley, John L. Irving, 
James F. Powell and Harry Getner, all of Norwalk, and 
Charles E. Ganzer, of Bridgeport. The company has a 
place of business at 27 Monroe street, South Norwalk. 


Los Angeles, Calif—Charles F. Ettiene has engaged in 
business at 326 West Slauson avenue under the name of 


| the Certified Plumbing Service. 


Knoxville, Tenn.—The Save Plumbing Supply Co. has 
been incorporated with a capital of $10,000, by S. G. Her- 
mann, L. R. Hermann and H. M. Barnett. 

Port Angeles, Wash.—The Northwest Plumbing & Heat- 
ing Co. has engaged in business at 128 West First street. 

Los Angeles, Calif.—The United Plumbing & Heating 
Co. has been incorporated with a capital of $50,000, by 
Ben Goldstein, Ben Kossin and Joseph Linx. 

Taft, Ore.——-W. O. Ellis has engaged in the plumbing 
and heating business. 


Jackson, Mich.—The Litchfield-Cosgrove Corporation, 
235 West Biddle street, has been incorporated with a 
capital of $10,000 to engage in the plumbing and heating 
business. 

Los Angeles, Calif.—H. I. Stiller & Co., 214 Black 
building, have engaged in the plumbing, heating and ven- 
tilating business, under the management of Harry I. 
Stiller. 

Clear Lake, S. D.—W. H. Witt, formerly of Lamber- 
ton, Minn., has engaged in the plumbing and heating busi- 
ness here. 

Boise, Ida.—J. R. Wright and John D. Caldwell have 
engaged in business under the name of the Idaho-Oregon 
Oil Burner Co. 

Old Forge, N. Y.—The Hameline Co. of Utica, N. Y:, 
plumbing and heating contractors, have opened a branch 
office here under the personal supervision of Frank Hame- 
line, president of the company. 

Wayne, Mich.—Grant Wilcox has opened a new plumb- 


ing shop at the corner of Washington and Michigan ave- 
nues, 


Top—J. C. Kirkwood, C. M. Zeigle and E. H. Jordan, all of 
San Antonio.—Bottom: T. L. Benning, Dallas, Prot. F. E- 
Giesecke of the University of Texas, and E. E. Pfister, busi- 


ness manager of Houston Associated Master Plumbers. Photos 
taken at the annual convention of the Associated Master 
Plumbers of Texas, held recently at Fort Worth 
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LOOK! 


Here’s A Slick One! 


Cast Iron 


Cesspool with Extra Brass Top Riveted On sie Polished 


Hinged lids neatly fitted and top secured in such a way 
as to obviate unsightly screw holes in corners, 
leaving polished surface perfectly plain 


YOU'LL BE SURPRISED 


at the moderate prices 
We Stock 


(C. I. Bell—Brass Bell if specified, extra) 


6"x6"—For 2 in. Soil Pipe—Plain 9"x9”—For 3 in. Soil Pipe—Plain 
(Short) Outlet (Short) Outlet ; 
6”x6”—Tapped for 2 in.W. I. Pipe 9”x9”—Tapped for 3 in.W. I. Pipe 
12”x12”-—Plain Tapped or Threaded 
Tops Nickel Plated, if Specified 


May we quote you on these cesspools? 


2ICHMOND 


FOUNDRY £& MANUFACTURING CO 
Richmond, Va. 


‘‘A dependable source of supply’’ 
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A 


Practical 
Manual 


Gives not only the details 
of the methods of con- 


struction, design and 
installation of heating 
systems, but also com- 
pletely explains the prin- 
ciples upon which they 
are based—so clearly 
that any heating man 
can understand it. 


A Few of the Many 
Things It Explains 


The Practical Manual explains all the funda- 
mental laws governing boiler and radiator heat. 
It begins with the chimney, an important item 
in the successful operation of a plant, and ex- 
plains all the elements that affect the draft. It 
gives various methods of figuring radiation; ex- 
plains what causes heat loss and how to deter- 
mine the amount of radiation to counteract this 
loss. 


It explains and illustrates in detail the construc- 
tion of boilers, showing the evolution of heating 
boilers. It explains the different effects ob- 
tained by using coal as fuel and how to figure 
the results to be obtained from a given boiler 
with a given quality of coal. 


It explains the heating value of various kinds of 
fuel. It contains a valuable chapter on radia- 


tors. Vapor heating systems are described in 
detail. The fundamental principles on which 
all vapor systems are based, are given. Vapor 
pump heating systems and Vapor-Vacuum Sye- 
tems are analyzed and described. 


The book is illustrated throughout. In some 
cases, in order to illustrate the subject, an entire 
layout of a house has been made. It states so 
simply the reason for each step and explains it 
so clearly that any steam-fitter or plumber can 
properly measure up a house for heating. It is 
the only complete book on vapor and vacuum 
heating. 


Price $3.00 Postpaid 


Published by 


Domestic Engineering 


BOOK DEPARTMENT 


1900 Prairie Ave., Chicago, Ill. 














Building News 


Encouragement in the activities of the building industry 


| is reflected in the reports of large contemplated projects 


for the week. Unlike last week’s reports, a good geo- 
graphical distribution shows that the continued activity of 


building is not limited to any particular locality. Below 
are some of the larger building projects now under way 
or contemplated: 

Toledo, Ohio.—A $20,000,000 steel plant is contem- 


| plated here by a syndicate, care of the Van Sweringen 


Co., Marshal building, Cleveland, contingent on the merger 
of the Pere Marquette and Nickel Plate Railroads. 


San Francisco, Calif.—Preliminary plans have been pre- 
pared covering construction of a church and hotel build- 


| ing at McAllister and Leavenworth streets to cost $2,000,- 
| 000. The church, to be known as the Temple Methodist 


Church, will seat 1,300 people and will include a gymna- 
sium and social hall; the hotel will contain 524 rooms 


and 164 rooms equipped for housekeeping, and will be 
known as the William Taylor Hotel. The structure will 
be of Gothic design and thoroughly modern, consisting of 


| twenty-three stories. Lewis P. Hobart, Crocker building, 
| is the architect. 


Toledo, Ohio.—The Toledo Hospital, Frank Collins, 
chairman of the business men’s building committee, 937 


Grand avenue, plans to build several structures at a cost 
of about $2,000,000. 


Houston, Tex.—Plans are being completed for the new 


| office building of the San Jacinto Trust Co. Preliminary 


sketches call for a four-story building with foundations 
for a 22-story structure, the plans for the complete work 
to be ready in about thirty days. It will occupy a space 
59x127 ft., and will cost $1,250,000. Alfred C. Bossom, 
680 Fifth avenue, New York City, is the architect, and 
Joseph W. Northrup, Jr., West building, Houston, is as- 
sociate architect. 

Toledo, Ohio.— Bids are open for the plumbing and heat- 
ing work to be done on the $1,500,000 high school build- 
ing to be erected at Wilson Park and Streicher street. 


San Francisco, Calif—Plans have been completed for 


| O’Connor-Moffat & Co.’s store building at O’Farrell and 


Stockton streets. This will be an eight-story and base- 
ment Class A department store building and will include 


| a five-story addition to the present structure. The total 


cost will be $1,750,000. Lewis P. Hobart, Crocker build- 


| ing, is the architect. 


Cedar Rapids, Iowa.—Bids will soon be taken for the 
construction of the proposed new 3-story, 140x180-ft. 
theater, office and store building to be built at Third ave- 
nue and Third street by the Orpheum Building Corpora- 
tion, at a cost of $1,000,000. R. Levine & Co. and Wil- 
liam P. Whitney, 822 West Seventieth street, Chicago, are 
the architects and engineers. 


Birmingham, Ala.—The Birmingham Purchasing and 


| Ventilation Co., 831 West Twentieth street, has the heat- 


ing and plumbing contracts on the new $1,000,000 apart- 
ment building at the northeast corner of Highland and 
Niazuma avenues, for the Co-operative Ownership Apatt- 
ment Co. 

Salt Lake City, Utah.—B. F. Grant, superintendent of 
the L. D. S. Hospital, announces contemplated improve- 
ments and enlargements, including a west wing an‘ addi- 
tions to the nurses’ home, which will cost approximately 


$1,000,000. The wing will cost about $600,000 and will 
include 160 private rooms and several others containing 
special hospital equipment. 
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Dubuque, Iowa.—cContracts for plumbing and steam 
heating will soon be awarded on the new 6-story theater, 
hotel and office building to be built by Paul Axelrod & 
Co., 10 South La Salle street, Chicago, at a cost of 
$1,000,000, and to be leased to the Rosenthal Theater 
Corp., Majestic Theater building, Dubuque. R. Levine & 
Co. and William P. Whitney, 822 West Seventieth street, 
Chicago, Ill., are the architects and engineers. The gen- 
eral contract has been awarded to Anton Zwack, 1301 
Central avenue, Dubuque, 

Merced, Calif.— aA group of capitalists will build a hotel 
at Twentieth and M streets, to cost $1,000,000, completely 
equipped. It will be a seven-story, Class A structure, 
containing 75 rooms, with every modern convenience. 
R. J. Stempel, 80 Sotelo street, is manager of construction. 


Dallas, Tex.—Plans will be completed soon for a ten- 


story hotel building by W. A. Cooke, architect, 798 Wil- 
sou building. The cost will be approximately $750,000. 


Tacoma, Wash.—Architect John Graham of Seattle is 
completing plans for a new $750,000 building for the 
Bank of California, and announces that he will take 


plumbing and heating bids in the near future. 


Schools 


Portland, Me.—A parochial school is to be erected at 
Sherman and Mellen streets, from plans prepared by Archi- 


tect James O’Shaughnessy, Boston, Mass. John H. Simonds 
has been awarded the contract for the general work, and 
the heating and plumbing contracts have been awarded 
to Rice & Reuben. 

Watertown, N. Y.—Ryan Company, Inc., has been 
awarded the contract for the plumbing in the new High 
School at Mexico, N. Y., on the bid of $10,067. The heat- 


ing and ventilating contract will go to another Watertown 








Top row: R. Hallan of Summit; Charles Werner of Jersey City; 
W. A. Royer of Trenton; W. E. Storms of Lakewood.—Middle 
row: A. F. Pitilli of Grandwood; William Hendrie of Palisade 
Park; C. A. Leitch of Murray & Adler, Hackensack; I. Cun- 
Ringham of Edgewater; F. M. Bartow of Fort Lee.—Botton 
Tow: Louis Wiegele, president of the Clifton association; 
Charles Salzman and A. Nielson, both of West Hudson; R. 
McDonough of Harrison—Photos taken at the annual con- 
Yention of the New Jersey Master Plumbers Association held 
recently in Newark 
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ESTABROOK 


Grease Trap 


This grease trap will be found incom- 
parable for any inside work particularly 
where large amounts of greasy water con- 
stantly pass through the drains. These 


traps are exceedingly easy to clean and 
the extension top is another feature. 











Write for catalog 


R. ESTABROOK’S SONS 
204 First Street, South Boston, Mass. 











Orrm 


Automatic 
Gas Water Heaters and Storage Systems 


Always a step ahead! — in patented 
features, exclusive improvemen ts 
and in money-making opportunities 
for you. : ‘3 3 
THE HOFFMAN HEATER CO. 


LOUISVILLE, KY. 











UNCONDITIONALLY GUARANTEED 


»ARROW> 


TRADE MARK 


PNEUMATIC—STORAG E—SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Company 


Clare and Kloman Sts. Baltimore, Md. 




















BURKS 


suPER-TURBINE 


PUMPS 


“Only one moving part” 


“= A LIFE-TIME OF SERVICE’ = 
Dealers: Send for No. 83 Bulletin! 


DECATUR PUMP COMPANY 








632E. Cerro Gordo St., Decatur, III. 
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For Infant Bath 


The Model B-5 Leonard 
Thermostatic Water,Mix- 
ing Valve is manufac- 
tured especially for in- 
fant bath, volume flow 
being restricted to five 
gallons a minute. 


The temperature scale is 
marked from 80 degrees 


to 120 degrees with ad- 
justable stops set to de- 
liver a maximum tem- 
perature of 105 degrees. 
These stops can be set 


for a higher or lower 
temperature, if desired. 


Leonard-Rooke Co. 


Providence Rhode Island 
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Skillfully Made 


Lenox Hack Saw Blades are made with 
that same precision and care that at- 
tends the turning out of fine instruments 
of measure. 


You wouldn’t buy a rule, no matter 
how simple, that wasn’t right. 

Buy blades the sane way. 

Buy Lenox Blades for 

they’re made right and 

will serve well. 


“You can do 
a better job 


with Lenox 
Blades’’ 


AMERICAN 
SAW & MFG. CO. 
SPRINGFIELD, MASS. 
J. M. Lyons, 48 East 41st St., New York 
Distributor for 


Plumbing, Heating & Electrical Fields 


LENOX 


“Lhe Sooty in the Ruud Bar” 





ENGINEERING June 11, 1927 


firm, the MeCaugherty Company, its bid being $18,533, 
The general contractor is H. C. O’Connell, of Earlville, 
ie 

Revere, Mass.—The contract has been awarded to the 
M. & D. Construction Co. of Boston, Mass., for addition 
and alterations to the elementary school building in the 
McKinley district. 


Hopkinton, Mass.—Edward C. Viner, 40 Waldo street, 
Worcester, Mass., has been awarded the heating and 
plumbing contracts on the 8-room school being erected on 
Ash street. Alfred Kellogg, 89 Franklin street, Boston, is 


the heating engineer for the project. 


Durham, N. H.—Plans by E. T. H. Huddleston will be 
ready for bids the latter part of June for the new women’s 
dormitory to be built for the University of New Hampshire. 
The building will cost about $175,000. 

Bridgeport, Conn.—Ernest G. Southey, 983 Broad street, 
will prepare the plans for the proposed junior high school 
to be built on Fairfield avenue. The city has set aside 


an appropriation of $450,000 for the project. 


Kingston, R. I.—Bids were received until June 6 for 
the new brick and steel engineering building to be erected 
for the Rhode Island State College. From plans by Bigelow, 
Kent, Willard & Company, 31 St. James street, Boston, 
Mass., the structure is estimated to cost $200,000. 

Westford, Mass.—The city has commissioned Architect 
H. B. Prescott of Depot street to draw plans for a six- 
room school to be known as Cameron School. 

Bloomfield, Conn.—Architect William T. Marchant of 
Hartford has completed plans for the Center Grammar 
school to be erected on Main street. The building will be 
of wood, hollow tile and cast stone, with two stories and 


/ basement 60x65 ft. 


Scituate, R. L—Monahan & Miekle, 255 Main street, 
Pawtucket, have been commissioned to prepare plans for 
the proposed grade school to cost $75,000. Town Clerk 
D. H. Remington is in charge of arrangements. 

West Hartford, Conn.—From plans by Russell F. Barker, 


/ 15 Lewis street, bids are to be asked after June 15 for 
the proposed 2-story brick and steel school to be erected 


at a cost of $250,000. 

Addison, N. ¥.—The taxpayers of the village have voted 
$250,000 for the building of a new central school build- 
ing which will replace the three schools now in use. 

Sacket Harbor, N. Y¥.—L. W. Charlebois, general con- 
tractor of Watertown, N. Y., has been awarded the contract 
for the building of the new high school on his bid of 
$106,563. 

Hunting Park, Calif—A new junior high school and 
additions to the present high school building will be 
erected here. The board of trustees of the local union 
high school district is now selecting an architect. 


Oakland, Calif—The general contract has just been 
awarded at a reported figure of $501,000 on a reinforced 
concrete high school building to be erected at Park boule- 


vard and Hopkins street. Reed & Corlett, Oakland Bank 
of Savings building, are the architects. 


Rochester, N. Y.—A. Hopeman & Company began work 


' recently on the new group for Rochester University. The 


first unit will be a college chemistry laboratory. 


Houston, Tex.—-The Walker Steam Heating Company 
was low bidder on the plumbing and heating work on the 
Bowie school building, and Warren-Shivers Company, 395 


| Hagerman street, was low bidder on the plumbing and 
| heating contracts in connection with the alteration of the 


' Sherman school. 


Delafield, Wis.—J. L. Batiste & Son Co., of Milwaukee, 
has been awarded the heating contract on the dormitories 
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SUTIN 


The fastest 
single head 
machine 
made 





Top picture: The Chattanooga delegation.—Bottom picture: | 
The Nashville group. From photos taken at the recent annual | 


convention of the Associated Master Plumbers of Tennessee, 
held in Nashville 


which are under construction at St. John’s Military 


academy. 
Seattle, Wash.—The school board has decided to con- 


struct a $130,000 addition to the Grover Cleveland High | 


school in the Georgetown district. Two gymnasiums, 
boys’ and girls’ shower and dressing rooms and added 
space in the auditorium will be provided by the extension. 
The general contract figures were called for May 25, and 
the plumbing and heating bids will be taken shortly. 


Bellingham, Wash.—The School Board is calling for | 
bids in the near future on an addition to the Rhoder | 


Production in a 

pipe shop means cutting, 

threading, and making up pipe, 

and Merrell’s Apex No. 1 for 14” to 2’ 

pipe is the greatest production unit ever in- 

stalled in a shop. A user of one of these 
Apex machines has said: 


“Qur Merrell Apex No. 1 turns 
out four times the work of a 


school and for remodeling the old building to permit | 


the completed structure to be -used Junior High 


school. 


as a 


Lnstitutions 


Northampton, Mass.— Architect Gordon Robb of 14 


Beacon street, Boston, Mass., 
the new nurses’ home which the Commonwealth of Mas- 
sachusetts is to erect for the State Hospital for Mental 
Diseases, at an estimated cost of about $126,000. He 


also has completed plans for a new ward building at the | 
same institution, which is to cost in the neighborhood 


of $200,000, and has in preparation plans for an at- 


has completed plans for | 


portable machine.’’ 


There are three outstanding reasons for such a pro- 
duction record—the quick acting chuck, automatic 
die release and friction clutch control. 


You can run the Apex No. 1 all day without stop- 
ping the spindle. The chuck grips and releases the 
pipe without stopping. Dies can be withdrawn, 
burrs removed, pipe cut dnd moved forward—all 
with the spindle turning at full cutting speed. 

And quantity is not the only advantage, for Merrell 
machines are built to provide accurate threads, 
quick changes, and to withstand abuse for years. 


tendants’ home which the Commonwealth of Massachu- | 


setts is to build at the State Hospital for Mental Diseases 
at Danvers, Mass. 

Boston, Mass.—Contracts are soon to be let for the 
construction of a maternity building on Parker Hill ave- 
hue for the Massachusetts Women’s Hospital. 
a drawn by Andrews, Jones, Biscce & Whitmore, provide 


for a structure of brick and cast stone, of first-class con- | 


struction, two stories and basement and 160 by 40 ft. 


Boston, Mass.—Architects Richie, Parsons & Taylor 


have drawn plans for an addition and alterations to the 
boiler building to be erected for the Boston City Hospital | 


on Albany street. 


Springfield, Mass.—Plans are being drawn by Architects | 


Adden & Parker of Boston for an addition to the library, 
‘0 be erected on Main street, for the Springfield Library 
Association. 


Bourne, Mass.—Bids are closing for the addition to the } 
Sanitarium to be erected under plans prepared by Archi- 


leet James Purdon of Boston. 


The plans, | 


If you are interested in real production economy, 
write for Bulletins No. 14 and 21 describing this 
remarkable machine. 


Merrell Pipe Machines are made in 
seventeen styles and sizes, to meet all 


requirements. What are your needs? 


ERK 


PIPE THREADING gett MACHINES 
shee 


THE MERRELL MFG. CO. 


836 Curtis St. 33 TOLEDO, OHIO 
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A Money Making Pump 


The Rathbun Sump Pump will make 
money for you and bring you satisfied 
customers. It will pump 2500 gallons of 
water per hour and is constant in its 


action. Recommend Rathbun and profit. 


Write for literature and further details. 


he Rathbun Co, 


1036 Beaubien Street DETROIT, MICH. 
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Bullard Roof Fiange 


It can be adjusted for any roof. 
It is of galvan- 
ized iron and 























copper con- 
struction, strong 
and sturdy in 


appearance and 
service. 








THE BULLARD SPECIALTY CO. 
TIFFIN, OHIO 

















The contractor receives a written guarantee 
on the heating capacity of every Capitol boiler 


WITH 


Capitol Boilers 





AND RADIATORS 


UNITED STATES RADIATOR (GRPORATION - DETROIT, MICHIGAN 





6 FACTORIES AND 28 ASSEMBLING PLANTS SERVE THE COUNTRY 


For 37 years, builders of dependable heating equipment 




















Whenever you are in a home on a job, suggest Sher- 
White Porcelain Enameled Drain Board Covers to the 
housewife. They are instantly desired and this means 
extra profits for you. See your jobber. 


SHOE-LETCHER COMPANY 
10th & Henderson Sts. Jersey City, N. J. 
Patented November 25.1919 April 28, 1925 











Bridgeport, Conn.—Bids will be called in June for an 
addition to the Bridgeport Hospital. Edward B. Cald- 
well, Jr., 886 Main street, is preparing the plans, which 
will call for extensive alterations. 


Sacramento, Cal.—Governor Young has signed the bill 
which provided’an appropriation of $300,000 for the 


| proposed animal husbandry building to be erected at the 


Davis College of Agriculture. Plans will be prepared 
by the State department of public works, Division of 
Architecture, Forum building. 

Green Bay, Wis.—George F. Reeke was the low bidder 
on heating, and William Hood was low bidder on plumb- 
ing on the $100,000 addition to St. Vincent’s hospital. 

Sanford, Me.—Derby & Robinson, 3 Joy street, Boston, 


| Mass., have completed plans for the proposed nurses’ 


home to be erected at the Harriet D. Goodall Hospital. 
The building will be 30x82 ft. with a wing 30x53 ft., of 


| brick construction. 


Marinette, Wis.—Levine Bros., of Marquette, Mich., 
| have been awarded the heating and ventilating contract, 
and Sam Robinson of Marinette has been awarded the 
plumbing contract on the addition to the Home for the 
Aged. 


Tranquille, B. C., Can.—A hundred bed extension to 
the British Columbia provincial sanitarium to cost ap- 


| proximately $200,000 will be the subject of tenders to be 


| called shortly. 


Churches 


South Braintree, Mass.—T. A. Paradis, 464 Quarry 
street, Quincy, has the heating and plumbing contracts 


| on the addition and alterations to the church on Wash- 


ington street for St. Francis of Assisi parish. 


New Britain, Conn.—Henry F. Ludorf, 122 Main street, 


has been selected to prepare the plans for a new church 
edifice for the St. John the Evangelist parish. The struc- 
ture is to be built on Newington road at an estimated 
cost of $250,000. 

Pasadena, Calif.—The Westminster Presbyterian church 
will erect a $300,000 edifice on the corner of Lake ave- 
nue and Woodbury road. Marston, Van Pelt & Maybury, 
25 South Euclid avenue, are the architects. 

Baltimore, Md.—The heating contract has been let to 
the Enterprise Steam & Hot Water Heating Co., 619 West 
Franklin street, and the plumbing contract has been 
awarded to Davis & Boublitz, 902 West Thirtieth street, 
on the $250,000 addition to St. Marks Methodist church, 
Garrison boulevard and Liberty Heights. 

Marion, Wis.—M. B. Quall of Clintonville, Wis., has 
been awarded the plumbing and heating contract on the 
church under construction for St. John’s Lutheran con- 
gregation. 

Oxford, N. C.—The $10,003 plumbing contract on the 
new Baptist church has been let to Dunford & Kern. 


New Orleans, La.—Plans are being completed by Sam 
Stone, Jr., & Co., architects, Masonic Temple building, 











for a church for the Canal Street Presbyterian congrega- 
tion. The building is to cost approximately $90,000. 
Victoria, B. C., Can.—Parfitt Bros., Ltd., have just re 
ceived the contract for the Christ Church Cathedral Nave. 
The total cost of the work will be $300,000. They also 
have contracts on the $48,000 garage for Thos. Plimley 
Ltd., the National Motor Co. garage totaling $50,000, and 





the Federal Government torpedo building at the Esqui- 


| malt navy drydock for $60,000. 
Portland, Ore.—A community church building will be 
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erected by the Centenary-Wilbur Methodist church at 
East Ninth and Pine streets, according to the pastor, Dr. 
j. C. Harrison. The structure will probably be three 
stories high and will be for young people’s gatherings 
and recreation activities. There will be club rooms, a 
gymnasium and showers and lockers for both children and 
adults. It will adjoin the church building proper. 

Algiers, La.—Plans and specifications will be ready the 
last week of August for the Holy Name of Mary church, 
to cost about $150,000, and will be available at the office 
of Alex. W. Norman, Cotton Exchange building, New 
Orleans. 

Bayonne, N. J.—Architects Maginnin & Walsh of Bos- 
ton, Mass., drew the plans for the new church to be built 
in the St. Vincent de Paul Roman Catholic parish, the 
general contract for which has been awarded to the 
Charles J. Smith Construction Co. of Trenton, N. J. 

Rochester, N. Y.—A building permit has been granted 
the Church of the Blessed Sacrament, in Oxford street, 
for new school to cost $250,000. J. Foster Warner is the 
architect. 


Stores and Office Buildings 


Oswego, N. ¥.—Hennessey Bros. have the contract for 
remodeling the plumbing and heating in the Clancy Block, 
which is being converted into three stores. 

San Antonio, Tex.—The Seidel Plumbing & Heating 
Co. has the $19,600 plumbing and heating contracts on 
the Real Estate Board Building Company’s building at 
St. Marys and Martin streets. 

Caldwell, Idaho.—The First National Bank is going to 
build a modern banking home in the very near future. 

Seattle, Wash.—Architect O. F. Nelson, Lumber Ex- 
change building, has plans about ready for a combined 
store, office building, apartment and theatre at Highty- 


fifth and Greenwood streets. The cost of the work will 
be about $175,000. J. W. Brattain is the owner. 


Vancouver, B. C., Can.— Among recent building permits 
issued are a $150,000 office building and a $125,000 
block of stores. 


Birmingham, Ala,—Plans are being revised for the 
proposed Ramsey building calling for ten stores instead 
of six for less ground space. The plans are to be submit- 
ted to Erskine Ramsey sometime in June after which 
the delayed call for bids will be issued. 


Utica, N. ¥.—Plans and specifications are being made 
by Bagg & Newkirk for a large addition to The Savings 
Bank of Utica. Smalley & Meyers of New York City 
are the consulting architects. 

Whitefish Bay, Wis.—William Bartelt, of Milwaukee, 
has been awarded the plumbing contract on three store 
buildings which are under construction here. 

Milwaukee, Wis.—The R. Jeske Co. has been awarded 
the contract for remodeling the heating system in the 
Public Service building. 

Cudahy, Wis.—Megow & Maddock, of South Milwaukee, 
Wis., have been awarded the plumbing contract and 
Wenninger Bros., of Milwaukee, have been awarded the 
heating contract on a new store building. 

Milwaukee, Wis.— George L., Maloney has been awarded 
the heating contract on a store and office building under 
Construction at 180 Second street. 

Thorpe, Wis.—A. G. Rasmussen has been awarded the 
Plumbing and heating contract on the new bank building 
Which is to be ereeted by the Peoples’ State bank. 
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ETROIT TORCH 
No. 2, shown above, 
is preferred by the 
craftsmen in all 
trades. The exclusive 
patented features of this 


all brass torch guarantee 
satisfaction and perfect ser- 
vice under the most trying 
conditions. 


Detroit Torch & Manufacturing Company, Detroit, Michigan 


New York Office, B.S, Alder Co. - 45 Warren St. 
William P. Horn Co, - - Rialto Bldg, San Francisco 


C.F. Gallager += «~ ~~ #2$ Main St,. Hartford, Conn, 
O.C. Andersen - - 687 Washington Blvd., Chicago 
Grant-Chater Co. « 415 Metropolitan Bldg., Toronto 


Hinge No. 100 — Close-Ruf 


GRAND HAVEN BRASS FOUNDRY 
Grand Haven, Michigan 


Hinges for all types of toilet seats 
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Left to right: Mrs. E. D. Hornbrook of Kansas City, Mo., 
president of the Women’s Auxiliary to the National Associa- 
tion of Master Plumbers; Mrs. E. D. Fishback of Bartlesville, 
of the state auxiliary; Mrs. George E. 
Photos taken at the recent Oklahoma 
state convention 


retiring president 
Morris of Ponea City. 


Manitowoc, Wis.—A. Dummer has been awarded the 
plumbing contract on the store building under construc- 
tion for Emil Schaus, 812 Jay street. 

Hartford, Conn.—The Central Co. has commissioned 
Whiton & McMahon, Main street, to draw preliminary 
plans for a 6-story brick and steel store and office build- 
ing to be built at Asylum and Main streets at an estimated 
cost of $250,000. 

Oakland, Calif.—Carl Doell, 467 
has secured the plumbing and heating contracts on the 
new 12-story reinforced concrete and brick office building 
on Franklin street, south of Seventeenth street. 


Bakersfield, Calif. 


Twenty-first street, 


Plans are being prepared for an 


Duriron acid-proof drain pip Bi 
solves the problem of carrying cor-  ~ 
rosives safely and permanently. 


Duriron is produced 


2% DURIRON COMPANY 
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8-story reinforced concrete ‘“‘own-your-own-office”’ building 
at Chester avenue and BEighteenth street. Austin &@ 
Ashley, Chamber of Commerce building, Los Angeles, are 
the architects. 

Washington, D. C.—M. K. Pace, 1210 Ninth street, 
N. W., has the heating contract on the new business build- 
ing at 810 Ninth street, for August H. Plugge. 

Oklahoma City, Okla.—The plumbing contract has been 
awarded to Cook-Donnell Co., 416 North Walker street, 
on the $160,000 store and office building at Walker 
street and Classen boulevard. 

Roanoke, Va.—The Simpson-Basham Plumbing & Heat- 
ing Co. has the contract for plumbing and heating on the 
$500,000 store and office building, being erected by the 
Sun Investment Corporation. 

Seattle, Wash.—Steel & Phelps have been awarded the 
contract for installing the plumbing, heating and wiring 
work on the $100,000 store building for the Rogers 
Candy Co., in the University district. 


Industrial 


Eau Claire, Wis.—The Sanitary Construction Co. has 
been awarded the plumbing and heating contracts on the 
ice cream factory and milk plant under construction for 
the Tri-State Ice Cream Corporation. 

Falun, Wis.—Emil Falstrom has been awarded the 
plumbing and heating contracts on the creamery under 
construction for the Falun Co-operative Creamery Society. 

Milwaukee, Wis.—The Wenzel & Henoch Co. has been 
awarded the heating and plumbing contracts on the new 
warehouse which is to be constructed by the National 


Tea Co. at 276 Jackson street. 
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West Allis, Wis.—William Faust & Co., of Milwaukee, 
has been awarded the plumbing contract and Eichhorn & 
Radtke, of Milwaukee, have been awarded the heating 
contract on the additional factory buildings under con- 
struction for the LeRoi Co. 

New Orleans, La.—The plumbing contract on the ice 
plant building for the Tulane Ice Manufacturing Co., has 
peen awarded to A. G. Rose, 526 Loyola street. 

Augusta, Ky.—The Marks Shoe Co., Cincinnati, Ohio, 
plans to erect a brick and concrete shoe factory. B. C. 
DeCamp, Gerke building, Cincinnati, is the architect. 

Lima, Ohio.—The Artcraft Sign Co. will erect a factory 
addition. 


Apartments and Hotels 


Burns, Ore.—A modern apartment house will be built 
by I. Weinstein. 

Cincinnati, Ohio.—An apartment building is to be built 
on Copeland street by E. & Charles Klinge, builders. 

Virginia Beach, Va.—B. L. Williams of Norfolk, has 
the plumbing and heating contracts on the new hotel. 

Portland, Ore.—Bennes & Herzog have completed plans 
for a three-story hotel building to be built at 228-250 
Jefferson street for Rose Arliss. 

Biloxi, Miss.—The plumbing and heating contracts 
amounting to $46,000 for the Hotel Biloxi were awarded 
to the Biloxi Plumbing & Heating Co. 

New Orleans, La.—Harang & LeBlanc, 1347 Moss 
street, want contract bids on plumbing, sheet metal work, 
etc, on four apartment buildings located on Louisiana 
Parkway. 

San Francisco, Calif. — William Forster, 355 Fourth 


street, has secured plumbing contract on the six-story con- 
crete and steel apartment building at Broadway and La- 


guna street. 

Vancouver, B. C., Can.—Architect J. S. D. Taylor is 
just completing plans and specifications for a $125,000 
apartment building for C. A. Capp. Plumbing and heating 
contracts will be awarded separately some time in the 
hear future. 

Sheboygan, Wis.—Olson & Murphy have been awarded 
the plumbing contract and C. A. Honold Co. has been 
awarded the heating contract on a store and apartment 
building under construction at 1024 Michigan street. 

New Orleans, La.—Paul Charbonnet, 830 Union street, 
is receiving bids for a two-story frame and stucco three- 
apartment building to be built at Palm and Plum street 
for Leonard King. No closing date has been set for the 
bids. 


Worcester, Mass.—Edward T. Chapin, 304 Main street, 
is preparing plans for an apartment house to contain 40 
apartments. It will be erected on Pleasant street for 
Harry Coonan, and will be equipped with every modern 
convenience. 

San Francisco, Calif.—Plumbing and heating contracts 
in connection with work on the Granada Hotel, 1000 Sutter 
street, have been awarded, respectively, to Frank J. 
Klimm, 456 Ellis street, and the Atlas Heating & Ven- 
tating Co., 557 Fourth street. 

Oakland, Calif.— Plans for a $240,000 8-story, Class B, 
reinforced concrete store and apartment building at 
Pourteenth and Grove streets are being prepared by Ar- 
thitect Arthur Young, 339 Fifteenth street. The building 
Will contain 71 two-room apartments and 7 stores. 

San Francisco, Calif— Preliminary plans have been 
‘ompleted covering the construction of a $500,000 seven- 
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See Our Exhibit | 


NIEDECKEN 
SHOWERS 


AND 
SHOWER STALLS 


Booth No. 2, Section 6 
N.A.M.P. Convention, Minneapolis 


HOFFMANN & BILLINGS, MFG. Co. 


INSURANCE 


AGAINST FLOODED BASEMENTS 


ee Ph deh dep testes fecb de de ede feet apep ade spo) 


Where the Signet Drain is installed there can 
be no back water. 

A perfectly reliable trap that automatically 
keeps out sewage, gas and germs. 



































Always works. 
Nothing to get out 
of order. Brass 
working parts sub- 
merged. 


The Signet is clean, 
sanitary, simple, dur- 
able and efficient. 
Pat. Dec. 3, 1914 
Crampton-Farley 
Write for Brass Co. 
Details Kansas City, Mo. 
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SUBMERGED 
WATER HEATER 


Heats Water With Water 


Makes separate water heater unnecessary. 
Saves 50°, to 70’. of fuel bills. 


Installed in either oil or coal fired boilers. 
Operates in summer and winter with equal satisfaction. 
Supplies hot water to over half a million people. 


Sold only through the trade. 


BELL & GOSSETT COMPANY 
3000 WALLACE ST. 3 CHICAGO, ILLINOIS 
Cleveland, Ohio, 2281 Scranton Road 


E. McCloskey, L. H. West, 
318 Planters Bldg., St. Louis, Mo. 182 2nd St., Milwaukee, Wis. 


Eastern Distributors: 


McDermott Water Heaters, Inc., 101 Park Ave., New York City 





Don’t Be Content 


With ordinary Roof Flashings 


Specify and Use 
the Reliable 


“SIMPLEX” 


Made in 
All Lead— Copper— Galvanized 
Iron 


Every Flashing Adjustable 
Every Flashing Perfect 


Manufactured only by 


SIMPLEX MFG. COMPANY, 213W. AustinAve., Chicago 
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story and double basement combination stage depot and 
hotel at the northeast corner of Mission and Fifth streets. 
O’Brien Brothers, 315 Montgomery street, are the ar- 


chitects. 

High View, N. Y.—Barnett Coopersmith and Samuel 
Dan will build a new $20,000 hotel, also twenty-five 
bungalows to replace the Shawanga Lodge burned last 
The new hotel will be steam heated and will 
Girard Betts, Kingston, N. Y., 


November. 
accommodate 600 guests. 


is the architect. 


Danbury, Conn.—The Danbury Hotel Co. has awarded 
the general contract to the Torrington Building Company, 
187 Church street, Torrington, Conn., for a 7-story brick 
and steel annex to the Hotel Green on Main street. Plumb- 
ing and heating contracts are yet to be awarded. The 
project will cost about $300,000. 

Salem, Ore.—Charles Ertz, architect, Portland, Ore., 
has announced plans for a five-story apartment house at 
Capitol avenue and Chemeketa street, to cost about $150,- 
000. It will be 80x132 ft. with a 40x44 ft. court, and will 


include 49 two, three and four-room apartments. Tiled 
baths, refrigeration, oil burner with steam heating system 


will be features provided for the structure. 


Walla Walla, Wash.—The city has raised its pledge of 
$150,000, which the Real Estate Improvement Co. of Se- 
attle required before going forward with the $500,000 
hotel, an 11-story structure, which is to be built by that 
investment company. 

Rapid City, S. D.—Charles E. Porte, 1038 Balmoral 
street, Chicago, Ill., contemplates building a 7-story hotel 
at a cost of $500,000. An architect has not been selected. 

Ketchikan, Alaska.—The Southeastern Alaska Invest- 
ment Co. announces that it has signed a contract with the 
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Warrack Construction Co., of Seattle, Wash., for the con- 
struction of a $125,000 apartment building in this city, 
Construction will start at once. Stuart & Wheatley, of 
Seattle, are the architects and have planned tile baths 
and a modern heating plant for the 31 apartments that 
will be in this four-story building. 


S: wimming - “Pool AC ews 


Fort Gaines, Ga.—Grimsley & Lokey will build a new 
swimming pool near Chattahooche River. 

Belington, W. Va.—A. C. Bolton is developing a 30- 
acre park, which will include a swimming pool. 

Nashville, Tenn.—The Kiwanis Club is constructing a 
memorial wading pool at Morgan Park, 40 by 90 ft. 

Columbus, Mont.—The city council is planning the 
construction of a 40x80 ft. municipal swimming pool. 

Carthage, Mo.—tThis city plans the construction of a 
new swimming pool, bath house, and wading pool at the 
city park. 

Des Moines, Ia.—The Hyperion Club has let the con- 
tract for the construction of a swimming pool on the 
Merle Hay road. 

Minneapolis, Minn.—Wading pools are to be included 
in improvements to cost $100,000 to Lynnhurst outdoor 
playgrounds. 


Lindsay, Calif.—The Lindsay Chapter of American Red 
Cross is backing the proposal to establish a municipal 


swimming pool, 


Los Angeles, Calif—J. Langford Stack, 411 S. Ardmore 
avenue, is about to build a swimming pool at 561 Ocean 
Front, Palisades Beach. 
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BRONZE «4 IRON-BODY VALVES 


SCOIT VALVES 


A COMPLETE LINE OF 


BUILT FOR LONG LIFE 


For service which calls for composi- 
tion disc valves, nothing better can 


be purchased than Scott J. D. tvpe. 
Heavy and well proportioned, with the 
metal properly distributed to meet the 
strains of installation and service— 
of high grade bronze—genuine Jenkins 
discs—malleable iron non - heating 
hand wheel—extra strength stems— 


workmanship critically inspected—all 
quality factors which commend these 
valves to discriminating purchasers. 











SCOIT VALVE MFG. CO. 


vpeTrRoiIT MIC H. 


*MAXIMUM SERVICE PER DOLLAR’ 


VALUE 
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Woonsocket, R. I—The Park Department has had latina titanate 
plans prepared for the construction of a concrete swim- 
ming pool at Globe Park. 

Waurika, Okla.—The Waurika Amusement Co. has let 
the contract for the construction of 60x129 ft. swimming 
pool and a 20x60 ft. bath house. 

Cisco, Tex.—C. H. Vaneman has been awarded the 
contract for the construction of a swimming pool at Lake 
Cisco for the Lake Cisco Amusement Company. 

Kissimmee, Fla.—Development of a municipal park is 
under way, and a swimming pool and bath houses will be 
constructed in connection with the development. 

Beaumont, Tex.—The city has received a low bid from 
Herman Weber, Compress building, at $14,685, for the 
construction of a swimming pool in Bailey Park. 


























BOOSEY Shower Traps 


The bodies of the Boosey Seepage 
Shower Traps are cast iron with 
adjustable round or square N. P. 


brass strainers. 


They are neat and sturdy in ap- 
pearance and are built for years of 
Av1 service. 


NORMAN BOOSEY MFG. CO. 


(Successors to Greenwood Mfg. Co.) 
5140 Hamilton Ave. $e Detroit, Mich, 
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The exhibit of the Durham, N. C., Plumbing and Heating 
Contractors Association at the recent Merchants Show in 
that city 
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Little Rock, Ark.—A swimming pool will be constructed 2 


in connection with the new $300,000 building for the TRADE MARK 
Young Men’s Christian Association, at Sixth street and 
Broadway. 

Joplin, Mo.—Gordon & Colyer, 606 Florida street, have 
been awarded the contract for the construction of a 
swimming pool, 400 by 125 ft., and a bath house at 


Leonard Park. 


Goldsboro, N. C.—A drive is now being carried on by 
the Odd Fellows encampments in the state for the purpose 
of building a swimming pool for the Odd Fellows’ Or- 
phanage in this city. 

Minneapolis, Minn.—The Young Women’s Christian 
Association, of which Mrs. I. W. Carey, 87 South Seventh 


street, is president, is planning a $600,000 clubhouse, 


i atin eed. The THERMOTROL 


Miami Beach, Fla.—The Miami Beach Bay Shore Com- 
Dany, Irving A. Collins, vice president, will construct an The past heating season has proven the 
$8,000 private swimming pool, 84 by 24 ft. with shower efficiency of the Thermotrol and demon- 
baths, at 5011 Pine Tree Drive. ° ot 

strated its qualities as a room tempera- 

Austin, Tex.i—The Westenfield Swimming Club is con- ture re ulator 
sidering plans for a swimming pool and recreation center 8 : 
hear Westfield and Enfield streets. E. P. Cravens, Little- 
field building, is president of the club. 





We now announce the new model Therm- 


St. Paul, Minn.—The Commission of Administration & otrol, Rage cagposin in appearance, more 
Finance, 10 Capitol building, has had plans prepared for smooth in operation, yet maintaining 
4 gymnasium and field house at the University of Minne- the same principle as the original 
ota, to cost about $650,000, and to include a swimming Thermotrol. Write for Bulletin No. 38. 
Dool. 

Dutton, Mont.—The Montaqua Mineral Water Co., in- STERLING ENGINEERING CO. 


torporated with a capital of $250,000, is arranging for 1636-44 Holton St. . Milwaukee, Wisc. 
the construction of a plunge and bath houses. The 
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RAYMOND’S 
Lead Roof Flanges 


are not CAST—but made 
from DRAWN LEAD 


No Calking Necessary 


When ordering state SIZE 
and PITCH desired 


PRICES NO HIGHER than asked for IMITATIONS 
Use No Other 


RAYMOND LEAD WORKS 
| 735 So. Washtenaw Ave. CHICAGO, ILL. 














The Baltimore Quality Line 


PLUMBERS’ Cast Brass Goons 


BALTIMORE VALVE CORPORATION 


BALTIMORE, MD. 








Vanderman’s 


Steel Tool 
Chests 


Combination 
Bench Pipe Vise 


Send for Catalogue 


Manufactured and for Sale by 


The Vanderman Mfg. Co. 
Willimantic, Conn. 





Why Sublet Your 
Septic Tank Contracts? 


You can easily install a Wolverine 
Septic Tank with no outside help. 
Do your own excavating. No 
cement work necessary. 

The Wolverine is made from 14 
gauge copper-alloy steel and is 
coated inside and out with heavy 
corrosion resisting enamel. 


Write for catalog 
and prices today. 


DAIL STEEL PRODUCTS CO. 
2000 Main St. Lansing, Mich. 
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company has a 4,190 ft. deep well with flowing hot 
mineral water. 

Moorhead, Minn.—The Moorhead Civic 
plans establishment of more parks and playgrounds, while 
land appropriate for such use surrounding the city ig 
obtainable at reasonable prices. Swimming pools are 
being planned for such parks. 

Kingfisher, Okla.—A swimming pool to be built in time © 
for the summer is virtually assured. A large portion of 7 
the funds already have been subscribed. The pool planned d 
will be 60x120 ft., with a bathhouse. A filtration system 
for purification of the water is to be provided. ; 

Sarcoxie, Mo.— Plans are being made by Earl Cromer 
and Frank Cromer for the construction of a swimming 
pool in this city. The proposed pool will be constructed 
near the water plant of Sarcoxie. It is to be 40x70 ft. 


and from 2 to 8 ft. deep. 


Association 


C omfort Stations 


Milford, Conn.—The Myrtle Beach Improvement Asso- 
ciation is considering plans for the construction of a 
comfort station at Myrtle Beach, 

Philadelphia, Pa.— The Commissioners of Fairmont 
Park, of which Thomas Martin, Room 27, City Hall, is 
secretary, are taking bids on the construction of a build- 
ing for a comfort station and locker rooms, to cost about 


$30,000. 


Washington, D. C.—A contract for the installation of 
two public comfort stations in the Lincoln Memorial has 
been awarded to the English Construction Co., New York 
City. The stations will be completed within three months, 
according to Lieut. Col. U. S. Grant, III, director of the 
office of Public Buildings and Public Parks. 


Youngstown, Ohio.—The Board of County Commis- 


' sioners of Mahoning County is planning the construction 


of a public comfort station in the public square at a cost 
of about $30,000. 

Atlantic City, N. J.—Joseph A. McNaama, clerk, will 
soon take bids on the construction of a comfort station at 


Inlet and the Board Walk for the city. 


Vancouver, B. C., Can.—The contract for the erection 
of a public comfort station has been let by the city to 
S. J. Newell. 

North Milwaukee, Wis.—George F. Waesch of Milwau- 
kee was low bidder on the plumbing for the pavilion com- 
fort station which is to be built here this summer. 


Janesville, Wis.—The city is to erect a comfort station 
in Riverside park and the contract for the general con- 
struction has been awarded. 

Wauwatosa, Wis.—A comfort station and shelter shed 
is to be built at the Wauwatosa athletic field by the park 
board, and estimates are being taken at the present time. 


Venice, Calif—The Los Angeles Playground & Recre- 


ation department, 253 South Broadway, Los Angeles, is 
about to begin the construction of a comfort station at 
900 Ocean Front Walk. 

New York, N. Y¥.—Plans have been drawn for a com- 
fort station to cost about $45,000, to be located on east 
side of Broadway, opposite Spuyten Duyvil Parkway. H. : 
Bruckner, Tremont avenue and Third street, is in charge 
of the work, 

Billings, Mont.—W. L. Lawson, chairman of Park 
Board, is taking bids on the construction of a comfort 
station and shelter house to be located on corner of 

| Broadwater avenue and Fifth street, W. 
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EVERY SQUARE INCH 
of the HEAT CHAMBER 1#S 

| entirely ““— my customers 
wWaterm _ J\\ therursc Eve” 


e , Dover, Ohio 
Gentlemen: 

I have been in tic plumbing business in the city 

of Dover for years and have used quite a number of 

* different heaters. Our water here is about eighteen 





grain hardness. I have experimented with a great 
number of heaters but since we have found the 
Bull’s©Eye heater on the market, that is the only 
one we use. I find my customers well satisfied with 
the Bull’s©Eye heater. Yours truly, 
DOVER PLUMBING COMPANY 
Geo. Kreamer, Mgr. 


HAT’S why the Bull’s©Eye Water Heater 
saves gas! 
Here’s one of ’em sawn in two right down the 
middle—so you can see for yourself. 
Naturally, the other half is exactly like the half 
you see. Note the central heat chamber—its 
continuous progressive baffling traps the burner 
heat completely. 


The water jacket entirely surrounds the heat 
chamber. The heat has no place to go but into 
the water, where it belongs. Note the large open 
water passages—the Bull’s©Eye has no coils to 
lime up or clog, as you can see for yourself. 


Now you know why the Bull’s©Eye has a rated 
efficiency of 78°;—why this efficiency means a 
saving of from One-Third to One-Half the cost 
of heating water—-why when sold it stays sold. 
Thousands of plumbing dealers today are depend- 
ing upon the Bull’s©Eye for volume water heater 


sales—with every one sold at a real net profit. ' 


Order a dozen through your jobber. Send for 
sales literature that helps you sell, and share in 
this profitable business today. 


THE DUNHAM COMPANY 
Established 1846 
BEREA, OHIO 


(Suburb of Cleveland) 


Sawn through down the center, a 
stock Bull’s©Eye showing the two 
main parts—the heat chamber and 
water jacket. 


WATER ..HEATER 
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GOLF 
There was a man in our town 
Who was a pesky chap; 
He always greeted with a frown 


His 30 handicap. 


JINGLES 


Sing a song of sixpence, 
Pocket full of rye, 
Eighteen holes of golf a day 

Keeps the master spry. 


Out of the night that covers me, 
Black as the pit from pole to pole, 
Could I but drive straight from the tee 


I’d make it par on every hole. 


Curly locks, curly locks, wilt thou be mine? 
Thou shalt not wash dishes, nor yet feed the swine; 
But sit in the evening and hark to my tale 


Of golf as I’ve played it, o’er hill and dale. 


Little Miss Muffet, sat on a tuffet, 
Wishing so greatly to dance, 

But he who should guide her, sat down beside her 
And told how to get the right stance. 


Old King Cole was a merry old soul, 
And a merry old soul was he! 

But waxed full of wrath when he dubbed 
His shot from the very first tee. 


Little Jack Horner, 

Sat in a corner, 

Eating his Christmas pie— 
But about the time he pulled out the plum and wanted to 
tell the company what a smart boy he was, his father took 
the floor for the thousandth time to tell how clever he was in 
making the long hole at Glen Oaks in one. 


“SY” SEZ 
Anticipating the decline in jazz, the night clubs are doing 
away with their dancing floors, making room for an extra 
table and chair in the space thus gained. 


“Next!” called the barber, and a flapper, be-rouged and 
with stockings rolled low, took her seat in the chair. 

“What’ll it be?” asked the man with the shears. 

“Shingle—high up,” replied the flapper. 

“She needs a shingle, all right,” sniffed the old-fashioned 
man, “but it should be applied lower down.” 


A bird in the hand is bad table manners. 
“SY” MARTIN, Owensboro, Ky. 


HUNG UP 
Son—“Mother, did you hear the step-ladder fall?” 
Mother—‘“Yes. I hope father didn’t fall.” 
Son—‘“He hasn’t yet. He’s hanging to the picture mould- 
ing.” 


OUR USUAL SCOTCH 
“Hello! Hello! Is this you, Mac?” 
“Ay.” 
“Is this MacPherson I’m talkin’ to?” 
“Ay, speakin’.” 
“Well, Mac, it’s like this: I want to borrow $10——” 
“All right. I’ll tell him as soon as he comes in.” 

K. C. S., Kansas City, Mo. 


A great many people find being rocked in the cradle of the 
deep a rather unpleasant affair. LYT. 
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United States 


TRADE 


440 West Washington Street 
Chicago, Ill. 
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Hidden business — 


Are you getting it? 


Suction Sink 
Stopper 





/ 


Drainboard Mat 





Bath Mat 


Force Cup 


Many plumbers are finding 
new business every day by 
stocking and selling ‘‘U.S.”’ 
Maroon Rubber plumbing 


items for the home. 


When you figure on a sink 
or bath tub, why not in- 
clude a “U.S.” Drain- 
board or Bath Mat in your 
figures? You will then be 


giving your customer more 
for his money, and the 
chances are he will be grate- 
ful to you for including an 
item which he would ordi- 
narily go out and buy as a 


separate item. 


When your men clean a 
drain and you go to check 
up the work, take along a 
force cup. Your customer 


will gladly pay you a dollar 
for one if put on the bill. 


Why not send your cus- 
tomers a ‘“U.S.’’ Maroon 
Sink Stopper featuring your 
name and address on it? 
There is no extra charge for 


imprinting your name and 
address. 


Send us your order specifying sizes of 
drainboard and bath mats. We will 
break quantities and give you an as- 
sortment of twelve of each size. Let 
us ship you 36 force cups with stand 
for display, also 250 sink stoppers with 
your name and address imprinted 
thereon. 


Rubber Company 


MARK 





Headquarters of the “‘U. S.’’ Maroon Line 





61 Hudson Street 
New York City 


"MAROON 
. LINE 


Plumbers’ Rubber Specialties 
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$40000000000006 | 
$460000660000000000000000 0006 Bath A Day ¢ Movement 


Bigger Profits 


with 


Health-o-Meter 


Automatic Bathroom Scale 


Because of its unquestionable 
eficiency and unequalled 
economy the Health-O-Meter 
is a fast selling home scale. 
The demand increases daily 
and now is the time to order 
these in preparation for sales 
that mean bigger profits for 
you. Write for details today. 


Continental Scale Works 


5701 Claremont Ave. 
Desk 68-F CHICAGO, ILL. 


200000000000 0000900000000000000000000009 





ALA RR 
Have you any used 
tools? 


No doubt you have. Chances | 
are, they are lying somewhere 
around your shop. Possibly 
new tools have replaced the old. 
These old tools will bring you 


dollars if advertised in the “For 
Sale’ columns of DOMESTIC 


ENGINEERING. Some 


plumber in another locality may 
be waiting to obtain these tools, 
in good condition, at reduced 
prices. The very low rate of 8c 


per word makes the Classified 





















| Page a good buy. 
| 


| June is the Bath a Day month. With the beginning of the hot 
weather the subject of bathing beomes more prominent—the 
comfort of the right kind of bathroom 


equipment begins to make itself felt— 
] 63 and the lack of the right kind of 
bathroom equipment begins to make 
itself felt also. Now is the time to 
engage the attention of the community 


in every way possible with the service 








you offer. A little educational work, in addition to what you 
may be doing in the way of advertising, will help lessen sales 
resistance. 


educational work, particularly by distributing it to 

the members of the Kiwanis, Rotary, Lions, Booster 
or other clubs of that kind, has caught hold in the last 
few months and there is a growing number of orders for 
this use. 

Another successful use of “The Story of the Bath” has 
been in sending it to those who have taken out permits 
to build homes. You want to get your name before these 
people in the most effective way possible, and before mak- 
ing any direct sales effort you will find it helpful to use 
something like “The Story’? to introduce your name ina 
pleasant way. 

Perhaps you have never seen a copy of “The Story of 
the Bath’’—never read one through. If you haven't, you 
cannot understand the reason for its popularity. It is 
probable that not many booklets of its kind have at- 
tracted the amount of attention it has from business men, 
educators, health workers, etc. That’s because it gets its 
message over in such a humorous way, while giving at the 
same time many health and historical facts. 

Ask for a free copy, if you haven’t as yet read the book- 
let. Then picture the effectiveness of a talk, built up 
around the material in the booklet, followed by a distri- 
bution to the members of the club before which you talk. 
You will be able to put your industry and your services to 
the community before any group in a far more vivid way 
than almost any other member of the group. It’s all in 
the booklet—you have only to select the portions you 
want to use. 

Write “Domestic Engineering,’’ 1900 Prairie avenue, 
Chicago, for a free copy. It will come to you promptly. 


Tn idea of using “‘The Story of the Bath’’ for this 


eee an saniamienai — — 


Cpigrams—For Your Use 


It is not the fat man but the fat head whom no one 
| loves, 
ca a cd 
A comic strip is an eight-column diagram of an old 
joke. 
| * * * 
A cannibal is honest in his love for his fellow men. 
| + * » 
Having a pew in church does not constitute Christianity. 
o ” * 


| Few self-made men can boast about their jobs. 
| ca * * 


Their sins and bill collectors find men out. 


Palm Beach, Fla.—The plumbing contract has been let 
| to Norman K. Bennett Co., 1312 Georgia avenue, on the 
| annex to the residence of John F. Harris, a $135,000 ad- 
| dition. 
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PATENTS 


Heating Department 
1,625,067. Oil Burner. Samuel E. Weaver, Brooklyn, 
N. Y. In combination with an oil burner comprising a 
poiler, a water feed tank adapted to supply the boiler with 
water, and a burner supplied with a mixture of steam 
from the boiler and oil entrained by said steam, said mix- 





ture being heated by the burner flame, means for estab- 
lishing communication between the air space of the water 
feed tank and the steam space of the boiler for equalizing 
the pressures therein to maintain equal water levels. 
* * * 
1,625,320. Oil Burner. James A. Kenworthy, Los An- 
geles, Calif. A gas generator and burner construction com- 





DOMESTIC ENGINEERING 


prising a shallow pan having curved side walls, an air inlet 


and fuel supply pipes leading thereto, and an air deflecting 
plate secured above said air inlet opening adapted to 
direct the air from the inlet pipe downwardly against the 
fuel in the pan to vaporize the same, said plate having air 
outlet openings formed therein for controlling the direc- 
tion of the burner flames. 
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1,625,320. 
1,625,128. Welding Torch. Robert D. McIntosh, Chi- 
cago, Ill., assignor to The Imperial Brass Manufacturing 


Company, Chicago. In a device of the class described, the 
combination with a head piece provided with two inlets 
and having a threaded exterior and in one end of its in- 
terior a seat within which there is an enlargement and a 
threaded connection with one of said inlets, the other be- 
ing connected with the enlargement, of a plurality of 
nipples each having a longitudinal passage therethrough 
and one end threaded to be screwed into the thread con- 
nection and having fine transverse passages registering 
exteriorly with the enlargement and opening at their inner 
ends into the longitudinal passage, a tubular member sur- 
rounding the nipple and having its flange end engaging 
the seat, and a connecting nut screwed onto the head piece 
and having an annular internal shoulder engaging the 
flange of the tubular member, said nipples having their 
Passage of different sizes for different sized flames and 
adapted to be connected one at a time in the head piece. 
+ * * 

16,608. Iron-Supporting Plate for Hot-Water Boilers. 
Spiros C. Markatos, New York, N. Y. In combination, a 
Vertical steam boiler, a hot plate, means attaching said 
plate to the boiler in vertical spaced parallel relation with 
the top of the boiler, and a burner arranged in the space 
between the hot plate and the boiler. 
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50 years 


MANUFACTURING 
PUMPS 
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The Buckeye Electric House 
Pump is the product of all these 
years of experience. 
DOUBLE GEAR DRIVE 
PERFECT ALIGNMENT 
RUNS IN OIL—NOISELESS 
AUTOMATIC OPERATION 
EFFICIENT 
Write for bulletin and prices today 
MAST FOOS & COMPANY 
Box 401, Springfield, Ohio 









































This is the Fire Pot that 
Produces Results 


WHY? 


It will melt a 4-inch pot of metal. 

A 2}4-pound copper will baat and melt 

solder in TWO MINUT 

The pot will generate oe _ out- 

doors in ANY KIND OF WEATHER. 

* will heat irons as fast as they are 
ied. No time wasted. 

low than a gallon of gasoline is used in 

@ day. 

It is smokeless and odorless while in 

operation. 

It can be turned down low when not in 

use. 

This pot fills the bill when extra fine 

work is to be done and every shop 

should have one. 


Order yours now. Only $10.00 f. o. b. 
factory. Two percent discount when cash 
accompanies the order. 


DOUBLE BLAST MFG. CO., Inc. 
Chicage, mi. 


Commonwealth Ave. North 


She 
WOO 


FORGED STEEL 
THROUGHOUT 


No. 35 CombinationDouble Blast 
Gasoline Fire Pot for Plumbers 
and Tinners 


























PROFITS to you 
from SALES and USE 


Ask Your Nearest Jobber or Write 


THE LAWSON MFG. CO., Sta. B, Cleveland, 0. 






Domestic — Industrial 
and Swimming Pool 


Water Filters 


A standard size for every use. 
Built complete in Our Own Plant. 


panes nee See 
Get Our Quoration on Your Jobs 


GRAVER Oaopontion 


110 Todd Ave. East Chicago, Ind. 
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/ ///, YY BS 1,625,931. Radiator Casing or Cover. Bert Baxter, 
ZX) Welch, W. Va., assignor to Baxter & Company, Welch, 
W. Va., a corporation of West Virginia. A casing for 

radiators comprising a lower section formed with a back 

ote and ends, the ends being inwardly flanged to provide 

" 7 portions extending vertically along the front of the radia- 
asoline Blotorch, tor at each end thereof and from top to bottom of the 

- A - radiator casing, said portions defining a front opening 
No Clogging = extending from top to bottom of the casing, the lower 


says Blotorch Bill 


The RED DRAGON will not fail to 
blow when you need it most. A power- 
ful burner with special needle-point con- 
struction. Leak-proof bottom, full-size 
cool wire handle on both qt. and pt. sizes. 


Y Ask your jobber or write us for 
Yf price list and color inserts. 
Uf 


THE LENK MFG. CO., 28 Merrimac St., Boston, Mass. 


Manufacturers of Alcohol and Gasoline Blotorches Exclusively. 


Wey fff 
Ud 


Y 


SN 









































NEW 16,608. 


OCEAN 1,625,931. 
HOUSE section having a height approximately that of the radia- 


= ee tor, a removable top section fitting over the top of and 
Mass. supported by the lower section and including a back, ends, 
a front plate and a top, the front plate having apertures, 


Completely equipped with Curtin | and a deflector disposed within and carried by the top 
| Bathroom Tank Fittings section and extending upward and forward from the lower 
margin of the back plate of the top section to the upper 
| A. F. CURTIN VALVE COMPANY margin of the front thereof. 

| MEDFORD, MASS. * * * 

1,625,334. Oil Burner. Frank Rix, New York, N. Y., 


assignor of one-half to John F. Siegel, New York. An oil 




















burner comprising a casing having an air passage, an oil 


PHILADELPHIA supply tube revolubly mounted in the casing, a propeller 


CHESTNUT and 39th ST. 


HOTEL PENNSYLVANIA 


Fireproof—Unrestricted 
arking—Garage 


600 Rooms i Te | 
500 Baths 1,625,334. 


Rooms with running water | on the tube in casing, said casing having an air inlet to 
from $2.50 per day . . 
Ricci eis nationals Dont and an air exhaust from said passage at opposite sides of 
and Shower the propeller, and air throttling means in the casing be- 
from $3.50 per day 
ae tween the exhaust and the outlet ends of the burner. 
Food and Service the best " ‘ s 


Wm. H. Sharp, Mer. Near, West Philadelphia Station 16,611. Method of and Apparatus for Cooling and 


Ventilating. Leo L. Lewis, Plainfield, N. J., assignor to 
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Hundreds of clubs have already installed this new shower mixer. 
Because, for the first time, it insures ACCURATE and ABSOLUTE 
control of temperature, it enjoys a wide demand. That demand is your 
big opportunity. 

Powers Shower Mixer is a profitable item for the plumber-con- 
tractor. Look into its possibilities. Send for free descriptive book, 
with list of clubs where now used, experience of users, tests, and other 


helpful- information. 
THE POWERS REGULATOR Co. 2716 Greenview Ave., Chicago 


6 = ion Offices in 38 Cities 
36 years of specialization in temperature control See your telephone directory (3522K) 
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Carrier Engineering Corporation, Newark, N. J. The 
method of ventilating and providing desired atmospheric 
conditions in an enclosure in which people assemble, 
which includes conditioning fresh outside air to provide 
air having a dew point below the dew point of the air in 
























































16.011. 


the enclosure, mixing air withdrawn from the enclosure 
with said outside air after the latter is conditioned, intro- 
ducing into the enclosure the mixed outside and with- 
drawn air, and permitting the relief from the enclosure of 
volumes of the air thereof substantially corresponding 
with the volumes of outside air which are conditioned and 


introduced into the enclosure. 
+ * - 


1,625,961, Oil Burner. Carroll J. Sherman and 
Charles H. Sherman, Houston, Tex. A burner including 


a base, a distributer thereon, said base having an air inlet 
opening adjacent the distributer, a generator cap fitted 
over the distributer and forming a fuel film channel be- 
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1,625,961. 


tween them, said burner having a fuel inlet duct ter- 
minating in said channel, an annular air regulator on the 
base forming a mixing chamber between it and the cap 
into which said channel discharges fuel, said regulator 
having an air inlet opening adapted to be brought into, 
and out of registration with the base opening to regulate 
the flow of air into said chamber. 


Plumbing Department 


1,625,709. Sediment Trap for Boilers. Frederick Con- 
tad, Bogota, N. J., assignor of one-half to Bertha L. 
Conrad, Bogota, N. J. A sediment trap for domestic 
boilers comprising a body having top and bottom openings 





1,625.709. 1,625,561. 


and a pair of side openings near the top, means for closing 
Certain of said openings, and a division plate for dividing 
the body into upper and lower compartments, said divi- 
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BRYAN BOILERS 


Now is Your Chance 


to secure the most valuable agency in the 
boiler field. 


The Oil Burner Industry is spending thous- 
ands of dollars to educate the public on oil 
burning—they are now advocating special 


boiler design. 


BRYAN BOILERS STAND ALONE 


in the fact of being the only specially designed 
oil burning boiler in which you cannot burn 
coal, it is not made for coal and you cannot 
burn oil economically where you can, burn coal. 


REDUCES OIL CONSUMPTION 


of any oil burner made and over any coal 
burning boiler made. 





Steam - Vapor -Vacuum - Hot Water 
Universal Combustion Chamber for Oil or Gas 


SOLD ONLY THROUGH THE HEATING TRADE 
ON EXCLUSIVE LOCAL SALES FRANCHISE PLAN 


Manufactured by 
BRYAN STEAM CORPORATION 


(Boiler Division) 
PERU, INDIANA, U. S. A. 
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ATLA 


ON THE OCEAN FRONT 











IC CITY, N.J. 


On the Oceanfront 





Mey 
ye et | SN 


Preterred--- 


reakers 


N SUMMER and all seasons by 
those who know and want the best— 


upon either the American or European 
plan —and sensible rates withal. 


PRESIDENT 





VICE-PRESIDENT 


When in Washington Visit Harvey’s Restaurant: 


1!th and Pennsylvania Ave’s. Famous Since 1856 


DANCING GOLF HEALTH BATHS 
AFTERNOON TEAS GARAGE 
JOEL HILLMAN, JULIAN A. HILLMAN, 
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ESTIMATING 
RADIATION 


is a very simple matter 


when Perrigo’s “Table ot 
Estimated Radiation” is 
used 

This table, consisting of 


two charts, one for steam ' 
and one for hot water 
radiation, is used and 
recommended by some of 
the best authorities in the 


trade 


The charts have been 
computed from standard 


recognized rules. 


will enable you ‘to know 


you are right. 


will save you time, waste and worry 


Given the amount of glass surface, ex 


cubical contents, the radiation requi 


room can be read easily and 


quickly 


wall and 
for any size 


They are printed in two colors, on heavy celluloid, 
making four pages, size 44x61 inches, substantially 


bound together with cloth. 
for i 


Pemsigete Table of Estimated Radiation will pay 
if used only once or twice during i 
season. And it will outlive several such seasons. 


Price, $1.00 Postpaid 


heating 


Domestic Engineering 


1900 Prairie Avenue 


Chicago, Ill. 
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sion plate being arranged below said side opening and 
inclined from the horizontal to almost the vertical so that 
sediment deposited thereon will move to the lowermost 
part thereof and then drop into the lower compartment, 
said lowermost part being spaced from the wall of the 
body to present a passage-way. 


* * * 
1,625,561. Drain Trap. Newton Morris, Fond du Lac, 
Wis. <A drain trap comprising, a two part construction 


having in combination, a cup having an outlet above the 
bottom thereof, and a cover element supported solely on 
the lip of the cup, said cover element including a sealing 
bell, means upstanding from the surface of said bell to 
space a drain pipe therefrom and a plurality of upstanding 
prongs adapted to engage said drain pipe. 

a sd * 

1,625,921. Flow Regulator for Faucets. Orvis W. Val- 
lier, Watertown, N. Y., assignor to J. B. Wise, Incorpo- 
rated, Watertown, N. Y. In combination with a mixing 
valve and its housing, a spout having a hollow head, 
means to swingably connect the head of the spout to the 
housing of the mixing valve, and an open coil spring hav- 
ing one end disposed in the head and seated on the bottom 
of the head so as to be supported thereby and having its 
opposite end disposed adjacent to the mixing valve, said 















1,625,921 





means engaging the central part of the spring so as to 
compel the fluid to pass through the interior of the spring 


to reach the spout. 
a * Of 


1,625,306. Washing Attachment for Tubs. Theodore 
R, Frattallone, Bronx, N. Y. An attachment of the class 
described including a pipe adapted to be rested on the 
upper edge of a wash tub and having one end thereof 































g Yi Yy Hy 
1,625,306. 





engageable by the hose of a vacuum cleaner and the other 
end depending and threaded, a cylinder having a Té 
stricted upper end threadedly engaged with the threaded 
end of the pipe. 
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Classified Advertisements 


8 cents for each word including heading and address. Count seven words for keyed address. 


insertion. 


Minimum $2.00 for each 


One inch $4.00. Cash must accompany order. Copy should reach us eight days in advance. 





Situations Open 


Miscellaneous 





WANTED — EXPERIENCED RADIA- 

tor and boiler salesmen for Brooklyn 
and New York. Please give previous 
experience in first letter. Union Radia- 
tor ¢ Co, , Johnstown, Pa. 
MANUFACTURERS’ AGENT WANTED 

—to handle high-class line of flush 
valves on commission basis; manufac- 
tured by a high-class manufacturer 
who has been making and selling flush 
valves for 25 years. Detroit, Buffalo 
and Cincinnati territories open; appli- 
cant must have four or five years of 
experience as a manufacturers’ agent, 
working in and around these cities, 
nice § & Brother, 105 South St., New- 
ark, J. 


WANTED—SALESMAN IN CHICAGO 

territory familiar with plumbing and 
heating lines. Address Key 847, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 


GOOD EXCLUSIVE DISTRIBUTIONAL 

proposition or side line for man with 
ability, calling on plumbing dealers. 
Communications strictly confidential. 
Koil-Les Heater Company, Geneva, Ill. 


COMMISSION SALESMAN TO REPRE- 
sent well known line, selling to 
plumbing jobbers only. Must have an 
established acquaintance. Reference 
required. Address Key 869, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 
SALESMEN—CALLING ON PLUMBING 
and jobbing trade can secure valu- 
able part time line in restricted terri- 
tories. Write with details other lines, 
ete. W. R. Hughes Corp., Trenton, N. J., 
makers of “Sta-on” Distinctive Bath- 
room Fixtures. 


MANUFACTURER HAS OPENING FOR 
experienced salesman; have estab- 
lished trade with jobbers of plumbing 
and heating supplies. Opportunity ex- 
ceptionally good for connection with 
house of National reputation. Address 
Key 867, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 
A MANUFACTURER OF HIGH GRADE 
Stillson wrenches desires a commis- 
sion representative covering Texas, 
Oklahoma, Arkansas and _ Louisiana. 
Prefer one calling on and thoroughly 
acquainted with heating and plumbing 
supply trade. Address Key 866, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 
WANTED—PLUMBER TO TAKE 
charge of exceptional, high-class, 
complicated plumbing installation in 
the South. Job will run 9 to 12 months. 
Give age, previous experience and ref- 
erences. Address Key 871, ‘Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 














Situations Wanted 


SALESMAN, YOUNG, MARRIED, TEN 

years selling plumbing supplies in 
Greater New York and vicinities, de- 
sires to represent reputable manufac- 
turers, Address Key 870, “Domestic 
Engineering,” 110 Bast 42nd St., New 
York, N. Y. 











STOP  GUESSTIMATING” 
Avoid Errors and Omissions. 


Plumbers’ Estimate Sheets 


: will SAVE Time and Money. 

100 leaves in a book—4'x10 

- 1 Book, $1.25 5 Books, $5. 

via Ins. Parcel Post same day we get order. 

LOUIS FINK & SONS CO., Printers 

Time Sheets, Job Tickets, Letter Heads, etc. 

School Bldg. Laurel Springs, N. J. 

In Business Thirty Years. Noted for Quick Service. 





The Most Reliable 
PIPE COUPLING BUYERS 
in The Country 


Write us about your surplus 
pipe couplings. 


CAPITOL MFG. & SUPPLY CO, 
550 Nicholas St., Columbus, O. 





ALBERT L. JACOBS, B.S., L.L. B. 
Registered Patent Attorney 
Former Examiner U.S. Patent Office 
PATENTS, TRADEMARKS, DESIGNS 
Barrister Building, Washington, D.C. 


Government Proposals 


TREA ASURY DEPARTMENT, SUPER- 

vising Architect's Office, Washington, 
D. C., May 21, 1927. Sealed bids will be 
opened in this office at 3 p. m., June 22, 
1927, for furnishing and installing one 
new boiler, connections, ete. in the 
U. S. Post Office and Court House, at 
Jackson, Mich. Drawings and specifi- 
cations may be obtained from the Cus- 
todian, U. S. P. O., and Ct. Ho., Jackson, 
Mich., or from this office in the dis- 
cretion of the Supervising Architect. 
Jas. A. Wetmore, Acting Supervising 
Architect. 


TREASU RY DEP ARTME NT, 

of Supervising Architect, Washing- 
ton, D. C., May 25, 1927.—Sealed bids 
will be opened in this office at 3 p. m., 
June 21, 1927, for removing old boiler 
and furnishing and installing a new 
heating boiler, ete., in the U. S. Post 
Office, Albert Lea, Minn. Drawings and 
specifications may be obtained from 
the Custodian, U. S. P. O., Albert Lea, 
Minn., or from this office in the dis- 
cretion of the Supervising Architect. 
Jas. A. Wetmore, Acting Supervising 
Architect. 


TREASURY DEPARTMENT, SUPER- 

vising Architect’s Office, Washington, 
D. C., May 27; 1927. Sealed proposals 
will be opened in this office at 3 p. m., 
June 28, 1927, for removing the present 
water supply piping and furnishing and 
installing new brass water supply at 
the United States Post Office, Ct. H. & 
Cu. H., New Haven, Conn. Drawings 
and_ specifications may be _ obtained 
from the Custodian, U. S. Post Office, 
New Haven, Conn., or from this office 
in the discretion of the Supervising 
Architect. Jas. A. Wetmore, Acting 
Supervising Architect. 


OF I F IC E 








TREASURY DEPARTMENT, OFFICE 

of the Supervising Architect, Wash- 
ington, D. C., May 27, 1927 Sealed 
proposals will be opened in this office 
at 3 p. m., June 27, 1927, for furnishing 
and installing one new boiler, connec- 
tions, etc., in the U. S. Post Office, Baker 
City, Oregon. Drawings and specifica- 
tions may be obtained from the Cus- 
todian at the U. S. Post Office, Baker 
City, Oregon, or from this office in the 
discretion of the Supervising Architect. 
Jas. A. Wetmore, Acting Supervising 
Architect. 


TREASURY DEPARTMENT, SUPER- 

vising Architect’s Office, Washington, 
D. C., May 31, 1927. Sealed proposals 
will be opened in this office at 3 p. m., 
June 30, 1927, for removing the present 
water supply piping and furnishing 
and installing new brass water supply 
system at the United States Custom 
House, New York, N. Y. Drawings 
and specifications may be _ obtained 
from the Custodian, U. S. Custom 
House, New York, N. Y., or from this 
office in the discretion of the Super- 
vising Architect. Jas. A. Wetmore, 
Acting Supervising Architect. 





TREASURY DEPARTMENT, OFFICE 

of the Supervising Architect, Wash- 
ington, D. C., June 1, 1927. Sealed pro- 
posals will be opened in this office at 
3 p. m., July 1, 1927, for changes in the 
ventilating system in the S. Post 
Office, Custom House and Court House 
at Cleveland, Ohio. Drawings and 
specifications may be obtained from 
the Custodian at the U. S. Post Office, 
Custom House and Court House, Cleve- 
land, Ohio, or from this office in the 
Discretion of the Supervising Architect. 
Jas. A. Wetmore, Acting Supervising 
Architect. 


- Books for Your Trade Library 





THE TABLE OF ESTIMATED RADTA- 

TION. By Harry B. Perrigo. Gives 
the accurate amount of radiation re- 
quired for any size room. Computed 
from standard recognized rules and 
simplified to a degree that makes it 
readily understood by any man with 
even a limited knowledge of heating. 
Two tables—one for steam and the 
other for water—are printed in two 
colors on heavy celluloid—making four 
pages in all. Substantially bound. Size 
4%4x7% in. Saves time and eliminates 
errors. Price, postpaid, $1.00. 


SANITARY SEWERAGE OF BUILD- 

INGS. By Thomas S. Ainge. Begin- 
ning with a study of outside sewers, 
this book goes fully into the best prac- 
tice in inside connections, proper loca- 
tion and size of soil waste, and vent 
pipes and the roughing-in test up to 
the filling in of the trenches. 40 pages 
are devoted to the important subject of 
traps. Sewage disposal for country 
homes is also given full consideration. 
joo in. 200 pages. Cloth. Price, 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 








EARL JUDD CORP. 


JUDD TOILET SEATS 
ARE BUILT TO A STANDARD OF CONSISTENT QUALITY 
Sold by leading jobbers everywhere 


WRIGLEY BUILDING 








CHICAGO 





DOMESTIC ENGINEERING 


June 1], 1927 


Tz. 
LZ 
COSTS 


a little 
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bestocel on price, we sell it on value. 

The value is there in Improved Asbes- 
tocel. Cross corrugations that make it 
strong and save more heat—more coal. 
It is more than worth its very slight 
extra cost. And ap 8 read fw Bone 
advertising, learn about these things, 
and are interested. They send in coupons 
and ask questions. They want value. 

Asbestocel sales prove 
this. They are wg, 
every year. Value and 
advertising have done it. 


Boe you wear the cheapest shoes it is 
possible to buy? Eat the cheapest 
food? Live in the cheapest house? Do 
you believe the cheapest thing 1s easiest 
to sell? 

Johns-Manville could make a cheaper 
insulation than Improved Asbestocel— 
even cheaper than the usual air-cell. We 
don’t, because we know it would be 
commercial suicide. We 
might make more money Look for the Red Band 
for a year or two—but in 


the end somebody else 

would get the business. 
For people don’t buy 

price, they buy value. 


(That’s why you don’t 


buy paper soled shoes. ) 
And we don’t sell As- 


Improved Asbestocel, a better insu- 
lation with the most complete sales 
backing an insulation ever had. 


Theman who handles real 
value can win over mere 
price. Don’t be price shy. 

JOHNS-MANVILLE CORP. 
292 Madison Ave., at 41st St., New York 
Branches in all large cities 


For Canada: 
Canadian Johns-Manville Co., Ltd., Toronto 


JOHNS -MANVILLE 


“Asbestocel 


SAVES COAL 








